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THIS WEEK—NET PAID ABO 


24,245 


$4 Per Year, 15c Per Copy 


Full Dealer Discounts Seen Restored July 1; 
| Used Car Ceilings to Drop 4% Every Centos 


[ Sparks 


Don’t laugh, boys, she’s. some- 
body’s motor. 


, Ford inion os marked its 48rd 
niversary June 16. No. fanfare. 
* * * 


AFL Tries ‘Scare’ 

~ Officials and members of the 
‘Ford Dealers Assn. of Greater 
Detroit vigorously denied a news- 


‘with the AFL Teamsters union. 
story on Page 26. 
* * 


* 
p Pickin’s 
' The first auto license plates were 
d by New York state 45 years 
p. They were to be “permanent.” 
was in 1915 that the tax gath- 
fers saw the money possibilities 
d decided on annual registration. 
© Other states soon followed, until 
the annual levy from all 
is more than $400,000,000. 
* * 


pline Deadline 
he War Assets administration 
set July 30 as the deadline for 
receipt of offers to purchase 
lease, in whole or in part, the 
Inch and the Little Big Inch 
nes. 
"All proposals received before the 
losing date will be held confiden- 
until the public reading of the 
occurs at 10 a.m., July 31, in 
e WAA offices, , Washington. 


J. S. Aids World 


| During the period July 1943-De- 
ber 1945, the U. S. furnished 
gn countries with $1,729,000,- 
D in civilian supplies for relief 
rehabilitation, or nearly two- 
hs of the government’s contem- 
ed $4,600,000,000 relief program 
duled to end in 1947, according 
the Commerce department. 
Of the. total, $105,000,000 went 
r fuel, petroleum and allied prod- 
is, and $42,000,000 for communi- 
and transportation equip- 


ca 


ition 


OPA Plans to Cut 


Discounts 20% 
On Big Trueks 


Light Units to Come 
Under New Car Setup; 
Peg Due on Used °46s 


WASHINGTON.—Used car 
price ae hereafter will 
be reduced 4 percent every 
three months, instead of every 
six months, the OPA Auto In- 
dustry Advisory committee agreed 
here last week, it was learned by 
AUTOMOTIVE News. 

With prices scheduled to drop an- 
other 4 percent July 1, under the 
old plan, another 4 percent reduc- 
tion will be forthcoming on Oct. 
1 and every three months there- 
after. OPA is expected to announce 
the new plan within a week or 10 

days. 

At the same time OPA issues 
the new order on used car ceil- 


prices for used 1946 cars will fol- 


NADA Protest to OPA 


Still: Unanswered 

WASHINGTON.—NADA’s pro- 
test to OPA on its recent order 
boosting new car prices, made 
two weeks ago, was still unan- 
swered at press time Friday. 

NADA protested OPA’s meth- 
od of arriving at the new prices, 
claiming that despite -OPA’s 
press release that all increases 
were being passed on to the con- 
sumer, dealers in effect still suf- 
fered a loss of 1% percent in 
discounts. 


low the formula of previous used 
car price orders. 

The committee also studied OPA’s 
proposals for ceilings on new truck 
prices, which have never been 

(See CEILINGS, Page 26, Col. 4) 


Supply Outlook Clears a Little 
As Second Half Nears 


By Mac Gordon 
Staff Writer 

| DETROIT.—July 1 will be the 
ay of decision in determining the 
mances for volume auto and truck 
‘s duction during the second half 
this year, developments along 
© price and boner battlefronts 

idicated last week. 
Sy that date assemblers will be 
i to estimate whether their 
S-pressed vendors can maintain 
ble production levels under 
1 " pending OPA exténsion act. 
uninterrupted flow of parts and 
b is regarded as the key 
> the second half outlook in the 


plants. 
‘Dealers who have been plagued 


by the shortage of replacement 
parts may also find increased pros- 
pects for relief as the second half 
gets underway. With a _ record 
boom in auto travel due this sum- 
mer, dealers will need all the parts 
they can get to handle the host 
of breakdowns expected. 

The labor situation in the parts 
industry. took a decided turn for 
the better last week. CIO unions 
were reportedly striving te clear 
up all the “little” strikes that 

have hung over from the big 
wage drives of 1945. 
As a result + brightening 


operation by the end of June. Ford 
assembly, since May 8, re- 
sumes next Monday, and even 
Kaiser-Frazer expects to start the 
Frazer line shortly. 
Truck makers not strikebound 
(Continued on Page 29, Col. -1) 


GENERAL MOTORS 19,593 
1,948 


Car, Truck Outp 


ut Estimates 


By Automotive News 


(U. S. and Canada) 
Week 


Week 
Ended 
June 15 


Same 
Week 
1941 


“grad 


1,593 
31,007 
6,017 
7,843 
27,545 


2,603 
9,021 
11,927 


3,994 
29,145 
25,860 


2,785 


*Revised. tinciudes trucks. Miscallaneous includes GMC, IHC, Autocar, 
Diamond T, Federal, Marmon H., White, Brockway, 


707,589 | TRUCKS SINCE V-E DAY. . 704,218 


N. A.—Not available. 
CARS SINCE V-E DAY 
CARS SINCE JAN. 1, ’46. .. .623,753 


Week’s Output 


Jan. 1 Jan. 1 

Ended to to 
June 8 
1946* 
16,655 
2,581 
447 
10,878 
1,417 
1,332 
12,931 
1,545 
5,786 
4,475 
1,125 


June 
1946 
Total 


36,248 
4,524 
1,087 

238,188 
3,417 
4,032 

25,551 
2,695 

11,683 
8,963 
2,260 
1,600 
1,600 

Closed 
Closed 
2,000 
3,575 
5,050 
2,135 
3,516 
71 


June 14 
1941 


1,254,727 
196,882 
35,128 
716,916 
137,453 
168,348 
659,493 
58,544 
201,888 
$11,517 
87,544 


550,630 
474,653 
11,258 
64,719 


June 15 
1946 


205,030 
20,814 


Reo, 
Sterling, Tous-Wheet Drive, ete 


TRUCKS SINCE JAN. 1, ’46.308,180 


Up to 46,792; 


200,000 Seen for June 


By Mel Hi 
Associate Editor 

DETROIT. -—- Despite assemblies 
of less than five full days through- 
out most of the industry last week, 
S. and Canadian plants turned 
out an estimated 46,792 cars and 
trucks, a gain of 7,441 over the re- 
vised total of 39,351 in the previous 

week. 


Although the increase in total 
production last week was com- 
paratively slight, there were defi- 
nite indications that the weekly 
totals would continue on the up- 
trend. 

Settlement of the Houdaille-Her- 
shey strike, along with a general 
easing of supplier tieups, led to 
the belief that bumpers and many 
other critical parts would again 
be available to the auto makers 

within a few weeks. However, Gen- 
eral Motors and Chrysler Corp. 


Car Firms Lose 


10% on Every 
Dollar of Sales 


DETROIT.—Passenger car man- 
ufacturing companies sustained a 
net loss of $50,153,714, or more than 
10 percent on every dollar of sales 
during the first quarter of this 
year, according to a survey of the 
industry, excluding automotive 
parts and motor truck makers, just 
completed by the Automobile Man- 
ufacturers Assn. 

The loss of more than 10 per- 
cent on every sales dollar, calcu- 
lated after allowance for tax cred- 


(See AMA, Page 26, Col. 1) 


continue to be crippled by supplier 
disputes. Most GM divisions ex- 
pect to operate only three to four 
days this week. 

It was noted that it will take 
considerable time for supplier 
plants, no- longer strikebound, to 
regain volume output. 

With car and truck output 
tallying only an estimated 86,148 
so far this month, it is expected 
that the June total will fall con- 
siderably below the 200,000 mark. 

Of last week’s total output, Aurto- 

(Continued on Page 28, Col. 1) 


Crawford Section 
Okayed by Both 


Senate, House 


Conferees Study Bill; 
Truman Likely to Let 
Measure Go Through 


By William Ullman 
Washington Correspondent 


WASHINGTON. — The 
NADA - sponsored Crawford 
amendment, designed to re- 
store normal handling charges 
and trade discounts to retail. 
auto dealers, now is a part of both 
the House and Senate OPA-Exten- 
sion bills. 

The measure goes to conference 
early this week and there is every 
indication that the amendment will 
emerge therefrom as a part of the 
bill as it is sent to President Tru- 
man for his approval. : 

It was believed likely that the 
President would let the bill become 
law, with or without his signature. 


Meck, |Thus, unless the unexpected hai 


.p- 
pens, effective July 1, dealers will 
have testored to them all of the 
cost absorption cuts that OPA has 
inflicted. 


Under ‘the provisions of the 
Crawford amendment, dealers 
would be relieved from cost ab- 
sorption cuts for a period of six 
months after normal 1939-41 retail 
sales levels are reached. The aver- 
age annual sales for these years 
were in the neighborhood of 3,435,- 
000 cars. It is regarded as extreme- 
ly unlikely that this production 
level will be reached earlier than 
sometime next year. In that case, 
OPA, which is certain to be dead 
by June 30, 1947, if not earlier, will 
be gone and, hence, there will be 

(Continued on Page 30, Col. 1) 


Coyle Eyes. Market Turn 


Doubts Pent-Up Demand Totals 16,000,000; 
Sees 5-Million Output Peak Yearly 


NEW YORK.—Asserting he 
doubted that the backlog demand 
for new cars is as high as a re- 
ported 16,000,000 
units, M. E. 
Coyle, new execr 
utive vice-presi- 
dent of General 
Motors, added: 

“The industry 
will catch up 
with the pent-up 
demand more 
quickly than 
many 

Speaking at the 
annual confer- 
ence of the 
Newspaper Advertising Executives 
Assn., Coyle also disputed predic- 
tions of seven-million-car years. 

He estimated that this year’s 
production would not exceed 2,000,- 


000 — 
“We pe things straighten out 
in 1947, ie said, “and are optim- 


M. E. Coyle 


istic about 1948—an election year.” 

Discounting “all this talk of 

making 7,000,000 cars” a year, 

Coyle predicted that 5,000,000 units 

is as “high as we will attain under 

the best circumstances, and in 
(See COYLE, Page 25, Col. 1) 


Retail Price of $749 


Se or °47 Crosley 
GTON.—A retail list 
as of — for the 1947 model 
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Couples Curbs, Guarantees .. . 
Detroit Dealers Weigh 


Code for Salesmen 


DETROIT.—A nine-point pro- 
gram of employment standards for 
dealership salesmen, designed to 
eliminate conditions which breed 
unionism, was outlined to the Chev- 
rolet Dealers Assn. of Greater De- 
troit last week. 

The Chevrolet dealers took the 
program under advisement and will 
vote on adoption at their July 
meeting. Many of the dealers said 
they were favorably impressed by 
the terms of the proposed charter. 

Under the program, 


Pierce E. Wright, labor relations 
counsel for the local Chevrolet 
association and author of the pro- 

code, detailed its terms as 
‘ollows: 

] A minimum drawing account of 

$65 weekly will be paid all sales- 


men. 
Salesmen with one year con- 
tinuous employment shall be en- 

titled to a week’s vacation with pay 

of $65; two years’ employment, 

two weeks’ vacation with pay of 

$130. 

3 Commissions: 


NEW CARS 
(a) 5 percent of the factory list 
price (exclusive of optional equip- 
ment) less federal and state taxes 


K-F Tooled Up, 
But Still Awaits 


Some Supplies 


WILLOW RUN, Mich. — While 
Kaiser-Frazer and Graham-Paige 
have a pilot assembly line in oper- 
ation here, K-F dealers are cau- 
tioned not to expect cars too soon. 

Few cars are being produced on 
the pilot line in comparison with 
the 4,000 K-F dealers, a spokesman 
pointed out. 

At present, K-F is training work- 
ers and getting the bugs out of the 
line. In the process, a few cars are 
being made, but not nearly enough 
to supply dealers. 

Edgar F. Kaiser, vice-president 
and general manager, said that 
K-F is now tooled up to begin pro- 
duction of cars immediately, but 
does not want to undertake more 
than pilot production until suffi- 
cient parts and assemblies arrive. 

Body panels have been arriving 
from Hayes Mfg. in Grand Rapids 
for some time, but K-F is still short 
of some parts. 

2 





Hayes Mfg. Begins Output 


Of Auto Bodies June 17 

GRAND RAPIDS, Mich. — Hayes 
Mfg. Corp. will start production of 
automobile bodies about June 17, 
R, W. Clark, president, said last 
week. 

Approximately 1,500 workers will 
be required to run the assembly 
Hines. Five hundred bodies and 
doors will be turned out daily for 
Willys-Overland and a similar num- 
ber for Kaiser-Frazer, Clark said. 






with no trade-ins deducted. Fleet 
deals are not included. , 
(b) Accessories, 5 percent. 
USED CARS 


(a) 5 percent of the cash selling 
price less tradeins. 

(b) Minimum commissions, $10. 

(c) No commissions will be paid 
on cars sold to another dealer, 
automobile wrecker for the purpose 
of junking, sales to bona fide em- 
ployes or members of employer’s 
immediate family. 

FLEET COMMISSIONS 

(a) Fleet commissions shall be 
20 percent of the profit after the 
fleet discount. 
4, Salesmen shall not be required 

to work on Sundays or any of 
the national holidays. Salesrooms 
will be open from 8:30 a.m. to 9:00 
p.m. on week.days and 8:30 a.m. to 
6:00 p.m. on Saturdays and eve- 
nings preceding national holidays. 
5 New salesmen shall be regarded 

as temporary and probationary 
employes for the first 90 days of 
employment. 

Part-time salesmen will not be 

employed. Therefore, each sales- 
man will be expected to devote al 
of his working hours to this estab- 
lishment. 
7 Acceptance of sales from sales- 

men in the employ of other deal- 
ers or the peddling of sales to other 
dealers will result in immediate 
dismissal. 
8 No commission, fee or gift will 

be paid to any person for in- 
formation leading to the sale of a 
car nor shall any salesman offer to 
return to a purchaser any part of 
his commission or any other gift to 
influence or close a sale. Violation 
of this condition shall result in im- 
mediate dismissal. 
9 When a salesman neglects, for 

any reason whatsoever, to de- 
liver a car to a purchaser, a de- 
duction of $10 will be made from 
the commissions to be paid to the 
person making the delivery. 

Wright said that the salesmen 
were entitled to the benefits 
granted in the first three clauses. 


The fourth clause, Wright went 
on, would establish definite work- 
ing hours and working days for the 
salesmen, “something which too 
many dealerships have failed to 
do.” He pointed out that the em- 


ployers themselves would not be} 


prevented from operating their 
establishments on Sundays. 

“The final five provisions of the 
program will work to the dealer’s 
advantage,” Wright asserted, “by 
binding the salesman to fair and 
equitable rules of behavior while in 
the dealer’s employ. These five 
points will prohibit exploitation of 
the dealer by the salesmen.” 


Wright voiced confidence that 
any dealer who adopts the nine- 
point policy would eventually find 
himself with a satisfied sales 
force and without union troubles. 

“It is imperative that dealers 
adopt some form of minimum em- 
ployment code now,” he stressed. 
“If dealers delay in the vain hope 
that everything will turn out all 
right, the unions will be in and the 
dealers out.in the bat of an eye.” 
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HUDSON ANNOUNCES start of production 
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on its 1946 
to dealers as rapidly as incoming supplies permit. The me supply situation clears.” 


ered by the Super-Eight engine, are available in both the Super and 
im four-door sedan and club coupe models. The Commodore convertible brougham also 


is powered by the Super-Eight engine. 


Keller Sees Bobbi-Kar Output 
Starting Late This Year 


By Pete Wemhoff 

Editor, Automotive News 
DETROIT.—With an annual pro- 
duction goal of 200,000, the Bobbi 


| Motor Car Corp. hopes to start pro- 


duction late this year on its low- 
priced rear-engine 
Bobbi-Kar, it was 
revealed here 
last week by 
George Keller, ex- 
ecutive vice-pres- 
ident. 

Keller, making 
a swing around 
the country con- 
tacting suppliers, 
said that his com- 
pany is now clear- 
ing the former 
. Consolidated air- 
craft plant in San. Diego, Calif., 
preparatory to setting up automo- 
tive assembly equipment. 

He revealed that Bobbi-Kar 
distributors have already been 
set up in most states and foreign 
countries, but that selection of 
additional dealers from the thou- 
sands of applications will be de- 
layed pending progress in the 
manufacturing setup. 

Asserting that he envisions three 
large potential markets for the 
Bobbi-Kar—(1) as second cars for 
families; (2) as vehicles for youths, 
and (3) in foreign countries—Keller 
revealed that already distributors 
have been appointed in the follow- 
ing foreign areas: China, Formosa, 
Manchuria, Korea, Shanghai, Hong 
Kong, Mexico, Philippines, Hawaii, 
Guam, Colombia, Brazil, Puerto 





Rico, Venezuela, South Africa, Ar- 
gentina, Uruguay, Peru, Spain, Por- 
tugal, 


Morocco, Tangier, Kenya, 


SOUTH BEND.—The 1947 Stude- 
baker models will be displayed by 
dealers throughout the country 
starting June 18, according to K. 
B. Elliott, vice-president in charge 
of sales. 

Studebaker began production 
of its new models more than a 
month ago but the factory, han- 
dicapped by thé rail embargo and 
coal shortages, was unable to 
produce sufficient cars to sample 
all dealers until now. 

Elliott declared -that “even 
though output to date has been 
limited, it should rise steadily bar- 
ring any further interruptions 
from circumstances beyond our 
control.” 


No new cars will be delivered at 
retail during the period of the pub- 
lic exhibit, said Elliott, adding that 
the duration of the formal display 
would depend on individual dealers. 

“The fact that our new models 
are going on public display, unfor- 
tunately does not mean that every- 
one who wants a new Studebaker 
can get it immediately,” he ex- 
plained. 

“To the contrary, indications 
are that it will be many months 
before a prospective purchaser 
will be able to walk into a deal- 
er’s showroom and obtain imme- 


Studebakers on Display 


All Dealers Show ’47 Model This Week; 
Elliott Expects Rise in Output 


Somaliland, Abyssinia, Mombasa, 
India, Afghanistan, Burma, Siam, 
Indo-China, Malaya Straits, Pales- 
tine, Lebanon and Persia. 

Specifications of the new Bobbi- | 
Kar, price for which has not been 
set, include: 

Four-cylinder Hercules engine, 25} 
hp, displacement of 64.9 cubic 
inches, full-pressure lubrication, oil 
bath air cleaner, oil filter. 

Gearshift on steering column, 
rigid girder X-trussed frame, four- 
wheels independently sprung, “tor- 
silastic” rubber bonded to steel. 
Hydraulic brakes; wheelbase of 
92 inches, tread of 45 inches in 
front and 46 in rear; tires 450x12; 
overall length 152 inches; starter is 
fingertip button on instrument 
panel. ‘ 

Seat width will be 49 inches, 
while inside equipment will in- 
clude padded leather instrument 
panel and upholstery in full 
range of colors. 

“Handy Hood” may be opened 
from either right or left side or 
easily removed to allow access to 
spacious luggage compartment in 
front. 


Fire Razes Trailmobile’s 
New Plant in St. Louis 

ST. LOUIS.—Twenty-four trail- 
ers, a truck valued at $75,000 and 
spare parts and tires valued at $30,- 
000 were destroyed in the local 
plant of the Trailmobile Co. last 
week when fire, followed by an ex- 
plosion, virtually razed the building 
which was. purchased a year ago 
for $140,000. 

The cause of the explosion has 
not been determined. 








“Our 1947 car definitely has at- 
tracted more attention than any 
model in our -experience. I doubt 
if its reception has many parallels 
in the history of the automobile 
industry. At its first public show- 
ing in connection with the Golden 
Jubilee in Detroit, the car drew 
large crowds wherever it appeared. 
That this interest was aroused in 
a city that held numerous counter- 
attractions is proof of its advanced 


design.” 


| start 


Packard Reports 
Output Expansion 
For Six Models 


DETROIT. — Expansion of pro- 
duction schedules to include six 
models was revealed last week by 
Packard president Geo. T. Christo- 
pher to company regional and zone 
managers, meeting for a three-day 
conference here. 

‘Despite material shortages, 
which limited car output to nine 
days during the first quarter,” 
Christopher said, “initial produc- 
tion has started on five additional 
models to ready us for a full go- 


linder models, which | ahead on all Clipper styles once the 


The Packard president said addi- 
tional models in production include 
the Clipper Six, Super Eight, Cus- 
tom Super: Hight, taxicab, and long 
wheelbase seven-passenger cars and 
limousines. Delivery of seven-pas- 
senger cars and limousines will 
later this month, he an- 
nounced. 

Christopher stated that Packard 
production of approximately 11,000 
units has been confined mainly to 
Clipper Eight, four-door sedans. 
The newly-announced models will 
add the Six 105-horsepower, and 
Super Eight 165-horsepower en- 
gines to the Clipper line. 

Packard vice-president and gen- 
eral sales manager L. W. Slack 
told the field managers the com- 
pany’s program of reorganization 
and expansion of the dealer body 
has been 97 percent completed. 
Slack added that during a two- 
year period the dealer organization 
has been increased to more than 
2,000 outlets. 


ASI Drawing Set 
For Aug. 1 in 
Hotel Astor, N. Y. 


NEW YORK.—The drawing for 
booth space for the Automotive 
Service Industries show to be held 
in Atlantic City, Dec. 9 to 14, will 
take place on Aug. 1 in the north 
ballroom of Hotel Astor here, it 
has been announced by A. B. Coff- 
man, show manager. 

Coffman stated that the space 
drawing will start promptly at 9 
a.m. and that all manufacturers 
who plan to exhibit at the show 
will be welcome. 

The show’s Joint Operating com- 
mittee chairman, J. M. Spangler, 
said that on July 13 the subcom- 
mittee on space contracts will 
meet at the Edgewater Beach ho- 
tel, Chicago. 

On July 30 the subcommittee on 
show credentials will meet and the 
entire committee will hold a meet- 
ing on July 31. Both of these 
meetings will be held at the Hotel 
Astor. 


OPA Ends Ceilings 
On Vehicle Rentals 

WASHINGTON.—Rental of pas- 
senger cars (except as taxicabs), 
funeral cars, hearses and limou- 
sines has been suspended from 
price control, OPA announced last 
week. The suspension became ef- 
fective June 5. 

Drive-it-yourself concerns that 
rent cars to the general public and 
commercial concerns make up the 
largest group affected by the sus- 
pension action. 





RALPH HEPBURN, veteran of 


14 Indianapolis 


races, is presented with ® 


500-mile 
membership seroll and pin of the Champion Hundred-Mile-an-Hour Club by M. Cc. De 


witt, 


of Champion Spark Plug Co. The most exclusive club in the world, 


vice-president 
it has 22 living members. Membership requirement is to finish the 500-mile race without 


relief at 100 miles per hour or better. A few minutes 
burn, whe this year set new lap and qualifying records, was 


by member-drivers. 


after becoming a member, Hep- 
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S I write this, the OPA Exten- 
sion bill is still under consid- 
eration. The Crawford amend- 
ment, which restores full discount 
to automobile dealers, has been 


_approved, but I think there will 


be difficulty in composing the Sen- 
ate and House versions of the bill. 
The delay may result in the pass- 
ing of a mere resolution extend- 
ing the act before the deadline of 
June 30. In view of the wonderful 
opposition organized dealers 
through NADA have put up for 
this amendment, I believe and hope 


it will be included in the final 
legislation. 
At the risk of losing a lot of 


friends, I certainly support 
NADA’s policy of attacking only 
the cost absorption section of 
the bill, and not attempting to 
defeat the whole measure. I 
know the question is controver- 
sial, and I am familiar with the 
fact that many dealers, particu- 
larly dealers from Texas and 
Virginia as expressed by their 
associations, would like to see 
OPA eliminated entirely imme- 


I am just as much against gov- 
ernment controls, regimentation 
and government bureaucy as any- 
one else. These are unusual times, 
however. Until we get back to nor: 
malcy, government must step in 
and function to anve oat economy. 

ca 


Fought Regulation 
Of Used Cars 


I HAVE heard Chester Bowles 
criticized in practically every 
dealer meeting I have attended. 
I want to say this much, however, 
that he is probably the only non- 
political appointee in the national 
sub-cabinet. Perhaps he is a per- 
fectionist and attempts policies on 
the basis of what conditions should 
be, rather than what they are. 

I fought valiantly, and per- 
haps was as responsible as any- 
one else, for at least delaying 
the used car regulations for two 
years. I was against them on 
the principle that the merchan- 
dise was largely in the hands of 
owners and, therefore, the regu- 
lations could not be adminis- 
trated. I realized that any set of 
rules the government proposed 
to used cars would take 
the business out of the hands 
of automobile dealers and place 
it in the hands of irresponsible 
opportunists. Results have since 
proven that I was right. 

In regard to the used car regu- 
lations, however, since they were 
promulgated by the government I, 
as any responsible person would 
have done, have recommended that 
we energetically try to comply 
with them in spite of the impos- 
sible situation. 

* 


Let U. C. Prices 


Alone at Present 


AGREE with most dealers that 

since the used car regulations 
are now in effect, they should not 
be further tampered with now. 
Most dealers believe the rules 
should remain in force as they are 
at present, until the: government 
entirely dispenses with them. A 


_ few new cars will bring the situa- 


tion soon to that conclusion. 

to lower right now the 
used car prices that are admit- 
tedly out of line will only turn 
more business over to the used 
ear sharpshooter. If any used 
car prices are adjusted now, it 
will throw many others that re- 
main out of line and these new 
maladjustments will be more dif- 
ficult on dealers than heretofore. 
So, I repeat, let’s not monkey 
with the used car ons 
now. Let’s work to have them 
thrown out _ontirely. 


Other Government 


Policies Hit 

Bot getting back to the price 
absorption question. I think 

or rather the so- 








called experts underneath him, 
whose word as executive head he 
must take, were all wrong in pro- 
posing it. Any practical man would 
instantly conceive that a discount 
cut across the board in any indus- 
try is fatal. Some dealers could 
stand it perhaps, but many other 
dealers cannot. It is altogether un- 
fair and unjust from the practical 
standpoint. If the OPA didn’t pro- 
pose such an unsound proposition 
it would have had a much better 
chance to gain public support on 
other regulations, that are so es- 
sential in our current economy. 

In spite of what the National 
Assn. of Manufacturers would 
lead us to believe, the OPA is 
not altogether responsible for 
the shortage of production. The 
government’s labor policies as 
well as strikes are the under- 
lying causes. As Bernard Baruch 
has pointed out, inflation cannot 
be controlled by production 
alone. Supply of money and bank 
credit has almost tripled since 
Pearl Harbor. The federal budget 
is still unbalanced and a further 
deficit is estimated even for the 
fiscal year 1947. 

As long as these conditions exist, 
together with excessively low in- 
terest rates brought about by gov- 
ernment policy, money and bank 
credit will continue to mount and 
in turn will continue to push up 
the demand for goods and push 
up prices. 


Effects of Last 
Are Recalled 


UST now, when we_ have been 

celebrating the Jubilee year of 
this industry, I have looked back 
25 years ago when the depression 
hit us largely from the fact that 
there was no price control during 
or after the last war. Many auto- 
mobile manufacturers were forced 
out of business. While they bought 
steel on the month-to-month ba- 
sis, the pricé rose continuously to 
a point where a buyers strike de- 
veloped and production of cars for 
the first three months of 1921 was 
less than 10 percent of what it was 
during the same period the preced- 
ing year. 

To entice the market, manu- 
facturers that could stand it cut 
the price of cars and took a 
great inventory loss. This forced 
many automobile manufacturers 
out of the business immediately. 
Others were affected, never to 
recover and passed out of the 
picture later. Corporation prof- 
its, which were more than six 
billion dollars in 1919, turned to 
losses of more than 55- million 
doliars in 1921. 

In a few years over a hundred 
thousand retailers were forced out 
of business. Five hundred thou- 
sand farmers lost their farms. That 
is the reason why.I think it is 
beneficial to automobile dealers for 
the OPA to be extended, with the 
Crawford Amendment included. 

* cd OK 


Believes Price Control 


Is Necessary 


We CAN’T afford to depreciate 
the value of our money. We 
would be years in recovering. Price 
control, until production comes 
somewhat near balance, is the only 
method that can prevent it. 
Automobile because 
they are would be one 
of the first to suffer. If the pub- 
lic is affected, you are affected. 


War 


it would be no different. 

That is the reason, if there is 
any influence that needs. to be 
brought to bear to keep price con- 
trols effective, I hope that all deal- 
ers and dealer organizations will 
consider the long-time effects of 
the legislation and act unitedly in 
favor of the extension of the law 
and limit their objections only to 
cuts in retail discounts on goods 
that were not manufactured dur- 
ing the war. 

































Labor Curbs, Price Decontrol Plan Urged . . . 





Mo. Dealers Ask Auto Sales Tax 


floats, etc. . 





tions. . 


Pete Wemhoff 
Norway, secretary-general of United Nations, said the UN needs 30 


new 


simply for 30 cars, observers felt 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Nothing short of the 
full restoration of traditional new- 
car discounts will satisfy NADA, 
it was emphasized last week by 
William L. Mallon, president, in 
an address at the forty-second an- 
nual dinner meeting of the Chi- 
eago Automobile Trade Assn. 

Mallon accused the OPA of using 
“false premises” in trying to jus- 
tify cuts in dealer discounts on 
the grounds that new-car produc- 
tion in 1946 would equal the 1941 
evel and that dealers would han- 
dle enough used cars profitably to 
afford lower new-car discounts. . 

“Instead of equaling the 1946 
production of approximately 4,- 
000,000 new cars, the industry 
can’t possibly do better than an 
output of between 2,250,000 to 
2,500,000, and from the way 


things have been going the man- 


Va. Car Sales 
Total 2,211 for 
First Quarter 


RICHMOND, Va.—New passen- 
ger car sales in Virginia during the 
first three months of the year 
totaled 2,211. Truck sales totaled 
1,536 while 860 transfers of mis- 
cellaneous vehicles were recorded. 

Car sales by make were as fol- 
lows: Austin 8, Buick 1, Cadillac 1, 
Chevrolet 22, Chrysler 49, De Soto 
59, Dodge 125, Ford 997, Hudson 
142, Lincoln 22, Mercury 104. 

Nash 157, Oldsmobile 9, Plymouth 
301, Pontiac 6, Studebaker 132, 
Willys 1, Willys-Jeep 72. 

Truck transfers were as follows: 
Autocar 20, Austin 4, Brockway 6, 
Chevrolet 187, Diamond T 14, Divco 
9, Dodge 305, Federal 7, Ford 634, 
GMC 27, Granite 1. 

Hercules' 1, Hudson 5, Interna- 
tional 186, Mack 12, Studebaker 24, 
Transit Log 1, Waukesha 1, White 
27, Willys 6, Willys-Jeep 59. 


Strong Appointed 
By Utah Dealers 


SALT LAKE CITY.—Elias J. 
Strong, in the automotive business 
since 1916, was named secretary- 
manager of Utah Automobile Deal- 
ers’ Assn. last week. He was with 
Covey-Ballard Motor Co. for 19 
years. He has also been manager 
of the Municipal League of Utah 
and secretary to Gov. Herbert B. 
Maw. 

A vigorous public relations pro- 
gram will be supported by the as- 
sociation. UADA has 100 percent 
membership of the state’s auto out- 
lets, according to Melvin R. Bal- 
lard, president. 


How NOT to Get Cars: Speaking before top brass 
of all auto companies last week, Trygve Lie of 


cars to transport diplomats at UN headquarters. The 
request for one particular make of car bewildered the brasshats, led 
to the jocular appointment of a rival corporation head to obtain the 
cars, brought Lie back to his feet trying to squirm out. Had he asked 


coming immediately. Let’s hope there’s more diplomacy in UN. 


NADA Wants Full Discount, 
Mallon Tells CATA Parley © 








. . Illinois State Journal, Spring- 


sure they would have been forth- 


—Prts WEMHOFF 


ufacturers won’t do that well,” 
Mallon said. 

“The OPA has engaged in half 
truths and statistics based on per- 
centages which did not represent 
the true picture. If any group de- 
served special, sympathetic consid- 
eration, it was the automobile deal- 
ers, who had to get along during 
the war period without new mer- 
chandise. Department stores, for 
instance, could make substitutions 
for unobtainable merchandise, and 
so could many other types of 
stores.” 

L. J. Buckland, the other speaker 
of the evening, warned the assem- 
blage of 475 that OPA has hired 
200 ex-FBI men to make investiga- 
tions of dealer operations. He add- 
ed that these men “know how to 
investigate, so you had better be 
careful you do not violate OPA 
regulations.” 

All five of the directors whose 
terms expired were reelected for 
three years, namely: J. D. Levin 
(Chevrolet); George J. May (Olds- 
mobile); William D. Reagan 
(Chrysler-Plymouth); Paul B. 
Smithson (Packard), and Ben T. 
Wright (Lincoln-Mercury). 

It was announced that James C. 
Goodwin (Dodge-Plymouth) had 
been elected previously to fill the 
unexpired term of the late Michael 
J. Lanahan, whose firm handled 
the same lines of cars. 

James F. McManus jr. (Chev-, 
rolet), president of CATA, point- 
ed out that the association has 
maintained its position as the 
nation’s largest local dealer or- 
ganization. Edward L. Cleary, 
general manager, reported that 
membership now stands at 391, a 
gain of 91 during the past 12 
months. 

Cleary added that CATA is the 
first of its kind to have all of its 
members certified by the Veterans 
administration under the on-the- 
job apprentice training program, 
which the association, itself de- 
vised and for which it obtained 
approval from government bodies. 
He cited the personnel department, 
headed by P. D. Nestel, as one of 

the busiest in the association. 

Among . guests at the meeting 
were officers and directors of the 
Automotive Trade Assn. Managers, 
including Louis Milan; Madison, 
Wis., president; Glenn Atcheson, 
Minneapolis, vice-president; Walt 


Hamer, Columbus, O.; Herman 
Schaefer, Indianapolis, and Earl 
Burrows, Cleveland. This group 


held a meeting the following day 
and then departed for Washington 
in the afternoon to attend an 
NADA session. 

Other guests at the CATA event 
included officials of the Illinois 
Automotive Trade Assn. Past pres- 
idents and directors of CATA oc- 
cupied seats at the head table. 


To Offset ‘Unfair Competition’ 
On the House. . . 


Auto and Detroit civic officials report the Automotive Golden Jubi- 
lee cost about $375,000, not including perhaps another $300,000 for 
. . Incidentally, the industry and Michigan Democrats 
are still pretty miffed over Président Truman’s fail- 
ure even to press a button for the Jubilee; guess 
there were too many Republicans involved... . 

Montana Auto Dealers Assn. now has record 

260 members. . 

field, carried a small editorial recently praising 

the Crawford amendment. . . . Truman, it’s re- 
ported, has a scheme whereby he'll veto OPA 

extension bill just a few days before the June 30 

deadline, ask Congress for’ a “no-amendment” 

continuation of price controls, hoping Congress 
will comply to avoid risks just before elec- 


By I. E. Kirkland 
Staff Correspondent 

KANSAS CITY.—The Missouri 
Automobile Dealers Assn. has called 
on the state to levy a sales tax on 
new and used cars as protection 
“from unfair competition and trade 
practices by dealers in adjacent 
states.” 

In a resolution adopted at the 
association’s seventh annual con- 
vention here, the association point- 
ed out that an auto sales tax would 
also produce revenue for the state 
road fund. Legislation providing 
for a tax has passed the legislature 
only to be vetoed by Gov. Donnell 
“on technical grounds,” the reso- 
lution said. 

The convention requested the 
association’s legislative commit- 
tee to draft bilis calling for an 
auto sales tax and also transfer 
of the task of collecting the gen- 
eral sales tax to the state com- 
missioner of revenue, thereby re- 
lieving: dealers of the obligation. 

Other resolutions passed by the 
Missouri convention: 


] Asked Congress to enact “proper 
and compensating legislation for 
industry to offset labor’s one-sided 
position.” This resolution cited the 
stoppages and interruptions in ve- 
hicle and parts production because 
of strikes. 
¢) Recommended the amending of 
the price control act to prohibit 
any change in standard trade prac- 
tices, such as dealer handl 
charge and discount. Added that all 
such changes previously made by 
OPA should “be rescinded -or de- 
clared null and void.” 
3 Expressed continued support for 
the proposal to the pending ex- 
tension bill providing for the end 
of price controls in any industry 
which shall reach 75 percent of 
average normal production for a 
given base period, without the need 
for OPA approval. 
4 Recommended that the exten- 
sion law be so constructed as to 
stipulate the end of all controls 
and regulations in any trade or in- 
dustry once price controls have 
been ended. Service Regulation 49 
was given as an example. 
5 Urged NADA “to press with all 
vigor,” together with other af- 
fected groups, the effort to secure 
passage of amendments accom- 
plishing those purposes. 


William L. Mallon, ident of 
NADA, told the nee that 
strikes and other industrial set- 
backs have and still are inter- 
fering with production to such 
an extent that limited production 
of motor cars will continue 
throughout this year and for 
some of next. 

He estimated that car production 
this year would not exceed 2,500,- 
000. Barring strikes, production of 
3,900,000 units is possible next year 
—a figure comparable with that of 
1941, the NADA chief said. 

Other speakers included D. E. 
Castles, past president and a di- 
rector of NADA for Missouri; 
Arthur O. Dietz, president of CIT 
Corp.; Arch R. Maulsby, of Socony- 
Vacuum Oil Co., and Tom Collins, 
humorist. 

Rasmussen, president of Big Four 
Chevrolet Co. of St. Louis, was suc- 
ceeded by E. C. Bagley, Chevrolet 
dealer at Maryville, as head of 
MADA for the coming year. ; 

Harry Gooch, of Troy, was elec- 
ted vice-president, succeeding Bag- 
ley; George Berry, of St. Louis, was 
reelected treasurer, and Joseph A. 
Schlecht, of St. Louis, was again 
chosen as secretary-manager. 


R. I. Asgn. Schedules 
Outing for July 9 


Island Automobile Dealers Agsn. 
will hold an outing at the Meta- 
comet Golf club on July 9, it was 
announced last week. The price for 
each member will be $7.50. 


Frank Kohl, of West Warwick, 
is chairman of the Social commit- 
tee which is arranging the outing. 
Other committeemen are Joe Mc- 
Evoy, Ed Lawson, George DeSte- 
fano and Wallace Sefsick. 
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lected by state or federal 


WE STAND FOR: 


1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and 


the building and maintenance of highways. 1 4. The 
elimination of and bureaucratic con- 
trols over this industry A return to the precepts 


things of life than anywhere else in the world. 








Credit to Dealers 


Wwe lose or draw on the final action on the Crawford 
amendment to restore dealer discounts, auto dealers and 
NADA deserve credit for their valiant fight for fair play 


from OPA. 
Constantly on guard, the 


dealers and their organizations 


haven’t missed a trick in carrying the long fight right up to 


the ultimate decision. 


A New Low for OPA 


ON of the most despicable acts,OPA has ever perpe- 
trated was the agency’s recent press release on higher 


new car 


rices, in which OPA declared that dealers would 


NOT be forced to absorb any of the increases. 
OPA’s befuddled reply, after the misrepresentation was 
called to its attention, served only to muddy the already 


muddy waters. Whether the agenc 


event discount errors, as 


was trying to rectify 


OPA officials said in their reply, 


oes not alleviate one iota the dishonesty of the press release. 
Auto dealers have suffered immeasurably at the hands of 
OPA bungling. But dishonest press releases—for public con- 


sumption—are a new low! 


Snarled 


Labor Bills _ 
labor legislation in Washington 


<a snarled situation on 
should arouse auto dealers and businessmen in general 


to continuous pressure for 


a law balancing the rights of 


labor and the rights of employers. 
- At present, it appears that nothing will be done. Presi- 


dent 


an insists on his emergency legislation to deal 


with strikes and has vetoed the Case bill, which is broader 


in scope. 
On the other hand, 
Truman the emergency 


appears unlikely to give 


Co: 
legislation he wants, and apparently | 


legislators favoring the Case bill do not have sufficient votes 


to override the veto.’ 


In the end, nothing may be done until the next grave 


crisis. 


Meanwhile, numerous small strikes, fostered by 
inequitable labor laws, continue to hold down. p 


resent 
uction 


and daily increase the danger of inflation. 
Truman and legislators in general are politicians. They 


pone Ta fo: once they 
can’t forget. They are being 
able power in the hands of 
_ vieious by unbalanced laws. 





are off the spot. Businessmen 
constantly crippled by unreason- 
union leaders encouraged to be 





WHEN THE history of the 
year following the close of 
World War II is written, the 
continuation of price control 
by OPA in peacetime will, I 


predict, be put down as the 
“Second Noble Experiment.” 
The first, you will remem- 
ber, was prohibition . which 
for 13 years saddled this 
country of ours with an un- 
workable law, the net result 
of which we all know now 
to have been an increase in 
lawlessness, juvenile delin- 
quency and which made 
drinking by women as we 
as men an integral part o 
American social life." 


WILL IT take us as long to 
get rid of price controls as 
it did prohibition? Will the 
results of this bureaucratic 
regimentation hang on to 
our economics for as many 
of the years to come? Is it 
impossible under our demo- 
cratic form of government, 
depending as it does on the 
whims of politicians, to get 
from under an unworkable 
law that defeats the very 
purposes for which it is in- 
tended? These are the ques- 
tions which face every citi- 
zen and challenge his God- 

wen right to protest ve- 
Neoncilin hee 


JusT AS there was a great 
minority of die-hards who 
made the most noise during 
the years when everyone 
knew that prohibition had 
failed, so tiles there are the 
long-haired, lead-pencil boys 
who can prove with fi 
as phoney as their thinking 
that the return to the old- 
fashioned law of supply and 
demand and the American 
type of competition which 
controlled prices, is the be- 
ginning of an immediate spi- 
ral toward inflation. Their 
arguments sound plausible 
and if we had not already 
accumulated almost a year 
of experience trying to prove 
them right, we might be 
taken in by them. 

* 


RIGHT Now, I want to go 
on record with those who 
are willing to take their 
chances with a complete dis- 
solution of OPA—yes and 
let’s include the immediate 
lifting of rent-control which 
will start a wave of private 
and corporate building of 
homes, apartments, hotels, 
etc. to quickly solve the 
housing problem. 


EVERYONE AGREES that 
some day OPA will be elim- 
oe Strangely enough, 

ey seem willing to post- 
pone that day knowing full 
well that the problems then 
will be identical with those 
now and the risks, based on 
our daily weakening eco- 
nomic structure, much great- 
er. Let’s get rid of this dan- 
gerous, Nazi-born theory of 
regimentation and get back 
to producing and selling of 
the things our porte want. 
Competition is the only price 
control that will ever work 
in this free country!— 
GEoRGE M. SLOCUM. : 
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GRANDSON , 
YES MILES To 
EP got FOR TH’ JUBILEE 
Derr et GOLLY, Your, 


T Comes 
ONCE INA LIFETIME ! 
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The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 





Elwood Haynes 


This letter is directed to you 
because it is my belief that you 
will want to do what you can to 
correct the injustice done at the 
Automobile Golden Jubilee to the 
late Elwood Haynes of this city. 

It was, I presume, the intention 
of those who staged the celebra- 
tion to do honor to the men who 
were largely responsible for creat- 
ing and building the great automo- 
tive industry that has played such 
an important part in the growth 
and development of your city, but 
in this they failed, for so far as 
I have been able to learn, the name 
of Mr. Haynes was not mentioned 
in the press or by radio, as being 
connected in any way with the 
early history of the automobile. 

I am sure that such an omission 
was not done intentionally, but 
rather was an oversight on the 
part of the publicity agents who 
were unfamiliar with the work of 
Mr. Haynes. However, the people 
of Kokomo, who knew Mr. Haynes, 
cannot understand how it was pos- 
sible to make such a mistake, be- 
cause to them his name has al- 
ways been associated with those 
who pioneered and developed the 
automobile. Our people remember 
well Mr. Haynes and his first car 
now in the Smithsonian Institute. 

I realize it is too late to correct 
any errors that were made at the 
celebration, but in all fairness, I 
believe, and I am speaking for a 
large number of our citizens, that 
the pioneer work which Mr. 
Haynes did was of sufficient im- 
portance that it should be made 
a matter of record so that in the 
future his name will appear in its 
rightful place as one of the pio- 
neer leaders in the automotive 
field.—C. V. Hawortn, superinten- 
dent of schools, Kokomo, Ind. 

Eprror’s Note: Only living pio- 


neers were honored at the Jubi- 
lee. However, Mr. Haynes re- 
ceived a mention in connection 
with the award to Edgar Apper- 
son, who aided in formation of 
the Haynes-Apperson Automo- 
bile Co. 


Slip 


In the dust and rush of the Auto- 
motive Golden Jubilee it seems that 
our public relations department 
“gave” to the Nash Distributing Co. 
of Los Angeles a super deluxe paint 
booth belonging to the Hills Motor 
Co. of Pasadena, Calif. 

The paint booth is no ordinary 
affair either. Its gleaming polished 
surfaces and structural reinforce- 
ments are of duraluminum, de- 
clared surplus in the B-17 bomber 
program. It is lighted by 16 three- 
tube fluorescent light fixtures and 
insulated with fireproof wire glass. 

Now the owners of this booth 
have a right to (1) justifiable pride 
in creating the booth and (2) wrath 
when someone like the writer 
“gives” it to another organization 
as reported in a recent issue of 
Automotive News. : 

It was all a mistake on our part 
and we're sorry. Jack Groth of the 
Nash Distributing Co. sent us the 
right information and then we slip- 
ped—we said it belonged to Nash 
Distributing Co.—W. G. Haworrt#, 
associate director of public rela- 
tions, Nash Motors, Detroit. 


Coming Events 
nape, ers, Now York state 


(Palmer House). Midsum- | 
mer meeting, Automotive Trade Assn. 
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Coimonr and safety are prime considerations 
in designing bodies for Ford cars. Each body is built to provide ample head room, leg 
room, elbow room. Seat construction and positioning, arm rests and appointments are all 
worked out in great detail to provide armchair comfort. Heavy, all-welded, steel construc- 
tion assures maximum safety and long life. 


In the engineering laboratories, new model Ford car bodies are put through an exhaustive 
series of tests to be certain they come up to the Ford reputation for solidity and stamina. 
The conditions under which these tests are made are far more severe than owners will 
ever encounter in actual use... for Ford bodies are built to serve under all conditions 
and in all climates throughout the world. 


New rorps Go tHrouch (AVAL HURRICANE” 


TO GET FORD O.K. 





Representative Ford cars coming off the assembly 
lines at the River Rouge Plant pass into a room 
where an engineer-made hurricane is turned on with 
all the violence of a tropical typhoon. 


Giant sprays, behind which powerful fans are located, 
blow water over the car from every angle at the rate 
of 400 gallons per minute. All the while, the Ford 
inspector is inside the car to determine if even this 
avalanche of water can penetrate the thoroughly 
weather-sealed Ford body. 





The effect of this water test is comparable to driving 
a Ford car into a severe rainstorm at 90 miles per 
hour. And this is just another evidence of the pains- 
taking care that has put Ford out front with luxury 
car performance, comfort and safety in the low- 
price automobile field. 
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DETROIT.—U. 8S. Rubber is now 
in quantity production of a plastic- 
coated fabric which auto manufac- 
turers are using as upholstery on 
some present models, it was learned 
last week by Automotive News. 

High interest had been aroused 
during the war in peacetime ap- 
plications of plastic upholstery, 
with most of the rubber 
panies working on the dotaieey- 


ment. 

However, U. 8S. Rubber is believed 
the first to be producing in quan- 
tity a tough, tested vinyl resin up- 


Obituaries 


Car Spring Pioneer 


Dies in Cleveland 


CLEVELAND.=Following a long 
illness, Christian Girl, 71, pioneer 
auto spring manufacturer, died in 
Lakeside Hospital here last week. 
He had been retired since 1929 
shortly after merging his C. G. 
Spring & Bumper Co. with Hou- 
daille-Hershey Corp. 

Girl first built auto springs in 
1906. He later organized the Per- 
fection Spring Co. and became the 
largest builder of flat leaf auto 
springs in the industry. 

. + . 


Pioneer Dealer Klepfer 


Dies at 61 in Buffalo 

BUFFALO.—One of the area’s 
pioneer automobile dealers, Matt 
Klepfer, 61, died June 8 as he was 
leaving his offices at the Klepfer 
Bros. Buick dealership, 1575 Main 
St.. of which he was secretary- 
treasurer. 

Members of the family said Klep- 
fer had suffered a mild attack ear- 
lier in the week while keeping a 
business appointment, but appar- 
ently had no ill effects. Shortly 
after the turn of the century, he 
and his brother, Frank, added au- 
tomobiles to hele bayele business. 


Devnitechoal Dies 


Enroute on Train 

ST. LOUIS.—Jack L. Carmitch- 
eal, vice-president in charge of 
sales for the Liricoln Engineering 
Co., died on a train while return- 
ing home from a West Coast busi- 
ness trip May 31. Carmitcheal had 
only recently been made a vice- 
president of the wie 


F. D. Hatfield 

INDIANAPOLIS.—Frank D. Hatfield, 58, 
founder and former president of Hatfield 
Motors, Inc., Indianapolis, died May 26. 
Mr. Hatfield entered the auto industry in 
1914 when he became a repairman for 
the Ford branch in Indianapolis soon 
after its organization. He had served as 
President of the Hoosier Motor club and 
Indianapolis one Trade Assn. 


° 
H. R. Me 

DALTON, Mass.—Herbert = Messenger, 
74, veteran Ford dealer, died at his home 
recently after a long iliness. On June 1, 
1922, Mr. Messenger and his son, Charles 
R., formed a partnership as Ford dealers 
under the name of Messenger’s Garage. 

* a7 . 


William J. Cleary 
DETROIT.—Funeral services for Wil 





5 Co., were held here June 5. 
. Cleary, 63, joined Briggs in 1928 after 
serving with Studebaker and Chrysler. 





Plastic Upholstery in Use 


U. S. Rubber’s War Product Being Made 
In Quantity for Cars 
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holstery, and selling it to the auto 
makers. 

Advantages of the new uphol- 
stery, called Naugahyde, are re- 
ported as these: 

It is available in a wide range of 
light, bright decorative colors, in- 
cluding two-tone effects and grains. 

The price is reasonable. 

It is washable. 

Gasoline, oil, grease, perspiration, 
salt water and rain won’t hurt it. 

It is tough,’won’t get hard, won't 
crack, it resists abrasion and edge 
wear. 

It is easy to tailor, flexible and 
goes easily around corners. 

It is tested—was mandatory on 
Navy ships during the war. 

Auto manufacturers have ex- 
pressed favorable interest in Naug- 
ahyde, especially for open models. 

While production of Naugahyde 
is affected to some extent by the 
fabric shortage, U. S. Rubber re- 
ports that it is available in quan- 
tity. Since vinyl resin is derived 
from coal, production was af- 
fected by the coal strike, but the 
company is over the hump on 
that new. 

Naugahyde derives its name from 
Naugatuck, Conn., where U. S. 
Rubber has two plants. 

U. S. Rubber officials point out 
that Naugahyde is not an experi- 
mental upholstery, since in 1944 it 
was made mandatory on Navy 
combat ships and on some planes. 

In addition, during the war some 
civilian output was allowed for 
trucks and buses. 

Naugahyde can be made flame- 
proof, and it was this advantage 
that attracted Navy officials. In 
some of its peacetime applications, 
the flameproof form will also be 
desired, as on furniture for hotels 
and night clubs. 

Other non-automotive uses in- 
clude lawn furniture, boats and 
other outdoor installations. 


Mass. Dealers 


Name Ayers 


DEDHAM, Mass.—Sidney S. 
Ayers has been appointed execu- 
tive vice-president and business 
manager of the Massachusetts 
State Automobile Dealers Assn. He 
resigned his former position as as- 
sistant vice-president of the Gran- 
ite Trust Co., Quincy, Mass., to 
accept the new post. 

Ayers has had a continuous close 
association with automobile deal- 
ers in this area since 1929 when 
he joined the Universal Credit Co. 
as business development manager, 
and later became Boston branch 
manager. His new appointment is 
effective June 15. 


National Auto Fabrics 


To Open Iowa Plant 

DES MOINES, Ia.—Announce- 
ment has been made here that the 
National Auto Fabrics Corp., with 
factories in Los Angeles and Pu- 
eblo, Colo., will open a new fac- 
tory at Sheldon, Ia., this fall. The 
factory, employing 100 persons, 


will be known as the Ackerman 
Auto Fabrics Corp. 


Is Auto Industry Losing 


Its Big 


Chance? 


Eprror’s Nots: Although in retirement, William EH. Holler, for- 


mer 


sales manager of Chevrolet, has been concerned nonetheless 


with the problems facing the industry he once served so well. 

We feel that his letter below, which was written to Publisher 

George M. Slocum, is a dynamic message that cannot be ignored: 
a * * 


AMERICA needs an awakening and needs it now. We cannot move 
forward by holding back. We cannot “strike the iron” by striking. 
Work is the only salvation for the future. Production and more pro- 
duction. Sales and more sales. Advertising and more advertising. 
Oh, the extravagance of silence. The waste of not selling. The 


luxury of keeping quiet. 


Where there is no vision, the people peri 


sh. 


The auto strike, coal strike, railroad strike, lack of production, 





BILL HOLLER 


unreasonable customer  de- 
mands. unbalanced parts stocks 
and the loss of potential profits 
are of major proportions and 
concern. 

The time is not far away 
when aggressive thinking, 
planning and hard long hours 
of work are going to be needed 
to.pull this country out of the 
Stagnation of mind and body 
it is fast falling into. A won- 
derful chance to speed ahead 
with the impetus gained by the 
war is fast being lost by both 
labor and industry. Reserves 
are leaking away on all sides, 
potential profits are lost and 
we can soon become impover- 
ished mentally and financially. 

ca * * 


To only force that can lift 
us out of this situation is 
aggressive selling and consis- 
tent advertising. 


Salesmanship and advertising have been relegated to a sec- 
ondary position because industry has been “order taking” all 
through the war and the present artificial pentup demand, with 
its shortages of civilian production, has encouraged a Se 
viewpoint instead of the long-range vision so necessary to no 


tain high volume and profits. 


America and Americans must be aroused to get back to work and 
produce to the maximum, or our American standards of living will 


be lowered to European levels. 


There is too much politics, too much struggle for personal power, 
too much artificial prosperity that comes from the war—and it is not 
sound and lasting. Every business concern needs the oldtime religion 


of advertising and selling to serve its prospects 


and owners at a time 


when they are being neglected and their essential requirements re- 


main unsatisfied. 


The seller’s market of today will become the buyer’s market of 


tomorrow. 


After the first flush of pure necessity buying, the public will be 
pretty choosy and demand the kind of products it wants. Right now 
anybody can deliver anything. This breeds indifference to demand. 

* 


|e passive acceptance of orders from customers IS NOT SELL- 

ING; it is merely order taking. Someday—and it isn’t far off either 
—we must all be “order seeking” to protect our own equities and to 
provide the volume needed to operate our oe plant facilities 


to capacity. 


Advertising and more advertising is the seed that sentt be 
planted NOW to assure a harvest of plenty in future y 
During this period of inflated savings and incomes, don’t be be lulled 


into a false sense of security. 
” 


* 


[jen go to sleep while your competition keeps awake and active. 
Scientific selling and consistent advertising are the best insurance 
for maximum volume and satisfactory profits. 
It is my contention—and continues to be my firm belief—that 
salesmanship needs a more definite and more prominent position 
in our American economy. It is so little understood that I do not 


see how we can maintain the free en 


system unless there 


is a more widespread acceptance of the fact that selling and dis- 
ee are vitally essential to the permanent welfare of Amer- 
ica. 


(Cameron, while temporarily unbalanced, will some day return 
to the normal laws of economics and supply and demand. Until 
then, we must do everything we can to protect our competitive 


position. 


That is my thinking today and I pass it on to you for what it is 
worth.—_Witum E. Hoiier, Mount Dora, Fila. 








Ward Promoted 
To High Sales 


Post at Pontiac 


PONTIAC, Mich.— The appoint- 
ment of L. W. Ward as assistant 
sales manager of Pontiac in charge 
of the western half of the country 
has been announced by D. U. Bath- 
rick, Pontiac general sales man- 
ager. 

Ward joined General Motors in 
1915 ‘as a special representative in 
New York with another GM car di- 
vision. He operated a dealership 
for this division from 1919 to 1923, 
at which time he returned to the 
division as special representative. 
In 1924, Ward resigned from GM 
to enter private business. 

In June, 1934, Ward joined Pon- 
tiac, serving on special assign- 
ments in the Central Office sales 
department until he became assist- 
ant zone manager in Portland, Ore. 
He was promoted to Portland zone 
manager in 1934, and transferred 
to Cleveland as zone manager in 
1939. 

In 1942, Ward went to St. Louis 
as zone manager where he served 
until 1944, at which time he be- 
came acting assistant sales man- 
ager in the Pontiac Central office, 
the position he held at the a of 
his new appointment. 


Service Display, 
Ice Show Set 
For Minn. Parley 


ST. PAUL, Minn.—A service ex- 
position, a combination banquet 
and skating show, and a style show 
for the ladies are among the events 
being planned for the 1946 con- 
vention of the Minnesota Automo- 
bile Dealers Assn. 

Glenn Atcheson, general mana- 
ger of MADA, promised that the 
convention, which is scheduled here 
Nov. 13-14, “will be the largest and 
most elaborate ever held in this 
part of the country.” 

In St. Paul’s municipal audito- 
rium, 53,000 square feet of floor 
space will be available for the 
service exposition. This show will 
be open from Nov. 12-15. 

The banquet will be _ served 
around the ice on the night of Nov. 
14 in the St. Paul hotel. The ice 
show will feature a 30-piece or- 
chestra and a large chorus, as well 
as star figure skaters. 

The Iowa, Wisconsin, North and 
South Dakota associations have 
agreed to publicize the Minnesota 
conclave, Atcheson said. 


Used Car Dealers 


Form Association 


OAKLAND, Calif.—With the 
purpose of combating the black 
market, improving public relations 
and presenting a united front in 
dealing with labor, the East Bay 
Used Car Dealers Assn. has been 
formed here. 

Officials are Gilbert I. Ashcom, 
president; Joe Donham, vice-presi- 
dent; Ed C. Archer, secretary- 
treasurer; and Thomas Zane, John 
Williams, Harold Reich, C. G. Cole 
and T. J. Milton, directors. 








Iowa Dealers 


Plan Meetings 


DES MOINES, Ia—lIowa Auto- 
mobile Dealers Assn. will resume 
its regional meetings late this sum- 
mer, it was announced last week. 
When resumed, the 12 sessions will 
include every county. 

The coming meetings will follow 
the same pattern as those in May 
at which dealers were given infor- 
mation on government rulings, li- 
cense problems and tax laws. 


Merger Approved 
By Budd Holders 


Formation of an $80,000,000 cor- 
poration to be known as the Budd 
Co. will result as stockholders of 
the Edward G. Budd Mfg. Co. and 
Budd Wheel Co. voted last week 
for a merger of the two companies. 


HOWARD L. WYNEGAR, president, 
Broadcasting 
tor,” which will carry 


Commerical Credit Co., 
for a new weekly coast-to-coast radio series, 





signs with Mutual 
“Special Investica- 
serving 22,000,000 radic 
the Dealer.”” (Left to right): Ed 


Benedict, account executive, Mutual Broadcasting System; Wynegar; Edgar Kobak, 


Mutual; and L. 
Starting June 23, ‘‘Special In 
work stations each 


C. McElroy, of ee 
vestigator’’ will be 


Quick & McElroy, advertising agency. 
heard over more than 275 Mutual net- 


each Sunday out of New York at 8:30 to 8:45 p.m., E.D.T. 
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Now, 7 ” 
customer-convincers 
in Improved Veedol 
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I Naturally, they’ll want Veedol’s 
100% PENNSYLVANIA QUALITY! 


Nature’s petroleum masterpiece is the 
ctude oil found in the Bradford district of 
Pennsylvania. Every drop of Veedol 

is refined from that magnificent crude 


SS ee te tlt 


More and more motorists ask for 
VEEDOL’S IMPROVED QUALITY! | 
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Today’s Improved Veedol contains a new 
ingredient. This triumph of petroleum 
science minimizes oxidation and checks 
formation of harmful corrosive acids. Yes, 
keeps pistons and bearings in better 
condition ... assures a cleaner, smoother 
running motor! 


oe Ss | @& Pe Ww 








VEEDOL "si" 


TIDE WATER 


ie a ANE a 
OlL COMPANY ‘ 






Makers of FLYING-A GASOLINE 
VEEDOL MOTOR Olt 
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Export Abuses 
May Cut Cars 


To Mexico 


MEXICO CITY.— Export quotas 
on automobiles from United States 
to Mexico may be reduced if United 
States officials find that too many 
are being shipped from’ Mexico to 
other countries. 

Some 200 automobiles are said to 
be in Vera Cruz awaiting shipment 
to Spain. 

Officials said a number of auto- 
mobiles are believed to have been 
shipped out of Mexico last year. 
Since Mexico is on a strict quota 
basis to receive automobiles from 
the United States to.meet transpor- 
tation deficiencies, exporting ve- 
anaes by Mexico would defeat the 

of the export agreement, 
Oimicials pointed out. 

The possible reduction in the 
Mexican quota would be the same 
number as the automobiles ex- 
. ported, it was said. 

Although automobiles in Mexico 
bring much higher prices, other 
foreign markets, principally Spain, 
offer still. higher prices. Permits 
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CHARLES A. See ee es, Oo eee ee 


Club of Ameri¢a and chief engineer at Buick, hands an 


in VMCCA 


to Gen. William 8. Knudsen during a ceremony at the Detroit Golf Club when a caval- 


cade of old cars drove from Flint to 


looks on. 


Detroit. Jubilee Queen Mary Grace Simescu 





are required to bring any automo- 


hea 


used trucks and buses are not sub- 


bile, new or used, into Mexico, but | ject to export licenses. 


As Case Bill Loses... 
Unions Due 





to Escape 


U.S. Curbs This Year 


WASHINGTON. — Labor unions 
will be able to operate for at least 
the balance of this session of Con- 
gress without much more federal 
control than exists now. 

That was the gloomy prospect 
for industry last week after unions 
emerged victorious in the fight 
over the Case strike control bill. 

Employers who contend that la- 
bor has enjoyed unjust advantages 
under the Wagner act expressed 
disappointment as the House sus- 
tained, by five votes, President 
Truman’s veto of the Case bill. The 
action dashed hopes that labor 
would be bound to observe its man- 
agement contracts, at penalty of 
lawsuits in court. 

This provision of the Case 
measure was of especial signifi- 
cance to industry. Employers 
felt that its enactment would 
serve to guarantee by law union 


EMERGENCY and PARKING BRAKE 
tor TRUCKS and BUSES 
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* designed for Drive-Shaft installations 


When it comes to an emergency brake, only a brake that will 
stop the vehicles at roadspeeds and hold them on any grade is safe 
enough today. To fill this need for a real emergency brake, as well 
as for a parking brake Bendix*—foremost builder of automotive 
brakes—has designed a new brake for driveshaft installation. 


This rugged, mechanically operated brake is of the time-proved 
Duo-Servo type of shoe action. The heavy-duty shoes are supported 
by a center plate. This center plate is in line with the center of 


BENDIX PRODUCTS DIVISION of the Bendix Aviation Corporation 
SOUTH BEND 20, INDIANA 


the brake shoes, so that the brake torque forces are center-loaded 
on the supporting member. This center-loading of stresses on 
correctly designed parts results in a brake that is smooth and 
powerful in action, yet light in over-all weight. Simple to maintain 
-+the only adjustment necessary is a simple one for lining wear; 
the shoes are self-centering within the drum. 


Write for the details. Your letter will receive prompt attention. 
*REG. U. S. PAT. OFF. 





AVIATION CORPORATION 


responsibility which hitherto has 
been lacking. 

Consequently, President Tru- 
man’s stand as stated in his veto 
message proved confusing. The 
President endorsed the principle 
of legally holding unions to con- 
tract agreements, but nonetheless 
rejected a bill providing such a 
law. 

Pro-labor Congressmen asserted 
that the Case bill was dead as a 
result of the sustaining vote in the 
House. A split in the ranks of the 
Republican-southern Democrat ¢co- 
alition which supported the meas- 
ure lent support to the likelihood 
of no further labor-curbing bills 
this year. 

Immediately after the House 
failed to override the veto, Dixie 
Democrats opened a drive to at- 
tach the Case curbs to the pending 
emergency strike bill, which both 
houses have passed in varying 
forms. The President would thus 
be forced to choose between veto- 
ing measures which he himself 
proposed or accepting a bill al- 
ready vetoed. 

The Republican backers of the 
Case bill balked at this strategy. 
Since the Senate has deleted the 
stringent provisions of the Presi- 
dent’s emergency recommenda- 
tion, the Republicans argued that 
the President would have a valid 
ground for another veto. 

The Republicans, therefore, de- 
cided to await public reaction to 
the veto before planning their next 
move. 

In any event, time was running 
out. Congressmen are pointing to 
an adjournment late in July to al- 
low the legislators to return to 
their homes and campaign for the 
November elections. 

With the OPA extension and 
British loan bills awaiting action, 
chances for labor legislation were 
practically negligible. It was ex- 
pected, however, that Congress 
would create a committee to un- 
dertake a six-month investigation 
of the labor problem and report 
back on corrective steps needed, 
a step proposed by the President. 

The House voted 255-135 to over- 
ride the veto. This was five votes 
short of the required two-thirds 
majority. 

Had the Seu overridden 
President Truman, the Case bill 
would have probably met its end 
in the Senate, where more than 
a third of the members are 
staunch friends of labor. The 
Senate lineup could also defeat 
any move to push the Case con- 
trols through as a rider to the 
emergency strike proposal. 

Truman, in his veto message, de- 
clared that the bill would promote, 
and not reduce, labor strife. The 
bill “ignores underlying causes” of 
strikes, he stated. 

* * ” 


65-Cent Wage ‘Floor’ 


OK’d by House Group 


WASHINGTON.—The House La- 
bor committee last week approved 
an increase to 65 cents an hour in 
the minimum wage of industrial 
workers in interstate commerce. 
This is the same figure voted by 
the Senate. 

Meanwhile, the House sent to 
the Senate an appropriations bill 
providing that the United States 
Employment service be returned 
to state control by Oct. 1. The 
lower chamber rejected a motion 
to cut off all funds for the NLRB, 
thus saving the agency from ex- 
tinction. 


Kentucky Plans Sticker 


For 1947 License 

FRANKFORT, Ky.—A wind- 
shield sticker will serve as Ken- 
tucky’s 1947 automobile and 
truck license plate, it was an- 
nounced by Revenue Commis- 
sioner O. M. Howard. 

Howard said steel needed for 
1947 plates is unobtainable and 
that the cost of aluminum is 
prohibitive and also difficult to 
obtain. He added the Revenue 
department will order 643,000 
stickers for next year. 
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‘*] RISE 





PRACTICALLY 


AT DAWN...” 


In the quiet, early morning when footsteps 
echo hollowly in the streets, an Albany stockbroker 
rises to prepare for another day. 


Long before breakfast, he hastens to the corner 
newsdealer to buy a copy of The New York Times. 


“Demand for The Times is so great,” _ 

he explains, “that the dealer sells it ‘first come, 
first served.’ So I rise practically at dawn, 
just to make sure I get The Times every day.” 


An inconvenience? Yes. 


But losing a comfortable hour’s sleep is a trifle to 
a Times reader who otherwise might miss his 
favorite newspaper. 


No casual reading habit, people trust The Times, 
rely on it, swear by it. 


Such confidence and loyalty create the atmosphere in 
which advertising is most successful. That’s why 
The New York Times should head almost every 
advertising list. 


The New York Times 


“ALL THE NEWS THAT'S FIT TO PRINT” 








10 

Buick Appoints 
McCracken as 
Parts er 


FLINT, Mich.—W. F. Hufstader, 
general sales manager of Buick, 
has announced the appointment of 
Paul E. McCracken as general 
parts and accessory manager in 
connection with the expansion of 
Buick’s parts and service program. 

C. W. Jacobs, formerly in charge 
of both parts and service, will be- 
come general service manager in 
charge of product service and deal- 
er service promotion. 

McCracken has had extensive ex- 
perience in parts and accessory 
merchandising. He has been asso- 
ciated with General Motors for 15 
years, recently with the service 
section of the distribution staff 
group at Detroit. 

Hufstader said the appointments 
coincide with a Buick program to 
intensify service to dealers and 
Buick car owners throughout the 
country. 

“Adequate maintenance of cars 
already on the road is of primary 
importance to the nation’s trans- 
portation system,” he emphasized. 
“Buick intends to do its part by 
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. Craig Oll Co. took the bow for this ‘‘production,’’ a 24-pump service center 
occupying a full square block at Wilshire and Highland Ave. and operating on a 
‘clock round’ basis. ; 


name will be Cohen-Anderson Mo- 
tor Car Co., with offices and sales- 
rooms in Portland, Ore. 


expediting and facilitating the flow 
of spare parts to its dealers and 
owners.” 


Portland Firms Merge 


For Willys-Jeep Dealership 
Merger of the William M. An- 
derson Motor Co. and Edward E. 
Cohen Mofor Co., Willys-Jeep dis- 
tributor is announced. The firm| manager. 


Murphy Picks Smith 


tor Co. (Studebaker), in Oakland, 
Calif., announces the appointment 


FOB FACTORY 


Complex Setup Seen 
In K-F Steel Quest 


By A. H. Allen 


ANNOUNCED intent of Kaiser-Frazer to acquire an in- 
terest in “certain middle west steel mills’ so that the com- 
pany can be better assured of a continuing supply of sheet 
and strip steel has been followed by the news that K-F will 
purchase 200,000 shares and Graham-Paige 100,000 shares 

OO 


(at $10 per share) of the 
1,325,000 shares of common 
stock to be offered the public 
by a new steel company, the Ports- 
mouth Steel Corp., Portsmouth, O. 
The Ohio company has been organ- 
ized by Cyrus Eaton of Cleveland 
and a group of associates including 
William R. Daley, president of Otis 
& Co., who purchased a Ports- 


Gerald Murphy, of Murphy Mo-|™outh plant owned by Wheeling 


Steel Corp. for $12,000,000. 
The plant has capacity of 50,000 


of Earl O. Smith as general sales|tons of steel ingots monthly, but 


has no facilities for rolling sheet 
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apvertisinc in Holiday! 


329 ADVERTISERS have bought space in HOLIDAY. We are proud 


of the many famous names—and proud of the constantly increasing de- 


mand for space, 


Here's what is happening: 


OLD ADVERTISERS are asking for increased schedules. 
NEW ADVERTISERS are coming into the magazine. 


MORE PAPER is available, luckily—otherwise, all advertising space in 
HOLIDAY would now be sold out for the remaining months of 1946. 


ADVERTISERS WANT this space because HOLIDAY is read by people in 
the able-to-buy bracket... because these readers deliberately look to HOLIDAY 
for ideas on spending their leisure time and their leisure money. 


PROOF OF THIS lies in the response, the results, from advertising in 
HOLIDAY. Testimonials from advertisers themselves say: “12,832 re- 
plies from one ad” . . . “Lowest cost per inquiry ever experienced” .. . 
“Readers a select group” ... “Larger return than from any advertis- 


ing we have ever carried” ... “Have never seen anything like this 


in 17 years.” 


THIS 


STEADY GROWTH of advertising in HOLIDAY is based on 
many solid, proven facts—but they all boil down to this . 


. « The 


HOLIDAY mood is 2a SPENDING mood! 


A CURTIS PUBLICATION 


Holiday 





INDEPENDENCE SQUARE 
PHILADELPHIA 5, 


PENNA. 





and strip, the 
plan apparently 
being to ship 
slabs and sheet 
bar up the Ohio 
river to the Steu- 
benville, O., works 
of Wheeling Steel 
where they will 
be processed into 
flat- rolled prod- 
ucts. 

The Ports- 
mouth works, a 
war-built facil- 
ity, has a coke plant, a blast fur- 
nace, 10 open hearths, rolling mill 
for semifinished products, a rod 
mill, wire mill, foundries. A Ken- 
tucky coal company also is in- 
cluded in the deal. 

Meanwhile there is a lot of dis- 
cussion about shipping steel ingots 
from Kaiser’s Fontana, Calif., plant 
to rolling mills in the middle west 
for conversion into sheet and strip. 
Great Lakes Steel Corp. in the De- 
troit area is mentioned as one of 
the possible mills which could han- 
dle this work. 

Nearly all steel mills with con- 
tinuous rolling equipment for sheet 
and strip have ample capacity to 
handle additional tonnage beyond 
that produced in their own plants, 
it being necessary merely to add 
another shift to the rolling mill 
crews. 

A stickler is the high freight 
cost of shipping heavy ingots 
from California to Michigan, for 


A. H. Allen 


The proposed deal is understood 


|to involve outright purchase of in- 


gots by the processers in the mid- 
dle west, with the Fontana mill pay- 
ing the freight, and then the direct 
sale of sheets and strip to Kaiser- 
Frazer at the market price ($67 per 
ton), plus a probable credit to the 
Fontana mill for scrap resulting in 
the rolling operation, which runs 
up around 30 percent. 

ev a 


= 
FHA Allows Pipe Firms 
To Hog Pig Iron 


DIVERSION of pig iron tonnages 
to the soil pipe manufacturing in- 
dustry under instructions of the 
Federal Housing Authority have 
drawn sharp protests from automo- 
tive gray iron foundries which are 
finding their stocks of iron near 
the vanishing point and their nor- 
mal sources of pig iron forced to 
suspend automotive tonnages. 

A case in point is the Packard 
foundry which was operating at 
only 25 percent of capacity, only 
to be faced with a 75 percent re- 
duction in pig iron receipts. 

On top of the tight situation in 
pig iron, foundries find it impos- 
sible to buy any appreciable ton- 
nages of scrap metal for melting. 
Unless corrected soon, there will be 
more shutdowns of assembly lines 
because of lack of engine castings. 

= * * 


Wining, Dining of Vendors 
Sign of Changed Times 
IF IT IS TRUE, the millennium 


by parts shortages and tieups, 
said he was about ready to start 
entertaining and “cultivating” 
vendors in the hope he could 
keep a flow of materials and 
parts moving into his plant. 

e 2 = 

NOW COME hints of another 
impending shortage of automotive 
glass, the outgrowth of the lack of 
certain chemicals and a confusion 
of orders not yet untangled since 
the last strike in the glass plants. 
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DETROIT.—The intense interest 
generated since the tribute to au- 
tomotive pioneers at a dinner 
which was part of the Automotive 
Golden Jubilee merits the estab- 
lishment of a committee to make 
the Charles Clifton Automotive 
Award an annual affair. 

This was the opinion expressed 
here last week by George Romney, 
president of the Automobile Manu- 
facturers Assn., as the motor city 
went through the process of clean- 
ing house after its big party with 
the only apparent hangover a mis- 
understanding regarding the selec- 
tion of the pioneers who were tri- 
buted at the Pioneer Dinner. 

This misunderstanding was de- 
scribed as understandable by Rom- 
ney, and he blamed it on the be- 
lief that few people were familiar 
with the basis of the pioneer se- 
lections. 

The selections were made, he ex- 
plained, on the basis of the pio- 


Pig Iron Lack 
Called Peril to 
Entire Industry 


DETROIT.—Unless the auto in- 
dustry obtains a greater supply 
of pig iron immediately, all plants 

will be compelled 
to shut down, 
George T. Chris- 
topher, president 
of Packard, 
warned last 
week. 

Christopher at- 
tributed the 
shortage of pig 
iron to govern- 
ment orders di- 
verting the bulk 
of the manufac- 
ture of cast iron 
soil pipe to the construction of 
homes. This and other material 
shortages stem from “government 
attempts to regulate the economy 
ofthe country,” he asserted. 

The warning was contained in 
a letter to Rep. Roy O. Woodruff, 








G. T. 


Christopher 


‘Michigan Republican. Christopher 


told Woodruff that “unemployment 
will pervade your state unless 
something is done immediately to 
correct this situation.” 

“This company,” the Packard 
president said, “is now operating 
at about 25 percent of the rate 
of production which it should. It 
is now employing less than half 
the number of employes that it 
should ... 

“We require 200 tons of pig iron 
a week to keep this plant running 
—even at 25 percent of the capac- 
ity. We have been receiving only 
50 tons of pig iron a week.” 

Packard’s stockpile is now ex- 
hausted, Christopher — explained, 
and the company faces the choice 
of “either running at 6 percent of 
our capacity or not running at 
all.” There is “good reason to be- 
lieve”. that all auto makers are 
coping with declining pig iron 
stocks, he said. 


Barium Acquires 
Detroit Casting 


NEW YORK.—Barium. Steel 
Corp. announces acquisition of 100 
percent control of Detroit Steel 
Casting Co., producer of carbon 
and alloy steel castings. 

The. acquisition is in line with 
Barium’s plan to complete a self- 
contained and economic unit for 
the manufacture of various steel 
products, it was said. Barium now 
has 10 operating subsidiaries. 


Evans Changes Name 

Of Heating Division 
DETROIT. — The heating and 

ventilating division of Evans Prod- 

ucts Co. has been renamed Thermo- 

Aire division, E. S. Evans jr. 


: president, announced last week. 


Thermo-Aire division, which will 
continue to manufacture bus and 
truck and _ ventilating 
equipment, was renamed following 
development and improvement of 
the Thermo-Control fan, a thermo- 
omg controlled variable pitch 
an. ; 


Annual Auto Award? 


Romney Wants Committee to Give Clifton Trophy 
Every Year; Explains Misunderstanding 


neers still living who had made 
the greatest contributions at the 
very founding of the industry. 

“Consequently,” he added, “all 
the pioneers who were honored at 
the dinner and tribute were men 
who had made their contributions 
early in the game.” 

Romney said he regretted that 
many industry leaders who made 
subsequent contributions of great 
magnitude were not included be- 
cause of the chronological ap- 
proach in order to emphasize 
meaning in naming the celebra- 
tion a “Golden Jubilee.” 

e s s 


Queen Sheds Crown 


For Elopement 

DETROIT.— Another climax to 
the Golden Jubilee developed last 
week when Mary Grace Simescu, 
queen of the jubilee, eloped to An- 
gola, Ind., to become the wife of 
Clifton Woodry jr., former Navy 
flier. 

Mary Grace was a secretary at 





U.S. Rubber at Detroit Hits 
Full Truck-Tire Output 


By Bob Finlay 
Managing Editor 

DETROIT.— Truck and tractor 
tires now are in full production at 
the new addition to the Detroit 
tire plant of the United States 
Rubber Co., it was revealed here 
last week at a press inspection of 
the facilities. 

While the rubber industry has 
increased its production of truck 
tires, the demand for them is still 
great and inventories are not ex- 
pected to return to normal for sev- 
eral weeks, it was said. 

Although heavy service tires are 
now being produced in greater ca- 
pacity with the addition of the new 
unit, the Detroit plant continues 
to be the company’s largest pro- 
ducer of passenger car tires, par- 
ticularly tires for new automobiles 
built in the area. 


The new structure is said to be 


the Nash-Kelvinator Corp. when| ome of the best equipped tire 


she was chosen queen. She is ex- 
pected to return to Nash. 


plants in the country. Latest 
equipment is used, including a 


conveyor system with a dial con- 
trol 


By means of the dial system, 
tires can be directed in any par- 
ticular station. The conveyors carry 
the products through all stages of 
construction. — 

The four-story structure was 
started in late 1944 and has been 
erected despite frequent difficulties 
in obtaining materials. Originally, 
it was to be financed by the WPB 
as well as the company, but now 
the project is being financed en- 
tirely by the rubber company. 

Working conditions have been 
made more pleasant and produc- 
tion improved by the scientific 
arrangement of three types of 
window glass. Besides ordinary 
glass used in some places, blue 
and amber varieties have been 
installed. 

To reduce dust and smoke in the 
area outside the plant as well as 
throughout its interior, precipita- 
tors have been added as part of 
the modernization of the factory’s 
power plant. 


CLEVELAND—AND THE PLAIN DEALER—FIRST ON EVERY AUTOMOBILE LIST 





WHERE THERE’S SMOKE-—THERE’S FIRE 


...and in this case, where there’s smoke, there’s buyers. Cleveland’s 
diversified industrial activity assures the prosperity that creates a lucra- 
tive market for automotive sales. Actually, it’s a continuing market, for 
year after year, Cleveland has led nearly all U. S. cities in car-buyers 
per hundred population. For instance, the rate of new car buying was 
almost twice as great in Cuyahoga County (Greater Cleveland) as in the 
five boroughs of New York plus Westchester County. Clevelanders have 


bought before—and they will buy again. 


It’s no wonder, then, that in the years from 1928 to 1941 (the last nor- 
mal car-buying year) The Cleveland Plain Dealer carried the greatest 
passenger car lineage of any newspaper in the entire country. And a 
continuing study of car sales per Plain Dealer reader reveals this news- 


paper’s leadership as a major factor in automobile sales. 





Facts (Joe Cldvertiterd 


Studies by the Market Survey 
Department of The Plain Dealer 
not only reveal detailed sales 
break-downs from 1928 to 1941. 
They also trace Plain Dealer 
readership to car sales, and 


serve as a guide to just where 
dealer representation is needed 


CLEVELAND 


PLAIN DEALER 


Established in S42 





—to achieve maximum sales. 
We shall be glad to make 


an appointment with you to 
discuss in detail your market- 


ing potentialities in Cleveland. 
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Surplus Property Snafu 


NADA and Other Trade Associations Assail 
W AA Failure to Do “First Things First” 


WASHINGTON. — Opposition to/the reconversion program and vital 
present government methods of | to the national economy. ; 
surplus property disposal generated; Speakers emphasized that as a 
to almost a point of open revolt at result of the many discouraging 
a meeting here last week partici-~| experiences of the memberships of 
pated in by officials of the National/4)} the groups represented that 
Automobile Dealers Assn. and nu-/ something must be done to obtain 
merous other national associations. | petter administration of the Sur- 

Among the many matters em-|plus Property Act. They further 
phasized during the discussion of | advocated action by Congress to 
surplus property disposal of auto-/streamline the act by amendment 
mobiles, trucks, tires, farm equip-|or other meahs. 
ment, heavy machinery and other; Various speakers stated they 
similar lines was: knew that certain items in critical 

Lack of uniformity of operations | supply and needed for industrial 

in regional War Assets Admin-|and commercial construction and 
istration offices; likelihood of anj|road building were “hidden away” 
expansion of WAA personnel in re-|in supply depots in various parts 
gional offices of 35,000 employes to|of the country. 
implement a decentralized disposal} One speaker cited billions of feet 
procedure and the entrustment of | of lumber which might be salvaged 
_ broader authority to regional di-|from surplus military property. He 
rectors and their subordinates. declared that plans covering this 
9 Failure of WAA officials to/| were still in “the discussion stage.” oe Pe. 

think in terms of “first things} Another speaker. charged that : " wiv 
first” in expediting the disposal of |WwAA has on occasion advertised 
materials and supplies needed in|jarge sales which attracted many 


buyers to WAA warehouses. It fre- 
Senate Group quently developed, he added, that 
Starts Probe of 


most of the critical items which 
Surplus Disposal 


were advertised for priority and 

preference groups, including vet- 

erans, had suddenly been with- 
drawn. 

HIN ais .| Other national associations rep- 
ores caibier  adeeag aneaten resented in the discussion included 
in behalf of the “veteran in small 
business,” and the small business- 
man began here last week in hear- 
ings before the Surplus Property 


the National Assn. of Tire Dealers, 
the Associated Equipment Institute 
Sub-committee of the Senate Small 
Business committee. 





WAA Revamps 
System for 
Surplus Sales 


DETROIT.—Officials of the War 
Assets Administration here prom- 
ised last week that surplus prop- 
erty in vast quantities will soon 
become more accessible to pur- 


Carl Breer Rides Again! 




























































Along with that, WAA an- 
nounced a new “sales at site” sys- 
tem of disposal. This means, WAA 
said, that prospective buyers will 
be able to visit sales sites to in- 
spect merchandise, select  pur- 
chases, and pay for and depart 
with purchases or have them 
shipped to designated destinations, 

Although government methods of 
surplus property disposal have gen- 
erated criticism from national 
trade associations throughout the 
country, WAA made the seemingly 
tongue-in-cheek declaration that 
the new system “will not slacken 
the current momentum of WAA 
sales practices.” 

WAA further promised to install 
complete sales staffs at each of 





CARL BREER in 1946, with son Tommy, age 14, driving the car he completed in 
1900, in the Motor City Cavalcade, June 1, in Detroit. Note: He is proudly wearing his 
original gauntiets and goggles! 


CF, THOSE. of the million or more persons who watched the Motor 
City Cavalcade come down the golden pathway of Woodward Avenue 
in Detroit, June 1, there were many who recognized Carl Breer at the 
controls of the handsome little steam Phaeton which he completed when 
he was 17 years old. 
The industry today knows him as one of the famous trio of Zeder, 
Skelton and Breer who designed the original Chrysler car and are re- | >_> 
sponsible for every Plymouth, Dodge and De Soto model of which more with his son, Tommy Breer, now 


than 10 million have been sold| 44 (only a year younger than was 
around the world. his dad when he made plans to 
Carl’s father was a carriage|build his first car) drove the full 
builder in Los Angeles in 1898 and|four miles of the parade without 
specialized in repairing the stage/any trouble and was roundly 
coaches which ran from Salt Lake | cheered by all who knew the amaz- 
City down to San Francisco and|ing history of this finely built ve- 
lower California. But horses were | hicle. 
too slow for a young American} An amusing incident happened in 
boy with imagination after he had| rebuilding the car for the parade 
seen his first automobile. He de-|when Carl called his friend, Jack 
termined to own one and the only} Tuttle of Goodyear at Akron, and 
way that would be possible would | asked him if he could help him get 
be to build it himself. This he pro-|four new tires for his car. “Why, 
ceeded to do in a little workshop | of course, Mr. Breer,” said the tire 
with a foot-powered lathe in an|man. “What is the size and when 
empty adobe-hut near his father’s|do you need them?” “The size is 
factory. 28x3,” said Carl. “Give me that size 
During the years from 1898,|again!” said Tuttle. “I said 28x3, 
when he made his first drawings, | Single-tube, and I will have to have 
until he first drove the little chug- |them by the middle of May!” It 
ging car down the streets of Los | finally dawned on the tire man that 
Angeles in 1900, required almost | he had understood correctly and so 
two years of painstaking night |@ full set of tires, even to the old 
and day work. When Carl climbed | Goodyear trademark of 1895, was 
behind the wheel, it was the first|™made especially so that the little 
automobile he had ever ridden in | car might operate in the Cavalcade. 
or driven. To you who are mechanically 
minded, the little engine developed 
only five horsepower. “But that’s 
steam horsepower, which has tre- 
mendous reserves for starting!” 
Carl explains. The wheelbase was 
95 inches; the tread 53 inches, and 
it weighed only 900 pounds. It 
burned gasoline for fuel which sold 
for less per gallon in crates which 
contained two five-gallon tin cans, 
than kerosene, of which it was 2@ 
by-product. Among the innovations 
on the little car developed by Carl 


age centers. They said each stor- 
age center in the future would 
operate as a sub-regional office. 

Accordingly, WAA stated, all of 
the 33 regional offices will shed 
selling responsibility as soon as 
possible, ultimately permitting the 
sub-regional offices to do all sell- 
ing under the “sales at site” sys- 
tem. 












and many others. Ed P. Phillips, 
chairman of the committee on sur- 
plus property disposal of the Asso- 
ciated Equipment Distributors, pre- 
sided. 

The group decided to meet with 
their respective industries prior to 
a conference of all trade associa- 
tions interested in surplus property 
disposal to be held here soon. This 
conference reportedly intends to 
work out a cooperative program 
and approach to the whole surplus 
property disposal program. 


Amputee Controls 
Available Soon 
On Chevrolets 


DETROIT.—Special driving 
equipment for the physically dis- 
abled, including amputee veterans, 
will soon be available on Chevro- 
the line. let cars, T. H. Keating, general 

“Such a program cannot be ac- | Sales manager of Chevrolet, has 


complished without the coopera- announced. 

tion of Congress, the community} The equipment is the result of 
and the businessmen of the coun-|a special study of the driving 
try, to provide the mechanism to|needs of persons unable to oper- 
minimize such inequities, especial- | ate the controls on standard mod- 
ly for the veteran in small busi-jels. It includes vacuum-controlled 
ness.” hand-operated brakes and clutches, 


ial aredaeailieieajaps ian hand throttles, starters and dim- 
Jeffrey Motors in Ind. 


mer switches. 
Articles of incorporation have The study was made by @ com- 
been filed by Jeffrey Motor Corp., 














said. “This is an honest effort to 
review existing conditions, make 
constructive suggestions, and, if 
necessary introduce corrective 
legislation. 

“We appreciate that the War 
Assets Administration and its pre- 
decessor agencies have been har- 
rassed by many groups, congres- 
sional and private, to the point 
perhaps where effective plans have 
been hampered. It is impossible to 
imagine that the disposal of a tre- 
mendous arsenal of 33 billion dol- 
lars worth of surplus materials, 
involving thousands of items, could 
be made without inequities along 




















* * * 


Shortly after the plans for the 
Jubilee parade were announced, I 
happened to be talking with Carl 
and asked him what had become 
of the little steam car which had 
always interested me and which 
had once been shown in a Chry- 
sler factory exhibit. 

“Oh, it’s over in the back of the 
Engineering department collect- 
ing dust,” said Carl. “It hasn’t 


















mittee of the Society of Automo- 
tive Engineers under the chair- 








215 Lincoln Way West, Mishawaka, CLOSEUP of the 5 hp steam engine, de- been driven for 35 years but I 

Ind. Eli Spicer, 1614 E. Wayne St., | ™2@nship of L. A. Chaminade, 4| signed and built by Carl Breer he guess it would run if it were fixed was an air-mixing valve which 

South Bend, is the resident agent. | Chevrolet engineer. was 15 to 17. Note air and water pumps yp!” lessened the time “getting-up- 
for boiler. steam.” He had a separate air 





Installation of the complete 
equipment will make it possible 
for the driver to operate the ve- 
hicle completely by hand and with- 
out use of the feet, Keating said. 

The apparatus will be installed 
by Chevrolet dealers. None of the 
usual foot-driving controls are re- 
moved, so that the vehicle can also 
be operated in the normal manner. 


Auto Stampings 
Boosted by OPA 


WASHINGTON.—Maximum non- 
list prices for service sales of auto- 
motive metal stampings to both 
automotive parts and automotive 
vehicle manufacturers may be in- 
creased 19 percent, OPA announced 
last week. The increase, effective 
June 6, is identical with the in- 
crease granted recently in manu- 
facturers’ ceiling prices for metal 
stampings other than automotive 
stampings. 

Maximum prices for non-automo- 
tive metal stampings were pre- 
viously increased 19 percent by 
OPA industrywide action. The 
stampings industry requested that 
the 19 percent increase also be ap- 
plied to nonlist sales of automotive 
metal stampings. 


Evidently my enthusiasm ove 
the interest which would be shown in this car overcame his Samnabinben 
So it was, that with the help of his engineering department, with eve 
mechanical facility available (in striking contrast to the days and whens 
when he worked alone with his crude tools and tiny lathe), Carl Breer, 


Incorporators include Eli Spicer, 
Elinor Spicer and Florence Fish- 
grund. 


730,000 


CIRCULATION 
AT ONLY 


1400" 


PER PAGE! 


Nowhere else can you buy 
this volume ot class circula- 
tion at only $2 per thousand! 


pump on the engine and used air 
under pressure to vaporize the gas 
in starting, whereupon it operated 
as a Bunsen-burner. Another orig- 
inal idea was the small separate 
steam pump which maintains water 
in the boiler when the car is stand- 
ing. When in operation, this is 
taken care of by both water and 
air pumps (see cut) on the engine. 

“Although we carried enough 
gasoline for about a hundred miles 
running, we had to stop every 15 
miles for water!” said Carl. 

+” - 













We wonder, as we write this, how 
many boys of 15 years of age are 
dreaming of or actually building 
their own cars or airplanes today. 
We hope there are many, because 
they will someday reach the top- 
rung of the ladder of success just 
as surely as did Carl Breer. There 
will not be fewer opportunities for 
the youth of today in the future of 
tomorrow—but they will be just as 
hard to accomplish! 

—Gerorce M. Stocum 


Trailer Line for Pruett 
Pruett Motor Co., Thomaston, Ga. 
has been appointed dealer in Utility 
Knox: Trailers, manufactured by 
Knox Corp., trailer division, Thom- 
son, Ga. 
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In the Hopper 


Veteran Bonus Plan Meets 
Defeat in Missouri 


Reversing its earlier action in 
favor of such a proposal, Mis- 
souri’s House of Representatives 
rejected, by a vote of 52 to 43, 
a plan to pay Missouri veterans 
of World War II a sales-tax- 
financed bonus. 


The defeated measure called for 
submission of a _ constitutional 
amendment at the November elec- 
tion fdr imposition of an addi- 
tional 2 cents retail sales tax to 
finance a $400 bonus for veterans. 
Missouri already has a 2 percent 
retail sales tax. Opponents of the 
proposal said most veterans ob- 
jected to the added sales tax to 
pay the bonus. 


Antidiversion Amendment 


Progresses in Ohio 


Ohio’s Attorney General Jenkins 
has approved a summary of a pro- 
posed constitutional amendment to 
prevent diversion of automotive 
revenue to nonhighway purposes. 

Walter R. Hamer, executive sec- 
etary of the Ohio Automobile Deal- 
ers Assn., is one of the sponsors 
of the proposed amendment. 

* * * 


Mass. Legislators Balk 


At Regulating Unions 

Bills to prohibit labor unions 
from contributing to political 
campaigns and to require them 
to file. annual financial state- 
ments have been overwhelming- 
ly rejected by the Massachusetts 
house of representatives. 


way for State Attorney General 
Barnes, sponsor of the measures, 
to obtain 5,000 additional voters’ 
signatures and place both ques- 
tions before the electorate on 
referendum in the November 
election. 


* * + 

$20,000,000 Bridge in Mass. 

A bill providing for construction 
of a $20,000,000 high-level toll 
bridge over the Mystic River, be- 
tween Charlestown and Chelsea, 
was passed without debate by the 
Massachusetts Senate and returned 
to the House for concurrence in a 


minor amendment. 
* a * 


Argument Likely in La. 
Over Sales Tax Increase 


A bill to increase Louisiana’s re- 
tail sales tax from one to two per- 
cent, in order to produce addition- 
al revenue for educational pur- 
“poses, introduced last week in the 
Louisiana Legislature, was expect- 
ed to become a controversial issue 
in the 1946 session. | 


Gasoline Tax Reduction 
Urged in Florida 


Reduction of Florida automotive 
taxes and abolition of highway 
fund diversion were urged at a 
hearing conducted last week by a 


Nash Dealer Opens 
New Seattle Site 


_DETROIT.— Lewis Motors Co., 
Nash distributor in Seattle, Wash., 
has opened a new, modern parts 
building, H. C. Doss, vice-president 
of Nash-Kelvinator Corp. and 
general sales manager of Nash Mo- 
tors, announced. 


The largest Nash parts stock in 
the Northwest is made available 
by the new venture—more than 
5,000 individual parts and acces- 
sories items are carried in stock. 
The building was opened, Doss 
said, to meet the growing needs 
of Washington, Northern Idaho 
~ Alaska for Nash cars and 
parts. 


McColl Move Temporary 


The offices of McColl Motors, 
Inc. (Kaiser-Fraser) South Bend, 
Ind., have been moved to a tem- 
Porary site at Washington Blvd. 
and Harrison St., according to A. 
C. McColl jr., president, awai: 
the permanent home at 1703 N. 
Harrison St. 


committee named by Governor 
Caldwell to study the state’s tax 
structure and recommend changes 
to the 1947 Florida Legislature. 


A one-cent gasoline tax reduc- 
tion, through elimination of the 
present seventh-cent “emergency” 
gasoline tax, was asked by Chester 
B. Treadway, chairman of the 
Florida Highway Users’ Confer- 
ence. Treadway also recommended 
that the state’s present mileage tax 
on common and contract carriers 
be repealed, and called for a state 
constitutional amendment to re- 
strict the use of highway-user tax 
receipts to related purposes. 

* * * 


Louisiana Votes to Launch 


Bond Issue for Roads | 


Louisiana’s House of Represen- 
tatives has unanimously passed a 
bill to submit to the voters a pro- 
posed state constitutional amend- 
ment providing for a $25,000,000 
bond issue for roads and highwa-r 


| of L. M. Wilson as Eastern division 


'|Del. Resuming 


CALLED TO PONTIAC for a home office meeting with D. U. Bathrick, general sales- 
manager, and D. ihmet, general parts manager, Pontiac Motor di-ision’s parts 
men from national sales zones, examine the model parts department setup at the fac- 
tory. Helping maintain transportation during coming summer was the meeting’s theme. 


manager of the Whiz Automotive 
division. 

Wilson, who originally joined the 
facturer of automotive, household | Hollingshead organization in 1928, 
and industrial chemicals, Camden, |'Was Western field manager for the 
N, J., announces the appointment | company prior to receiving his new 

appointment. 


Whiz Appoints Wilson 


Eastern Division Chief 
R. M. Hollingshead Corp., manu- 


Compulsory Check 
After War Halt 


‘DOVER, Del.—Delaware’s com- 
pulsory motor vehicle inspection 
program, which was _ suspended 


during the war, will be resumed 


July 1 as a result of action by the 
State Highway commission. 

Resumption of the program 
means that all motor vehicles 
whose registrations expire on Sept. 
30 will have to be inspected during 
July, August and September. 

Inspections will be conducted at 
the testing lanes maintained by 
the State Motor Vehicle depart- 
ment in Wilmington, Dover and 
Georgetown. 

After the first general inspection 
of all Sept. 30 expirations, the nor- 
mal routine of having a motor ve- 
hicle pass the required safety test 
before the registration is renewed 
for subsequent periods will be fol- 
lowed. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) 
will solve your problem. 
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‘Allen Joins Telephonics 
After Navy Air Service 

Commander Hugh E. Allen, for- 
mer naval aviator, has joined Tele- 
phonics Corp., New York, as man- 
ager of electron- 
ics engineering 
and sales, it is 
announced by 
Frank Stengel, 
Telephonics pres- 
ident. 

Since August, 
1943, Commander 
Allen has been 
with the Bureau 
of Aeronautics, 
assigned to the 
radio - electron- 
: ics branch of the 
engineering division. In his last 
Navy job he was in charge of plan- 
ning of electronic systems and 
equipage of all naval aircraft. 


Budd Names Gen. Barnes 
To Engineering Post 





and procedures for the benefit of 
the traveling public. In October, 
1945, he was elected chairman of 
the Traffic committee of the In- 
ternational Air Transport Assn., 
the newly .established world-wide 
assdciation’ of airlines. The firm 
is temporarily located at 521 Fifth 
Ave., New York 17. 

s “ * 
Kingsley Assists Perry 
At Chrysler Export 


Appointment of K. H. Kingsley 
as assistant to L. H. Perry, general 
works manager of Chrysler Export, 
was announced last week by C. B. 

president. Kingsley first 
became associated with Chrysler 
Export in -1934 after serving with 
Chrysler Corp. since its organiza- 
tion. 

From 1939 to 1941 he was as- 
signed to Australia, where he as- 
sisted in reorganizing an assembly 
operation under the Chrysler-Dodge 
distributors in that country. His 
war assignments included service 
under Chrysler contracts at Sorel, 


Maj. Gen. Gladeon M. Barnes, | Quebec, the Bofors project at De- 


assistant chief of ord- 
nance, has accepted a position as 
engineering assistant to the presi- 
dent of Edward G. Budd Mfg. Co., 
it was announced last week. 
Barnes, who was responsible for 
the development of 1,600 out of the 
1,800 major ordnance items used 
by the Army against Germany and 
Japan, has resigned after more 
than 30 years in the service. 

The company has unfilled orders 
now on the books aggregating 
$131,924,000 of which $54,330,000 
represents railroad _ sleepers, 
coaches and recreational cars. The 
company presently employs ap- 
proximately 15,000 workers in 
Philadelphia and Detroit, but it is 
expected that number will increase 
to 21,000 before the end of the 
— * Ss. 


Maulsby, of Mack Export, 


Awarded Flying Cross 


On May 138, two days after be- 
father of a second 


e 


The decorations, which were con- 
ferred upon Maulsby in recogni- 
tion of his 


s 
U. 8. Rubber Dixie Districts 


Assigned to Brazil, Walker 
Olen D. Brazil has been appoint- 
ed district manager of U. S. Tire 
sales in the Charlotte (N. C.) dis- 
trict and Horace E. Walker has 
named district manager at 
Orledns, it is announced by 
. Baldwin, sales manager of 
Tires division, United 
r Co. 
succeeds W. O. Boone, 
resigned to enter busi- 


i 


gin ees 
frills 
i 
& 


prises on sales, traffic, advertising, 
engineering, operations, and public 

















J. E. French (left), Dodge-Plymouth dealer, San Fran- 
cisco, as he presents the keys of this Dodge club coupe to Louis B. Miller, Dodge dis- 
car orthern California 


trict representative. The was a gift from the Dodge dealers of N 
to Miller upon his retirement from the organization. For 19 years Miller has served 
the Dodge organization in Californian, one of the longest records for one car, 


dealer 
one territory. Miller will be remembered as holder of four cross-country driving records. 





troit, the Dodge-Chicago plant and|sion at Massillon, O., has an- 
the Anniston Ordnance Depot. go the promotion of = to 
. Silvis to the company’s Snap 
Eaton Promotes Silvis Ring Sales department. 
H. F. McGinn, vice-president of eas 
Eaton Mfg. Co. and general man- Lloyd Named in Drive 
ager of the Eaton Reliance divi- 


pecialized 





to their present cars. The cost can be 
quickly and conveniently financed 
through Universal C.1.T. Hold customers 
--. make car sales tomorrow. 
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J Surplus Motor Vehicle 
Finance Plan 
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Capital Loan Plan . . . The “Helpful Hand” 
can be of real assistance if you need 
additional funds to expand your business, 
buy out a partner or for any other sound 
business purpose. Flexible terms for re- 
payment out of earnings. 





Retail Finance Plans ...New and used 
cars. Low rates; broader, more valuable 
customer protective services. Plan enables 
you to close sales, include insurance, . 
financing and nationwide customer pro- 
tection—all in one transaction. 


— ee 


ler New York Co., Inc., has been 
named chairman of the automo- 
tive committee of the Greater New 
York fund’s ninth annual cam- 
paign. The fund is seeking a goal 
of $5,900,000 on behalf of hospitals 
and welfare organizations. 
+ * 


Buterbaugh Appointed 
Arthur G. Buterbaugh has been 
appointed sales manager for the 
Washington Steel Corp., Washing- 
ton, Pa. in the Detroit district, 
according to T. 8. Fitch, president. 


Keller Named to Sales Staff 
Of Pennsylvania Rubber 


Appointment of Harry B. Keller 
to the sales staff of the Pennsyl- 
vania Rubber Co. has been an- 
nounced by R. B. Cave, vice-presi- 
dent in charge of sales. Keller will 
represent the company in south- 
western Pennsylvania and West 
Virginia. — 


Federal Names Matthys 
Detroit Branch Manager 

Col. Harold F. has been 
appointed Detroit branch manager 


of the Federal Motor Truck Co., 
to succeed the late Arthur O. Mey- 


H. J. Lioyd, treasurer of Chrys-| ers. 
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Joslyn Cited for 20 Years 
Of Service With Goodyear 


A 20-year service pin, marking 
the completion of two decades with 
Goodyear, has been presented to 
C. P. Joslyn, manager of the Chem- 
ical Products division, by Vice- 
President R. S. Wilson. 

Joslyn started with Goodyear as 
a salesman in Buffalo, was trans- 
ferred to Chicago to take charge of 
the mechanical goods branch there 
and later came to Akron as eastern 
division manager of the mechanical 
goods department. 


Inglefield Succeeds Grimshaw 
At Standard of Indiana 

After more than 40 years’ serv- 
ice with Standard Oil Co. (Indi- 
ana), N. R. Grimshaw, manager of 
the South Bend, Ind:, sales field, 
will retire on company annuity 
May 29. 

Effective June 1, C. C. Inglefield, 
assistant manager at South Bend, 








friendly local offices. 
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These specialized services 
and facilities are impor- 
tant in your profit picture. 


Auto Personnel 


Wholesale Finance Plan .. . it’s 
simple as a cash transaction, with 
paper work practically eliminated. 
Wholesale interest rate is reduced _ 
25%. You receive the broadest 
form of wholesale insurance. 





Nationwide Serviez... The “Help- 
ful Hand” of Universal C.1.T. serves 
thousands of dealers and millions 
of motorists uniformly from coast 
to coast through more than 300 


will be promoted to succeed Grim- 
shaw, and M. E. Crow, sales man- 
ager at Indianapolis, Ind., will be 
advanced to succeed Inglefield. 


* * * 


Army Cites Chek-Chart*Chief . 


For Service During War 


Army Ordnance has issued a cer- 
tificate of appreciation to Raymond 
Shaw, president of Chek-Chart 
Corp., for wartime service in in- 
augurating lubrication programs on 
materiel and advising headquarters 
and field personnel on such pro- 
grams. Presentation was made by 
Brig. Gen. Edward E. McMorland 
in Washington. 


Electra Names Seymour 
Sales, Advertising Head 


R. L. Seymour, advertising and 
publicity director of the Kansas 
City Power & Light Co. for the 
past nine years, has resigned to 





GEN. H. H. (HAP) ARNOLD changeé his style of transportation. 

Alr Forces during the war takes delivery of the new Packard Clipper he bought for use, 
in retirement, at his Sonoma County ranch, near San Francisco. Pictured, left to right, 
= on tonen saan ad manager - x a om of Earle C. Anthony, Inc.; Gen. 
rnold Roy Spencer, vice-presiden Earle ©. Anthony, Inc. lary Martin 
San Francisco retail sales manager. tr re 7 F 





tra Mfg. Co., makers of automo- | Mass. 


tive electrical replacement parts. 
* > 2 


LaHoten Leaves Auto Post 
With American Bosch 


has assisted ahd served automobile dealers and their 

customers for the past 30 years. Out of this vast 

experience has come the knowledge which has 

fashioned the specialized services offered by the 
Helpful Hand” today. Evaluate these services in 

| the light of your own needs... then call in your 
" Universal C.1.T. representative for all the facts. 






The chief of U. 8S. 


is ending his connection 
with the concern. 


Departure of LaHoten is another 
of the changes being made by 
Bosch to meet postwar conditions. 
Others who have severed their con- 
John LaHoten, superintendent of | nection with the corporation as a 
become vice-president in charge of | the automotive division of Ameri-|resul 


t of ch Dow 
sales and advertising for the Blec-|can Bosch Corp.,  Wihin hanee 


that fit your needs toa" T™ | 


During this, the Golden Jubilee of the automotive 
industry, may we remind you that Universal C.1.T. 


Springfield, ' vice-president; 


works manager; Jack Driscoll, su- 
perintendent, and Gen Shumsky, 
diesel products manager. 

od * * 


Dunn and Rankin Named 


To Key Glidden Posts 
Promotion of two returned vet- 
erans to important executive posi- 
tions is announced by A. D. Dun- 
ean, general manager of Glidden 
Co.’s Paint division at Cleveland. 
The two are Charles M. Dunn jr. 
appointed manager of aviation 
Rankin, named 









of industrial and transportation 
sales. 
oe 


MidWest Appoints Larsen 


As Chief Engineer 

Appointment of Stewart Q. Lar- 
sen, automotive engineer, as chief 
engineer of the dWest Body & 
Mfg. division, Paris, Ill, was an- 
nounced last week by E. 8S. Grum- 
bache, general manager. 

Larsen has been connected with 
truck, truck body and tralier body 
manufacturing since 1917. He was 
responsible for many innovations 
in truck body design, especially in 
the farm truck body field. 


DuPont Anti-Freeze Offices 


Transferred to 4 Cities 
DuPont’s four Zerone-Zerex anti- 

freeze district sales offices are be- 

ing transferred from Wilmington, 





Del., to new headquarters in New 
York, St. Louis, Chicago and Den- 
ver, it has been announced. 

The new offices will be opened 
by John A. Walker, district sales 


manager, in the Empire State 
building, New York; by E. E. Mey- 
er, district sales manager, at 3600 
N. Broadway, St. Louis; by John 





$y 


T. A. Parriott 





John ©. Sack 


C. Sack, district sales manager, at 
7 S. Dearborn St., Chicago; by T. 


A. Parriott, district sales manager, 
in the Denham building, 18th and 
California Sts., Denver. 


Ne Bolts, Screws or 

Clips Needed! 

The Patented 
Di- 


viders on these 
bins are easily 
changed from 
one position to 
another with- 
out bothering 
with bolts, 
screws or clips. 
Entire bin 18- 
gauge ateel. 
Dividers and 
shelves set up 
to fit your 
requirements. 

Delivery in 8 
Model H-29 





Write now for free catalog and 
see the various models. 


HOPE Metal Products, Inc. 


Dept. A 
1505 Reckwell Ave. Cleveland 14, Okie 
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OKLAHOMA CITY.—Few deal- 
ers in this state are optimistic and 
many are downright disgusted re- 
garding their future in the auto- 
mobile industry. Many small deal- 
ers fear that unless the strike sit- 
uation clarifies soon that many of 
them will be forced out of busi- 
ness. ‘ 

The trickle of new cars on the 
market makes the problem even 
worse as customers of the order 
list charge favoritism and readily 
acquire bitter attitudes. 


“Sixty days more of what has 
been happening and I'll be broke,” 
states one small-town dealer war 
veteran who invested his savings 
in a dealership. “I’ve been talking 
to a lot of other fellows like my- 
self and we just can’t go on like 
this much longer; we simply 
haven’t the money to keep paying 
our bills with nothing but repair 
profits coming in. 

“It will mean that we'll either 
to sell out to ‘the big boys’ 
what little we can salvage or 

lose our shirts and charge 

to our experiences with the 
rights of labor.” 

Most small dealers have tried to 
make service departments carry 
the overhead load but are finding 
_ a — more difficult as 

number new garages goin 
into business keeps geet ant 
sapping away what profitable vol- 
ume they had in this business. 
Others are trying to bridge the 
gap until they get new cars by 
grabbing at any related item they 
can to make a few profit dollars. 
New motor scooters are occupying 
the spots of several dealers re- 
served for the new model displays. 

A oe of dealers interviewed 
repo eir anger at organized 
labor as being the chief cause of 
the trouble growing and growing. 
They point out that many people 
names are on waiting lists 
- are fixing blame for not having 


Have You Thought 
About This? 


f 


sf 





“The extravagance of silence.” 
— E. Holler. (See Page 
2). 


“The difference between 
saying you are anti-labor and 


* * * 

“The Wagner act gives to ‘la- 
bor’ power to kidnap an em- 
ployer’s plant and hold it for 
ransom.”—Harvey C. Fruehauf, 
president of Fruehauf Trailer. 

* 


“There’s always a tremen- 
Pe tess ie tae cca 
we on long enough 
there will be another boom.” 
—William 8S. Knudsen. 
* *” = 
“Don’t make brains an elec- 


tion issue—let’s keep Congress 
clean!”—Al Capp, cartoonist. 
ca + + 


“We (Russia) fought the war in 
American autos.”—Konstantin Sim- 
ener: Russian writer touring the 


Wieland Elected 
Willys Officer 


TOLEDO.— Arthur J. Wieland, 
director of distribution, Willys- 
Overland, last week was elected 
vice-president in charge of distri- 
bution. Wieland came to Toledo 
last April. 

He was a former vice-president 
of General Motors Export division 
with a-record of 25 years in the 
automotive export field. In his new 
post, he will direct distribution, 
planning, public relations, adver- 
tising and sales promotion depart- 
ment, sales and parts and service 
departments. 


Cairo Dealer Runs Again 

' KR. BR. Van Landingham, well- 
known automobile dealer, has an- 
nounced his candidacy for re-elec- 
tion as mayor of Cairo, Ga. 





Small Dealers Worried 


Okla. Firms Forecast Bankruptcy If Strikes 
Continue to Stifle Auto Output 


The larger dealers in major cities 
here and in ‘others throughout the 
southwest are getting hurt also 
but most of them have financial 
assets sufficient to weather the 
storm for some time yet and have 
managed to keep their heads above 
water by vigorous promotion of 
their service departments. 









Lack of Scrap Perils 


High Steel Output 


“Everybody who wants to ob- 
tain steel can help himself to 
get it by immediately starting 
scrap - into that 
serve steel mills,” said Wolcott, 
who added that the scarcity of 
scrap is due largely to the fact 
that industries which usually 
generate scrap in large quan- 
tities have not been operating 
at all or operating at low levels 
due to strikes. 





Motorola Firm 
Invades Car 
Heater Field 


CHICAGO —tThe Galvin Mfg. 
Corp., makers of Motorola radios, 
will invade the car heater field. An- 
nouncement of a new type gasoline 
heater described by the firm as new 
in principle, performance and de- 
sign was made last week. 

Vice-President E. H. Wavering, 
who heads the new car heater de- 
partment at Motorola, stated that 
the new heater will represent a 
drastic departure from current auto 
heater design, embodying many en- 
gineering features never before 
used in car heating. 

Galvin officials point out that -the 
new automatic push button car 
heater is the result of over seven 
years of research and development 
activity behind closed doors at 


Motorola laboratories. Over a mil- 
lion dollars have already been spent 
in perfecting this postwar product, 
The new Motorola gasoline heater 
will be marketed through present 
Motorola distributors, but it will be 
manufactured at a separate five- 
story plant in Chicago. Manufac- 
ture and distribution of the new 
heaters will be handled by a com- 
pletely separate department. 





Zitter Is Named Manager 
At King Branch in Boston 

Benard Zitter has been appoint- 
ed manager of the new factory 
branch and warehouse of the King 
Quality Products Co., Boston. Ma- 
chine-shop service will feature pis- 
ton finishing, pin fitting, tin plat- 
ing and bearing resizing. 

The warehouse will also house 
the district sales offices of the com- 
pany. John F. Thurston is district 
manager. 
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| Sky-High Prices Reported 
On Britain’s Black Market 


LONDON.—(UTPS)—New Brit- 


At present there is reported to 


ish cars are on the market, but|be an unofficial market for new 


they have not materially influenced 
Britain’s used car market which 
remains strong, with prices as high 
as ever. 

There is also evidence suggest- 
ing that new cars are being sold 
in the used car market at prices 
highly inflated above the orig- 
inal purchase price of the new 


car. 

Such a development appears in- 
evitable,. under present conditions 
in Britain, since there is still 
plenty of money available for lux- 
uries and necessities along with 
an unsatisfied need for greater pro- 
duction of consumer goods, includ- 
ing cars. 


Fine pictures aren't peddled from 
pushcarts, or objets d’art offered for sale 


on outdoor stands. 


Because the art gallery is their best 
sales medium, affords a proper setting, 
where each picture gets adequate display 
and undistracted attention from people 


interested in art. 


Advertising works better in a gallery, 
too, with a favorable setting, and aus- 
picious presentation. For though you 
buy media and audiences by the millions 
. .. advertisements work individually, 
and only on individuals. Effective 
advertising is always a private showing. 


‘Tae largest national gallery for 
advertising is the Gravure picture 
section of twenty-five leading 


cars in the used-car market. Buy- 
ers are said to take new cars off 
the hands of owners at @ stated 
margin of profit, which appears 
to be steadily advancing. Automo- 
bile dealers report they have been 
asked to resell new cars at 200 to 
300 pounds above the original pur- 
chase price of a 1946 model. 

Generally it is thought that most 
of these cars are bought on a per- 
mit by a buyer who prefers to re- 
sell at a huge profit while the mar- 
ket is ripe, or else a buyer who 
obtained a permit and a new car 
without any real need and with the 
intention of speculating. 

Aside from high prices for new 





Sunday papers—Metropolitan Group, 
The National Newspaper Network. 
Inthis great picture gallery,Gravure 

gives advertising a distinctive and 
unique presentation. Largely 
illustration in content, almost 
all eye appeal, easy to perceive, 
effortless enjoyment, the Gravure 
picture section is of almost universal 
interest without regard to age, sex, 
sophistication or social status... is 
read regularly by 90% of the people 
who buy or see Sunday newspapers, 
shows the merchandise well, suggests 
subtly . . . and furnishes 
a most favorable private 
showing for every one-of 
’ the advertiser’s products 
or services! 
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1946 automobiles, the prices being 
offered for prewar used cars con- 
tinue very high. 

sells today 


pounds as 
against the prewar of 1,650 
pounds. The recently announced 
1946 Rolls-Royce sells for an es- 
timated 3,961 pounds. 

These figures lead to the natural 
answer that the 1946 new and im- 
proved Rolls-Royce, if available, 
would sell for 1,000 pounds less 
than the present price of the 1939 
model. However, the British mar- 
ket is reacting to the availability 
of prewar cars to people who de- 
sire to buy and pay the price, 
while new cars are not expected 
to be generally available until late 
1946 or 1947. 

Meanwhile there has been a defi- 
nite increase in British vehicle ex- 
ports which demonstrates to some 
extent the reason for limited home 
deliveries. 


A 1989 Rolls-Royce 
in Britain for 5,000 








Report on Tests... 





Motorists Can Expect 
36,000 Tire Mileage 


AMES, Ia.—A motorist who con- Cost on Selected Roadway Sur- 


fines his travel to conerete pave- 
ments and does not exceed speeds 
of 35 miles per hour will not be 
too optimistic if he expects prop- 
erly inflated tires to last 56,500 
miles. 

At a speed of 65 mph, the life 
expectancy is reduced to 18,700 
miles. 


These and other facts are con- 
tained in a booklet announced last 
week by the Iowa Engineering Ex- 
periment Station at Iowa State 
College, entitled “Tire Wear and 
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Meiropolitan Group Gravure with 
13,000,000 circulation, goes to more 
than one-third of all the homes in 
> -2) ‘the national market, reaches 
>) halfthe families in hundreds 
, of important urban markets. 

MG Gravure is flexible, 
too. Lists can be selected 
to match the market patterns, selling 
seasons, sectional sales. Gravure gets 
trade cooperation from corner grocery 
to major department stores. 


A PRIVATE showing in this great 
Sunday picture gallery can be arranged 
for as little as $231 or as much as 
$35,000 per exhibit. Ask for details at 
any MG office— New York, Chicago, 


Detroit, San Francisco. 


olitan Groups Ms 


THE NATIONAL NEWSPAPER NETWORK 


Atlanta Journal Chicago Tribune Detroit News 
Baltimore Sun Cincinnati Enquirer Los Angeles Times 
Boston Globe Cleveland Plain Dealer Milwaukee Journal 
Boston Herald Des Moines Register Minneapolis Tribune 
Buffalo Courier-Express Detroit Free Press New York News 


Philadelphia Inquirer St. Paul Pioneer Press 
Pittsburgh Press Seattle Times 

Providence Journal Springfield Union & Republican 
St. Louis Globe-Democrat Syracuse Post-Standard 

St. Louis Post-Dispatch — Washington Star 


faces.” d 
' The most important contribu- 
tor to tire wear was, reported 
as speed. This was followed by 
road surfaces, driving and main- 
tenance habits, and 12 other fac- 
tors which the bulletin declared 
avoidable. 

In road trials, reported by the 
bulletin, the average life of 10 tires 
tested on concrete - surfaces was 
found to be 36,650 miles; and of 20 
tires tested on gravel surfaces, only 
23,160 miles. Also, there were 98 
punctures in 132,000 miles of travel 
on gravel surfaces, as compared to 
one puncture in the same distance 
on concrete pavement. 

The bulletin revealed that tire 
wear on curves at speeds which 
cause tires to “scream” is more 
than 10 times the wear at speeds 
which do not cause sidewise skid- 


Also, that tire wear in “stop and 
go” driving on concrete pavement 
is more than three times the cor- 
responding wear caused by aver- 
age country driving. 

Reporting the results of a’ four 
year study as part of an investi- 
gation of the effects of road sur- 
faces on automobile operation cost 
in cooperation with the Public 
Roads Administration, the bulletin 
arrives at the conclusion that thou- 
sands of miles of tire mileage is 
lost through carcass failures which 
are avoidable. 

Single copies of the bulletin (No. 
161) are available on request to 
the Iowa State Engineering Sta- 
tion, Ames, Ia. 






Revive Race 
Up Pike’s Peak 
On Labor Day 


COLORADO SPRINGS, Colo— 
The Pikes Peak Auto Hill Climb 
will be resumed on Sept. 2, Labor 
Day, following a suspension during 
the war period, it was announced 
last week. 


The race, staged under the sanc- 
tion of the American Automobile 
Assn., will be run on the Pike’s 
Peak auto highway. This year’s 
will be the twenty-fourth running. 


“Name” American and foreign 
drivers are expected to enter the 
climb. Prize money is raised by 
public subscription and the help of 
various auto parts manufacturers. 

The race has attracted as many 
as 40,000 spectators, who pay no 
admission, since the highway is 
owned by the state. Sponsors of the 
climb are the Colorado Springs 
Chamber of Commerce and the 
Pike’s Peak Auto Hill Climb Assn. 





Bearing Bugaboo 
Uniform Sleeve-Type 
Sought by Amplex 

DETROIT.— Chrysler's Amplex 
division reports it is taking the 
lead in a national drive to stand- 
ardize sleeve-bearing sizes. 

Long a bugaboo of design engi- 
neers, sleeve-bearings are now 
manufactured in countless thou- 
sands of “off-diameters” to fit spe- 
cial shafts in production machin- 
ery and products. 

A. J, Langhammer, president of 
Amplex, said that production of 
fewer and standardized Oilite sizes 
would permit volume stocking, 
economy of price, and would be 
of invaluable technical assistance 
to design engineers. 

A. H. Merschel, assistant to the 
president, and D. B. Martin, sales 
manager, both of Amplex, head the 
committee. 
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New Willys-Jeep Dealers 


Appointed in Louisiana 


M. J. Champon, wholesale man- 
ager of Payne Motor Co., New Or- 
leans, La. (Willys-Jeep distributor), 
has signed the following dealers 
to handle Willys-Overland prod- 
ucts: 


Reagen Motor Co., Lafayette, La., 
Sullivan & Watson, Denham 
Springs, La., Watts & Behrens, Ba- 
ton Rouge, La., Penton Motor & 
Appliances, Hammond, La. Tex 
Butler Motor Co., Lake Charles, 
La., Magee Motor Co., Bogalusa, 
La., Benton W. Mauboules, Inc., 
Rayne, La:, H & R Motors, Guey- 
dan, La., Alexius Motor & Imple- 
ment Co., Covington, La., Auto- 
home Garage, Thibodaux, La., But- 
ler Motor Co., Clinton, La., Duet 
Motor Co., New Orleans, La., and 
Feduccia Motor Co., New Roads, 
La. 


* 
Cessna Appoints Welsch 
In New York Territory 


James C. Welsh, a veteran of 
more than 20 years in aviation, 
has been named distributor for 
Cessna Aircraft in metropolitan 
New York and surrounding terri- 
tory. Welsch, president of Personal 
Airplane Sales Corp., resigned re- 
cently as sales manager for Stin- 
son division of Consolidated Vul- 
tee Aircraft at Wayne, Mich. For 
several years he was eastern sales 
manager for Stinson with head- 
quarters in New York. 

Offices of the Personal Airplane 
Sales Corp. are located at 147 W. 
Forty-second St. New York. A 
new personalized service will be 
one of the outstanding features 
of the company’s operations. The 
Cessna 140, first of a complete line 
of personal planes, is in volume 
production and are on display. in 
the East. nie aes 


Buffalo Dealers Acquire 
Two-Story Building 


The two-story building at 1114 
Main St. Buffalo, assessed at 
about $99,000, has been sold to 
Bee & Tee Realty Co. by Main 
Milton Corp. The purchase price 
was not disclosed. Bee & Tee is 
headed by James Tuttle and Ervin 
C. Broecker. Tuttle heads Tuttle 
Motor Sales, 1120 Main St. Broeck- 
er is head of Broecker Motor Sales, 
1235 Main St. 


Tuttle said Tuttle Motor Sales 
will continue to occupy space in 
the building. The space at 1114 
Main St. will be used to house a 
Reo truck distributor, headed by 
Tuttle and Broecker. Motz Motor 
Sales now occupies 1114 Main St. 
but will move out by July 1, Tut- 
tle said. A substantial amount will 
be spent to modernize the entire 
structure. 

* = * 


Willys Distributor Open 
For Business at Tampa 


Sunshine Motors Co., Tampa, 
has opened its offices and 
ms as distributor for Wil- 
lys-Overland. The firm is housed 
in the former Goodyear Rubber 
Co. building, which has been re- 
modeled into a modern showroom 
and service station. 

With distributor - operated 
branches in Jacksonville, Orlando, 
Lakeland and St. Petersburg, the 
Tampa headquarters is one of the 
largest auto establishments in the 
Tampa area, with a 200-foot front- 
age and 16,000 square feet of floor 


space. J. 8S. Waterman is vice-pres- 
ident and general manager; C. G. 
Laster, service manager, and Leo 
Walleck, office manager. 


Louisiana Dealer to Build 


$100,000 Modern Showroom 


Clay-Dutton Co., New Orleans, 
La. (Lincoln-Mercury), owned by 
L. H. Clay and Tom Dutton, will 
build a one-story building contain- 
ing approximately 40,000 square 
feet at a cast of $100,000. 

The building will house air-con- 
ditioned showrooms and offices. 
Unusual facilities will be a lounge 
for mechanics while not working 
and an employe’s restaurant. The 
building will be fireproof, of steel 
truss and slag block construction 
and asbestos roof. The showroom 
floor will be quarry tile. 


Looking Ahead 
Six Ia. Dealers Build 


Better Quarters 


Chrysler dealers in Iowa last 
week were making good progress 
on several buildings, expansion 
and renovation plans. Ream Motor 
Co., Charlton, expects to occupy 
its new building about Aug. 1. The 
new structure will be 65 by 120 
feet. At Red Oak, Home Oil Co., 
Inc., is making plans for early 
occupancy of its new dealership. 

The new building for Wright 
Motor, Fort Madison, is 75 by 135 
feet and will be completed within 
the next three weeks. It will pro- 
vide needed facilities for an in- 
creased parts and service volume. 
Finishing touches are being added 
to the new home of Taylor Motor 
Co., Mt. Pleasant. 

A new salesroom, office and parts 
set-up are included in the remod- 
eling program for Martin Bros., 
Creston. Reese Motors’ remodeling 
program, at Clarinda, will permit 
expansion of the service depart- 
ment. 

* = 


* 
William Waters Heads Sales 
For Frisco Distributor 


The duties of general sales man- 
ager for James F. Waters Inc. 
(DeSoto-Plymouth distributor), San 
Francisco, have been assumed by 
William E. Waters. John A. Clarke, 
former general sales manager, is 
now on an extended leave of ab- 
sence. Robert A. Waters jr., gen- 
eral manager, also announced the 
appointment of Ray Pincus as used 
car manager. 

* * e 


Mason Buys Buildings 


For Brodhead Dealership 


Cc. R. Mason (Chevrolet), Brod- 
head, Wis., has purchased several 
new buildings for his new dealer- 
ship. For the present the Mason 
garage is located on W. Exchange 
St 


Mason has been in the employ 
of General Motors for 22 years. 
Donald Collins will have charge of 
the service department, and Scott 
Ennis has joined the sales force. 


Truck Dealer Moves 
Truck & Auto Service Co. (In- 
ternational), New Westminster, B. 
C., has moved into new quarters 
at lith St. at Auckland. For the 
last 14 months the firm has been 
located at Albert Crescent. Bill 

Copping is head ot the firm. 


Farley Motor Expands 
Farley Motor Co., Selma, Ala., 
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AROCHITECT’S DRAWING of the million-dollar international mart of R. S. Evans, Inc., to be erected at Venetian Way and 
N. Bayshore Drive, Miami. With a frontage of 238 feet and a depth of 128 feet, the building will have display facilities for 


Dealer Evans’ 
portant part In the dealership’s 


ine of autos, planes, boats and prefabricated 
activities. 


. The export division will play an increasingly im- 





has announced the acquisition of 
another large used car lot, now 
making two lots for the growing 
firm at 120 W. Holmes St. and 211 
Meridan St. Salesmen are Dewey 
Jones, Monroe Williams, and Rob- 
ert Vann. aie ' 


New Building Started 


For Central Parts 


Construction has started on the 
one-story brick building for Cen- 
tral Motor Parts Co., 413 W. Main 
St., Fort Wayne. It will be com- 
pleted within four months, accord- 
ing to William Huhn, branch man- 
ager. The building, costing $61,000, 
measures 79 feet by 150 feet and 
will have floor space of approxi- 
mately 10,500 square feet. 

The plans call for a large park- 
ing space next to the building. It 
will have a showroom, lobby with 
a terrazzo floor, shop space, lunch 
room for employes, as well as a 
large stock room for supplies. Par- 
titions throughout the building will 
be of glazed. tile. The company han- 
dles auto parts and has a special- 
ized machine shop service. 


Sirlin Heads Sales 


A. Sirlin has been named sales 
manager of Willys of Indiana, to 
be in charge of all retail sales at 
Indianapolis, according to Peter 
Turner, president. 


Weiss Boosts Doline 


Leon Doline has been appointed 
general manager of the North Ave. 
branch of Weiss Motor Co., Balti- 
more. He has been identified with 
the industry for more than 14 
years. Sea 


Royal City Celebrates 


Royal City Motors, Ltd., is now 
marking the seventeenth anniver- 
sary of the establishment of its 
business at New Westminster, B. 
C. The business was founded by 
the late Frank Ennis, and is now 
carried on by his son, Francis J. 
Ennis. 


~ = + 
Willys Appoints Ferguson 
Ferguson Truck & Equipment 
Co. Ltd., Vancouver, B. C., has 
been appointed distributors in Brit- 
ish Columbia for Willys jeeps, sta- 
tion wagons, pickups and passen- 
ger cars. The company now has a 
new building under construction. 
* * * 


Brockway Truck, W. Va. 
Brockway Truck Sales, Inc., 


and buses. C. R. Sanders is service 
manager. 
* + + 


Packard Names Lorenz 


Albert Lerenz recently announced 
acquisition of the Packard fran- 
chise at Cullman, Ala. 

+ * s 


Lambert Opens Shop 


Lambert Motor Co. (Chrysler- 
Plymouth), Clanton, Ala., last week 
announced opening of its new re- 
pair shop staffed by Fate Maddox, 
Ed Seals and W. E. Cleckler. 

= a 


Swope Plans Expansion 


A new showroom, 50 by 60 feet, 
is being planned by J. Harry Swope 
(Chrysler), Darby, Pa. The dealer- 
ship also will add 12,000 square 
feet for used. car display. 

oe * 


Increases Show Space 


Carl Priesman (Chrysler), Red 
Oak, Ia., is completing substantial 
additions to its showroom and serv- 
ice departments. When completed, 
the dealership will be 125 feet in 
front, 170 in the rear and 96 wide. 

* 


Lambert in New Building 


Special emphasis was placed on 
the parts department of the new 
building for Lambert Motors 
(Chrysler), Clanton, Ala. 

= * * 


Adams Finishes Home 


The new building for Adams Mo- 
tor Co. (Chrysler), Mt. Vernon, 
Ala., has been completed. 

+ * = 


Now Amarillo Motor 


The name of Amarillo Oldsmo- 
bile Co., Inc., Amarillo, Tex., has 
been officially changed to Amarillo 
Motor Co., J. C. Christopher, presi- 
dent, announces. 

* * 


Tague to Sell IHC 


W. T. Tague has been named the 
Panama City (Fla.) dealer for In- 
ternational trucks and tractors and 
will soon open Tague Truck and 
Tractor Co. 

s = * 


_Hart Incorporates 


Hart Chevrolet Co. of Lebanon, 
Ky., has been incorporated with 
authorized capital stock of $40,000. 
Principals are S. C. Hart, L. P. 
Wiseman and Ray W. Lewis. 

” *~ 


DiBello Names Pratt 


Ralph W. Pratt has been ap- 
pointed general manager of the 
DiBello Motor Sales Inc., Buffalo, 


Charleston, W. Va., has been char-iny y 


tered with authorized capital stock 
of $50,000, with $5,000 paid in. 
Principals are Charles G. Peters, 
Barbara M. Beatty and Robert 
Merricks. 


+ * * 


Parkersburg White 


Parkersburg White Truck & 
Equipment Co., South Parkers- 
burg, W. Va., has been incorpor- 
ated with authorized capital stock 
of $25,000, with $15,000 paid in. 
Principals are Ira E. King, C. Ed- 
gar Pratt and H. e Boreman. 

> * 


Dart Truck Incorporates 


Gerald G. Clayton, Bertha P. 
Clayton and Frank Grote have in- 
corporated the Dart Truck Sales 
Co. in Houston, Tex., with capital 
stock of $10,000. 

x 


* * 


Davis Ready in Memphis 

Walter L. Davis, of Davis Motor 
Co., Memphis, Tenn., announces 
that the firm is ready to serve 
Willys car owners and is carrying 
a complete line of parts, carbure- 
tors, etc. Davis is also distributor 
of civilian jeeps and of Reo trucks 


*” = - 
Lacy Transfers 
Harry H. Lacy, for four years 
Buick zone manager at Atlanta, 
Ga., has joined the staff of the 
Orand Buick Co., Dallas, Tex., as 
general manager. J. Bruton Orand, 
head of the dealership, said the 
appointment was the first step in 
an expansion to meet coming in- 
creases in Buick production. 
* * *~ 


Moody Opens 
Moody Tire Service, Montgom- 


tributor for General Tire and now 
has a complete stock of both pas- 
senger car and truck tires. The 
firm will hold a Kraft System tire 
recapping franchise. Claude A, 
Moody is president. 


Partners for Square Deal 


A certificate of partnership has 
been filed for Square Deal Motor 
Sales, 1011 West Ave., Buffalo. 
Partners are James J. Locurto and 
Salvatore L. Mogavero. 

* * * 


Prehn Gets Coffman 


Lawrence E. Coffman, former 
president of the chamber of com- 
merce, has been appointed whole- 
sale manager and administrative 
assistant for Harold Prehn, Ince. 
(Dodge-Plymouth distributor). 

‘ * s 


City Motor Incorporated 


City Motor Co. of Lenoir, N. C,, 
has been incorporated with author- 
ized capital stock of $50,000 to deal 
in automobiles. Principals are R. 
J. Morris, Hubert Beach and Ray 


W. Morris. 
- + os 


Newport Dealer to Build 


Newport Auto Sales Co. has re- 
ceived Civilian Production Admin- 
istration approval of its plans for 
construction of a $19,500 garage 
service department in Newport, Ky. 

2 a + 


Correction 


An item in the May 6 issue stated 
that principals of the newly in- 
corporated King Motor Co., Fort 
Lauderdale, Fla., were Bernard I. 
Kunert, Gerard T. Geagan and Ray- 
mond K. Meixsell jr. This is in 
error, since the three were used as 
incorporators as a matter of con- 
venience. The principals are George 
W. King and Mary R. King. 


New K-F Dealer 


T. Earl Ewing has been appoint- 
ed to sell Kaiser-Frazer motor cars 
in Easton, Md. 

+ a * 


Nash Firm to Build 


South Side Nash Co., Milwaukee, 
has taken out a permit for the 
construction of a garage and sales- 
room to cost shout $38,500. 

= * 


Mitchell-Pope in N. C. 


Mitchell-Pope Motor Co., Inc., 
Brevard, N. C., has been organized 
with authorized capital stock of 
$50,000 to conduct an automobile 
sales agency business. Principals 
are Everett D. Mitchell, A. Reece 
Pope and Lohren D. Pope, all of 
Brevard. 

2 * * 


Bailey Adds Space 
The Bailey Motor Co., Mullens, 
W. Va., will soon occupy a new 


service wing which will give the 
firm 4,000 square feet of space. 
a7 * * 


Crowder Adds Service 


The Crowder Motor Co., South 
Charleston, W. Va., has completed 
construction of a body and paint 
department in the rear of its build- 


ery, Ala., has been appointed dis- | ing. 
























| Dealer Doings 


Dealer Turk Purchases 


Fife Motor Sales 


Sale of Fife Motor Sales Co., 
; IHC, 243 W. Sixth St., East Liver- 
) pool, O., truck and farm imple- 












of Bataan, who was a prisoner of 
war for three years. 
* * * 


Exclusive Truck Service 


Offered by Gibbons 


With a new specialized” truck 
service department, Boyd H. Gib- 
bons (Ford), Los Angeles, becomes 
the only authorized Ford dealer in 
the West having an _ exclusive 
truck servicing division. 

Truck drivers, who notoriously 
dislike to mingle with passenger 
car drivers, now have an exclu- 
sive entrance while passenger cars 
are serviced at the opposite end 
of the dealership. 

© * 


ment business, to Mike Turk, who 
operates Turk Motor Co., Sixth 
and Walnut Sts., was announced 
last week. The dealer’s franchises 
t and the one-story brick building 
. were involved in the deal. 
The transaction marks Turk’s 
entry into the farm implement 
business and expands his present 
truck field. Fife will continue to 
operate under the same name. Ray 
, D. Smith will continue as manager 
of the firm, and Gale Travis will 
be retained as service manager, 
. Turk said. 




















* 


Ford Dealership Restored 
In Des Moines, Ia. 


Restoration of the East Des 
Moines (Ia.) Ford dealership has 
been announced. The dealership 
will be operated by Orville Lowe, 
Des Moines auto salesman and 
dealer for 12 years. During the war 
Lowe operated the Orville Lowe 
— dealership on the West 

ide. 


NOLAN-BROWN Motors, Inc. (Cadillac), 







* * * 









Ben Stepman Sales Erects the war. A new tile floor of 


$25,000 U. C. Quarters 
: Ben Stepman Auto Sales, 5549 
Easton Ave., St. Louis, is erecting 
a $25,000 building at 5555 Easton 
Ave.. The modern style, one-story 
building will house offices, show- 
rooms and a service department. 
, The Stepman dealership, a used 
; car firm, maintains its own service 
department and body shop. 
, It was organized about a year 
: ago when the owner was dis- 
charged from military service. Cars 
will be displayed on the lot adja- 
cent to the new structure. 
* * 


Pierce, manager. 














Lincoln-Mercury, Inc. 
+ * + 


Walls & Son Plans Building 


In Prince George, B. C. 


Fred Walls & Son, Prince 
George, B. C., is planning con- 
struction of a modern new shop 
and showroom. The firm has been 
appointed dealer for Mercury and 
Lincoln cars, and Mercury trucks 
for northern and central British 
Columbia. 


2 + 
Knight Named GMC Dealer 
In Wilmington, N. C. 

Lester H. Knight is now han- 
dling the GMC Truck franchise in 
Wilmington, N. C. A new building 
is expected to be completed July 1, 
in which service will be given for 
trucks and trailers exclusively. His 
son, Hal Knight, will be sales man- 
ager. 











* * * 
Chevrolet Names Wyman 
At Vermillion, S. D. 


Appointment of William K. Wy- 
man as Chevrolet dealer at Ver- 
million, S. D., was announced last 
week by R. G. Schulte, zone man- 
ager, Omaha. Wyman was a dis- 
trict manager and divisional used 
car manager for Chevrolet in the 
Kansas City zone before the war. 

He entered the Army Air Corps 
as first lieutenant in Apr., 1942, 
and served 35 months overseas in 
the African Middle East theater 
and was discharged in February, 
1946, with the grade of lieutenant 
colonel. 
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Manning Chevrolet Opens 
| Des Moines Truck Store 


Paul Manning Chevrolet Co., Des 
Moines, has opened new truck sales 
and facilities at 1012 Locust St. A 
modern glass front was included in 
the remodeling plans. 

The appointment of Fred Thomas 
as general sales manager at the 
: new quarters with Claire E. Potter, 
assistant, was announced last week 
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Barrett-Ballard Buy Site 






by Paul Manning, president. : ° . are to . 

Thomas has been in the truck busi- ra ae a eo et Hix Green Starts Building 
rrett- 

pene tor 8 S stp Ballard Motor Co., Inc., Holyoke, In Atlanta, Ga. 


Ohio Dealers Attend 

Dowd-Feder Opening 
More than 175 dealers were 
guests at Dowd-Feder, Inc. (Chry- 
sler), Cleveland, at the opening of 
its enlarged parts department, 4600 
Euclid Ave. The new facilities cov- 
; er more than 30,000 square feet of 
floor space. The firm also enter- 
tained independent service oper- 
ators. The formal opening was a 

three-day affair. 

* * 


The Hix Green Buick Co., in 
Atlanta, Ga., has under construc- 
tion new sales and service facili- 
ties which will cost in the neigh- 
borhood of $100,000. : 


New DeSoto-Plymouth Dealer 


Named in Portland, Me. 


A new firm which will handle the 
De Soto - Plymouth dealership in 
this area, has been formed in Port- 
land, Me. Heading the concern will 
be Vernon C. Bodwell, president 
and treasurer; C. Everett Leighton, 
vice-president and general man- 
ager, and Linwood Cook, service 
department supervisor. 

ca 


Mass., has purchased a tract for its 
proposed automobile dealership. 
The site has 16,736 square feet. 
Frank Barrett and Edwin D. Bal- 
lard are the principal officers. 

* = * 


Center Plans $25,000 Site 


At Springfield, Mass. 

Arthur E. Center, Inc. (Ford) will 
build a new automobile showroom 
at Springfield, Mass. The building 
will cost an estimated $25,700. 

ca oe * 


McColister Expands Plant 
In Dallas, Tex. 


McColister Chevrolet Co., of Dal- 
las, Tex., is adding 25,000 square 
feet of floor space to its dealership 
plant here to bring its total to 
72,000 square feet, one of the larg- 
est in the city. This company is 
headed by Ira L. McColister, vet- 


eran Dallas dealer. 
* * * 


Bergeron Manager 


Lionel M. Bergeron, of Kanka- 
kee, Ill, has been named manager 
of the new Chrysler and Plymouth 
auto dealership, Bergeron Motor 
Co., in Elkhart, Ind., according to 
Edward P. Bergeron, owner. 


New Dealer in Georgia 
Changes Firm Name 


A newly-organized firm, Savan- 
nah Lincoln-Mercury, Inc., of Sa- 
vannah, Ga. was dissolved by 
Judge D. S. Atkinson of Superior 
































\ 1 Morehead Joins Dealer 
In Columbia, S. C. 


A. E. (Buddy) Morehead, who 
was all-state football guard at 
Carolina two years and co-captain 
of the team in 1933, has joined the 
General Truck & Equipment Co. 
(GMC truck), Columbia, S. C., as 
assistant sales manager. For 11 
years, excepting a three-year leave 
for war service, Morehead was 
with General Motors Acceptance 
Corp. 


























N. C. Firm Incorporates 


Gordon Motors, of Lexington, N. 
C., has been incorporated with -au- 
thorized capital stock of $100,000 
to conduct a general garage busi- 
ness. Principals are A. E. Gordon, 
W. J. Leonard and R. K. Swing. 

* ~ 


Hunter Elected in N. C. 


Thomas D. Hunter, of the Park- 
land Chevrolet Co., Asheville, N. 
C., has been elected to the board 
of directors of the Asheville Mer- 
chants Assn. 




















* * = 


35% of Sales Made to Vets 
By McClure-Nesbitt 


McClure-Nesbitt Motor Co. (Chry- 
sler), Columbus, O., stated last 
week that it has delivered 35 per- 
cent of its new cars to veterans. Its 
efforts to please service men in 
new car deliveries has won good- 
will for the dealership, it states. 

One of its customers was Lt. Col. 
Edward Lawlor, one of the heroes 


TS Ie 


* 


Fla. Firm Names Coffey 


Roy Coffey is new vice-president- 
general manager of the recently 
opened San Marco Motors (De- 
Soto-Plymouth) ‘in Jacksonville, 
Fla. 


















* * * 


Massey Names Monroe 


Bill Massey, president of Massey 
Motors, Inc., distributors for Dodge 
and Plymouth in the Jacksonville, 
Fla., area, has named Augustus H. 
Monroe manager of his truck and 

~ y * commercial division. | 
os 


W. P. Matthews, manager of Flo- 
rala Auto Co., Florala, Ala., an- 
nounces its appointment by Kaiser- 
Frazer. The dealership’s new loca- 
tion is on N. Sixth St. 





Clifton Wells last week joined 
the sales staff of Duncan Chevro- 
let Co., Eufala, Ala. 

& * + 


Beaver Eyes New Site 


Harold Beaver expects his new 
modern sales and service structure 
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Miami 
building, 2044 Biscayne Bivd., which has 52,000 feet of floor space. The Navy used the |esentatives, has announced his 
buildin: modern 
of interior decorating are among the changes made under the supervision of Robert 





Court and name of the Motor Sales|for Kaiser-Frazer cars in Coving- One garage or service station in 
Corp. was changed to Savannah |ton, Tenn., to be completed about/each section of the city in Cal- 
5. 
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which will begin business with a 
paid-in capital of $5,000 with au- 
thority to raise capital stock to 
$50,000. Principals are Leon Kamin- 
sky, Mrs. Max Myers and David 8. 













Corbitt Dealer in Ga. 


Leonard Motor Co., of Swains- 
boro, Ga., has announced its ap- 
pointment as state distributor for 
Corbitt trucks and trailers. 

* a * 

















Cooke Incorporates 


L. R. Cooke Chevrolet Co., of 
Lexington, Ky., has been incorpor- 
ated with authorized. capital stock 
of $50,000. Principals are L. R., 
Verna P. and L. &. Cooke, ir. 


Davis Seeks Senate Post 


Troy C. Davis, automobile dealer 
of Piedmont, S. C., who has served 
three terms in the House of Rep- 

































, Fia., has returned to its former 
design and # soft pastel treatment | candidacy for state senator. 
* * * 


All Night Service 





June 2 gary, Alberta, will provide 24-hour 
PP ea? hag during the summer months. 
Sewell Joins Gibbs e garage and service stations 
J will use advertising to indicate 
Norman Sewell, associated with | which service station is open each 
Weaver Motor Co., Dover, O., for | week, 
the past six years, the last three * * « 
of which he was service manager, uds 
has joined Gibbs Buick and Chev- Ht on Dealer in B. C. 
rolet Co., Uhrichsville, O., in Crescent Motors, Nanaimo, B. C., 






























has been appointed dealer for Hud- 
ee . — * son cars. S. H. Watson has oper- 
Ohio Project Gets OK ated the firm since 1941. 
CPA approval has been given . 
for a $10,000 service shop for Wil- Calif. Progress 
liam D. Lanham, Massillon, O., and Dealers in S. F. Area 
an auto and truck repair shop to - x 

cost $12,000 for Charles S. Nemeth, Finish Buildings 

Steubenville, O. San Francisco area auto dealers 

Oe continue to make construction 

Dealer Zollar Moves and alteration news. A new build- 


ing is going up in San Leandro 
Charles Zollar (Nash) has moved B Begi 
to his new location, 222 S. Woost- Sor A. er (Studebaker), 


San Leandro. In the same city, 
er Ave., Dover, O. Formal open- L. ©. McKissick (Pontiac) last 
ing of the new sales and service k mad let f al 
plant will be held in the near fu-'! Wee announced completion of al- 







ture. \terations and expansion of the 
es parts department. 
Patton Named Chairman In San Francisco, Sloss & Glick- 


William C. P Geer of barg (Studebaker) have purchased 


sales of Glenn Campbell Chevro- ca —_... pera fe St. 
let, Williamsville, N. Y., has been aa do Moto : Rich a 
elected chairman of the Buffalo varado Motors, chmon 

Zone Chevrolet Sales Managers| USed car dealers, has added a 
Forum. Once each month he will| P@int and hardware department, 
conduct meetings of the 190 sales| according to partners Larry Ditt- 



























managers in the zone. mar and Ray McNeff. 
*” 7 2 
Seale Plans New Building Partners in Buffalo 


Following the purchase of a/ A certificate of partnership has 
building and an adjoining lot, Seale|been filed for My Garage Auto 
Motor Co., Hazard, Ky., has an-|Sales, Buffalo, N. Y. Partners are 
nounced plans to erect a new build- | Evelyn M. Hinsken, Harry Pudaloff 
ing. The present building has been | and Jason Ullman. 
redecorated and it is hoped that eee 


construction will start on the new Buffalo Dealership Named 


building soon. 
* * A business name has been filed 
Duckworth Expands . |for Carlton Motor Sales by John 


The Duckworth Motor Co. has aw . Bie, xs. 
doubled the size of its building in . 

Kansas City, Mo. New shop equip- Texas Firm Expands 
ment will be installed soon. A complete body, fender and 
oP as? paint plant has been added to the 
Mason in New Post automobile service of Joe Pistocco, 
Charles L. Mason has been Cadillac-Pontiac dealer in Wichita 
named general manager of C. C.| Falls, Tex. The new oe 
Hamilton Motor Co. (Chrysler- will employ eight men under the 



































Plymouth), Dallas. supervision of ae * rm 
- 6. 8 7 
Don Starkweather has returned to 
Broadway Chevrolet the Chevrolet new car sales staff 


Broadway Chevrolet Co., capital|of Heinrich Motors, Rochester, N. 
$50,000, has been incorporated by|Y., after 30 months’ Army service. 
Almond 0O., Jenny P., and Elva * * * 

Cooke. Bo ma Cooke Chevrolet Co. 


. L. R. Cooke Chevrolet Co., Lex- 
Leon Motors in Savannah ington, Ky., capital $50,000, has 


A charter has been issued to| been incorporated by L. R., Verna 
Leon Motors, Inc., Savannah, Ga.,| P. and L. R. Cooke jr. 








AUTOMOTIVE WASHINGTON 
Coercion Against U.S. 
Increased by Unions 


i By William Ullman 

WHEN PRESIDENT TRUMAN requested “emergency” 
labor legislation, he also asked Congress to investigate the 
causes of labor disputes and report back after six months. 
Recent events demonstrate that, except for dilatory pur- 


such an investigation is unnecessaty. In the so-called 
udson Tube dispute, the lo- 
cal officials of the striking 
brotherhoods held themselves 
outside the Railway Labor Act by 
refusing to appear before a presi- 
dential board appointed under that 
act, and by refusing to permit em- 
ployes to work under the condi- 
tions in effect. when the dispute 
arose, as the act contemplates. 
In the maritime dispute, the un- 
ions have acted against the gov- 
ernment by encouraging foreign 
sympathetic strikes in the event it 
is “necessary” for the government 





In Wisconsin, while negotiations 
were proceeding, the unions urged 
the government to seize the plants 
of the Allis-Chalmers Co. In Ohio, 
a CIO, AFL and railroad brother- 
hood general demonstration-strike 
against the government was 
threatened; and in Rochester, N. 
Y., a general strike against the 
































to operate the 
merchant marine. 
Some of the 
West Coast un- 
ions called work 
_Stoppages to 
force the govern- 
ment to have the 
operators return 
to the coast for 
negotiations, even 
though they were 
then in Wash- 
ington at govern- 









city’s government refused to con- 
tract with a union. 

A more complete showing of un- 
ion attitudes should be unneces- 
sary. They give only lip service to 
collective bargaining. They openly 
defy the law and continue to use 
their otherwise unrestrained pow- 
ers to coerce the government. Ex- 






























Nor the power of the magazine that 
attracts more women than 
any other magazine in the world. 


me JOURNAL 
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are developing in increasing num- 
bers. 

The President’s “emergency” pro- 
was designed to penalize 
persons who go on strike against 
the government after plant seiz- 
ures. With few exceptions, recent 
and current strikes have been 
called or continued either directly 
against the government or for the 
purpose of coercing it, both before 
or after plant seizure. It seems 
most apparent that far more com- 
ment demand to|amples of union coercive practices|prehensive action is demanded 


city was conducted because that | posal 


Never Underestimate the Power of a Woman! 





THE DEALERSHIP of D. Avery Smith, Ashiand, Ky., will serve as headquarters 
for Kaiser-Frazer in that territory. Smith has been in automotive sales for 20 years, 
He also operates a large used car business. 













than the President has proposed. 
* * + 


Worker Limit to Offset 
Federal Pay Increase 


new law granting an average in- 
crease of 14.2 percent in the pay 
of federal employes is a specific 
provision for decrease in person- 
nel. The pay increase, effective 
July 1, ranges from 25 percent in 
the lowest bracket to 2 percent 
in the highest. 

The annual cost of the act is 
estimated to be $321.7 million; as 
proposed by the Senate it was 
$284.5 million and as proposed by 
the House $388.3 million. 

Personnel decrease is due 
largely to the efforts of Senator 
Byrd for ceilings on the number 
of employes. These are expected 
to absorb approximately 75 per- 
cent of the cost during the fiscal 
year, 1947, and the entire cost 


y 

These ceilings apply to all execu- 
tive departments and_ establish- 
ments except the War and Navy 
departments, Veterans’ Adminis- 
tration, field service of the Post 
Office department, the Government 
of the District of Columbia, and 
agencies which fix compensation 
by means of wage boards. It is 
estimated that the number of em- 
ployes in the agencies affected by 
the ceiling will be 556,179 on June 


30, 1946. 
o£. 4:5. 


State Department Delays 


Trade Agreement Talks 


INDICATIONS are that the 
trade agreements negotiations now 
scheduled with some 17 nations 
will be postponed until late fall or 
next spring. Although the State 
department is continuing its work 
on listing the commodities which 
might be considered for modifica- 
tion, this rather extensive consoli- 
dated list will not be completed 
until late in the year. 

It has been the practice of the 
State department to make the list 
of United States products to be 
considered in trade agreements ne- 
gotiations available well in ad- 
vance of the public hearings date 
and in advance of the negotiations. 
Full opportunity is to be given in- 
terested parties to make known 
their views. 

* * * 

The end of the wage spiral is 
nowhere in sight. Even those 
union leaders who only’ a few 
months ago bludgeoned a whop- 
ping increase are beginning to 
mutter that it wasn’t enough. 
So, watch for more trouble, es- 
pecially in the larger industries. 

* * 


The U. S. Treasury states that 
redemptions of the common man’s 
Series E savings bonds have ex- 
ceeded sales by $486 million so far 
this year. Sales of all series, how- 
ever, have been $629 million more 
than redemptions. 


Auto Registration 
Increasing in Ore. 


SALEM, Ore—Motor vehicles 
registration in Oregon reached 4 
total of 425,193 on May 23, a8 
against 399,207 on the correspond- 
ing date in 1945, according to the 
state Motor Vehicle department. 

Officials predicted that the reg- 
istration would continue to in- 
crease materially during the re- 
mainder of ’46, provided there is 
no further interruption in auto pro- 
duction.. Gasoline tax receipts also 
have reached a new high in Ore- 
gon. 


You get the best results in our Classified 
section, inside back cover. 
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On Wall Street... 


Scattered Dividend Cuts 
Reflect Caution Trend 


By Dana Stuart 
Staff Correspondent 
NEW YORK.—Dividend casual- 
ties among automotive companies 
increased in the second quarter 
over the first. Some firms that 
maintained their regular payments 
in the first quarter in the hopes 
that shortages of materials caused 
by strikes and the government’s 
price policies would end in time 
for production to increase in the 
March-June period omitted or re- 
duced their dividends in the cur- 
rent quarter. 


s' 
ter, thus far. 
among firms in an industry as 
important to the nation’s econ- 
omy as the automotive has been 
widely cited in Wall Street as 
one of the chief reasons for the 
checking of the rate of rise in 
the stock market. 

Share prices have continued to 
do well under the circumstances, 
because hopes still are held that 
second half earnings and dividends 
will be better than those of the 
first six months. 

The improvement in the third 
quarter now appears almost cer- 
tain to fall short of earlier expec- 
tations. But unless additional la- 
bor difficulties arise, fourth quar- 
ter operations are expected to 
show the first major reconversion 
upturn. 

The stock market, in the opin- 
ion of some, has not yet fully ap- 
praised the third quarter outlook. 
Those who look for continued small 
strikes in the plants of suppliers 
of parts to the automobile manu- 
facturers and other major indus- 
tries say the market must either 
go down, or at least not advance, 
until it has further discounted a 
probable disappointing third quar- 
ter. 


Recent periods of dullness in the 
market indicated that many inves- 
tors were willing to take the side- 
lines for the time being, until the 
picture became more clear. 

The major automotive company 
to reduce dividend payments in 
the second quarter was General 
Motors, which paid 50 cents 
against previou: distributions of 75 
cents. 

Companies in or closely tied to 
the automotive industry that failed 
to pay dividends this quarter, after 


Pierce Incorporates 
Pierce Motor Co. (Ford), Spar- 
tanburg, S.C., has been incorpo- 
rated with authorized capital stock 
of $300,000. Officers are T. B. 
Pierce, president; J. W. Bradley, 
secretary-treasurer. 





Mono-Wheel 
TRAILERS 


One and Two Wheel 
DISTRIBUTORS WANTED 
MARVILLE DWYER 
‘TRAILER DIVISION 
Dept. A 


1835 North Eastern Avenue 
Les Angeles 32, California 





Stock Price Av 
Latest e Year 


Week Week Ago 
10 cars and trucks ..46.15 47.60 38.70 
10 parts and acces. ..47.35 45.30 38.75 
5 tires and rubbers 68.20 172.30 52.60 
25 automotives ...... 51.04 51.60 41.50 





having paid in preceding periods, 
included Young Spring & Wire, 
Motor Products, Ford Motor of 
Canada, Continental Motors, Kel- 
sey-Hayes and Continental Dia- 
mond Fibre. 

Dividends were reduced this 
quarter by Bohn Aluminum & 
Brass, Timken Roller Bearing, 
Ainsworth Mfg., Modine Mfg. and 
American Bosch. 


Sales Drop $60 Million, 
But Briggs Profit Rises 


ONE OF THE most interesting exhibits in Detroit during the Aytomotive Golden 
display of automobile name plates owned by Harold Hill 
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Ld 


Jubilee celebration was the 


Chrysler-Plymouth), Barrie, Ont. Hill has been a dealer for 26 years and is a member 
Carriage Club of California. He has some duplica’ 


plates purchase 
dows of Goodwill Industries of Detroit. 





net profits of $5,860,453 during 
1945, compared with $5,307,161 the 
year previous, it is disclosed in 

Briggs Mfg. Co., Detroit, earned |the annual report to stockholders. 
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tes and will exchange 
rare specimens, it is said. The exhibit was displayed in the win- 


Net sales totaled $174,039,111 last 
year, compared with $234,197,684 in 
1944, At the beginning of this year 
the earned surplus stood at $26,-/ ing the war. 


21 


615,089, more than $2,000,000 above 
the 1944 figure. ‘ 


Timken Axle Credit 


DETROIT.— Willard F. Rock- 
well, chairman, Timken - Detroit 
Axle, a last cae that 
company comp 

ments with Manufectusenn Matias ation- 
al Bank of Detroit for a $10,000,- 
000 revolving credit to be available 
to the company during the ensu- 
ing five-year period. According to 
Rockwell this financial arrange- 
ment will aid the company in 


'|meeting a record peacetime de- 


mand for its products. 


Trico Earns $3.17 a Share 


The Trico Products Corp. of Buf- 
falo reported net earnings for 1945 
after all charges, including esti- 
mated provisions for federal and 
Canadian income taxes, were equal 
to approximately $3.17 a share on 
the stock. The company announced 
dividends paid during the year 
amounted to $2.50 a share. 


Reopens Paint Shop 
Lambert Motor (Ford), Dalton, 
Ga., has reopened its body and 
paint shop which was closed dur- 


IN ADDITION to the fine reputation of any 


make of car, its resale value is always helped if it 


looks ‘‘new.”’ This selling fact will hold true in the future 


as it has in the past. 


The condition of the upholstery plays an important 


part in this “‘newness’’ look—the better it is, 


the better the value. 


For long-lived good looks nothing beats canda 


cloth upholstery. Here’s why. It’s a three- 


dimensional fabric densely woven; it resists 


wear; and the short dense pile surface is 


anchored in for keeps. 


Naturally, many dealers prefer 
cars with canda cloth. They’re 
looking ahead to when today’s 


new cars are tomorrow’s resales. 
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automobiles are ultimately unload. 
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Summer Tire Toll couiealaney, soo tires in the Mass. Accuses of oe Go ae snot Tapa 
Hot Weather, Record Vacation Season Will Ruin pe tig hay Salety th fuutens of te U. C. Dealers of — and a new paint job, Barnes 


More Than 6,000,000 Tires This Year 


NEW YORK.~—Alert dealers, rules of tire care if passenger cars | the war years. 
throughout the nation will warn|are to be kept in service. The appeal for continued atten- 


ie ° He added that the veterans were 
F leecing’ Vets thwarted in their efforts to get 
SPRINGFIELD, Mass.—aAttorney |their money back because they 
General Clarence A. Barnes has | were given bills of sale or quick 








owners that hot weather will take| To this end and with a view of | tion to tire care is adaptable par- | -,+264 many used- lers in |receipts “reading in effect that 
its annual toll of 6,000,000 tires this | holding to minimum the stag- ticularly to motorists still driving b Sadinchinestts are SSecing” wee they purchased the used cars on 
summer—more than a full month’s | gering toll of highway accidents re- |O" Pre-war tires and eme veterans. the basis of ‘as shown.’” 





production even at the record|cently highlighted by the Presi-|tires that were built early in the 

breaking pace at which tires are |dent’s Safety Conference, the asso- | W4'- 

now being made. ee ee all drivers to: iene a ate the armen Me 

ght the desire to “open her | ignway organ ns 

en ee, eee l up” when you take the beckon- | most cars on the road are old cars 

pepertion of fli» casings —— ing of expressways for your well | 2nd require rigid inspections in the 

& rvice aré Worn from punishing earned vacation trip, because high interest of safety, the association 

eho uring’ the war years, speeds and the resulting heat build- | noted that tires as well should be 
s 7 these | up within a casing are the great-|given the same careful scrutiny. 


as, ee eee est enemies of tire performance. More than 200,000 tire dealers 


Barnes said in a statement that Barnes cautioned veterans desir- 
more than 146,000 used automo- |°us of buying new cars to have an 
biles have been sold in this state |expert mechanic guide them. He 
since January, 1945, and that many | Warned veterans to beware of used- 
of the purchasers were veterans |C@r dealers who first accept the 
“who were fleeced out of their mus- | full purchase price on the pretext 
tering-out pay and savings.” that they will see that adjustments 


Many veterans have registered to the car are made later. 


complaints with the veterans’ di- M 
Check air pressure regularly and | throughout the country are now in | vision of the attorney general's of- Ch exall an 1 
torists begin a record vacation 2 fice, involving alle misrepresen- ua 
arivt is Geartiney thle maoathe, keep it constant to avoid de-|better position than at any time g alleged P 


since 1941 to give tire service, to |tations made by certain used-car 
July and August. hap i + ow extend life of bah tires with new | dealers, Barnes said. Now Off P ress 
This warning of heavy summer recaps, and to provide the trained, He declared a common practice CHICAGO.—The postwar Ch 
tire losses was sounded last week 3 cote a ce sia ane technical inspectors capable of |employed by such dealers is to in- | accessory manual has been —— 
by the Rubber Manufacturers Assn. rolling until new tires become picking up a possible hidden weak- |sert attractive. advertisements in | by Chek-Chart, which provides ser- 
in a reminder that casings are not | available again in good supply. ness in worn casings and of de-|newspapers, indicating that the | vice men specifications, and instal- 
available in normal supply and will Shes: Gh exe telliiean of wor tecting mechanical faults in cars |tires are “prewar and that the car |lation and operating information, 
not be for months to come. Even! weary tires on U. S. highways. which shorten tire lift, the associa- |is like new.” on accessories and engine tun 
more than in the war years, this} Among them, the association re- tion said. In many cases, the second-hand |°f passenger cars and light trucks, 
cars are bought by used-car deal- The manual aids service men in 


short supply of tires calls for strict-| minded, are many tires built Read Jack Weed’s Backshop for some 
est attention to all of the basic| early in the war when the indus- | highlights in the service field. ers from junk dealers, and such | merchandising. 


New Commercial Car Registrations, 43 States for First Quarter, 1946-1941 


(Compiled by R. L. Polk & Co.) 
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AIRCRAFT NEWS 


many who have deplored the 
radial motor—‘built-in head- 
wind,” many call it—the ar- 
rangement of the fuselage and the 
wings of today’s transports. It may 
be that the current swing to the 
flying wing type of airplane will 
bring Burnelli’s design to the fore. 
As is usual in this America of ours, 
the man who has done most to 
bring about beneficial change may 
never receive the credit due him, 
and some newcomer, using a de- 
velopment of his original idea, may 
walk off with the honors. 

You can hear the army now ex- 
tolling the “revolutionary” flying 
wing bomber which it helped 
Northrop to develop. In 1925, Bur- 
nelli and an enterprising Essex 
dealer set up a show and sales 
room in one of his planes, flying 
an Essex coach to the air show at 
Mitchell Field, L. I. Later, they put 
a 1927 automobile in a Burnelli 
and flew it around the country. In 
1930 they attached a Ford car to 
the underside of the fuselage and 
flew it about. 


Burnelli planes have been in 
the aviation news for years, but 
we still put our power plants out 
on the wings of our transport 
planes; we still use our long, 
round fuselage for nothing more 
than carrying passengers, mail 
and freight, ignoring the impor- 
tant fact that the itself 
can be so designed that it will 
lift 50 percent of the total weight 
of the plane. 

. « s 


Burnelli Tests New Type 


Flying Wing Craft 

TODAY, Burnelli is testing still 
another example of his flying wing 
aircraft, but this time in Canada. 
He has hopes of re-establishing 
manufacturing activities in New 
York. With the increasing empha- 
sis on big loads for planes, both 
passenger and freight, brought out 
by extensions of world air routes 
and the influx of large numbers of 
newcomers to the freight field, his 
design is almost certain to win 
more recognition. 

The Burnelli design includes a 
wide fuselage, which has an air- 
foil shape. When it is pulled 
through the air, the airfoil pro- 
duces lift, enough to support half 
of the plane’s total weight. It has 
many other important advantages. 

The engines are out ahead of 
the cabin, and not buzzing away 
alongside a window where a timid 
passenger spends his flight . time 
wondering what would happen if 
a prop broke. The wings, there- 
fore, need to be made strong 
enough only to perform the job 
they are designed to do, which is 
to sustain the plane in flight. 

The heavy structure necessary 
for mounting the engines is in the 
fuselage itself, and, in the event 
of a crash, this structure absorbs 
the impact and protects the load 
in the cabin. In flight, mechanics 
can work comfortably around the 
power plants, and make minor re- 
pairs. The landing gear is always 
in view of the pilot, and it too is 
accessible in flight. All weight can 
be arranged to the best aerodynam- 
ical advantage because the fuse- 
lage is wide like a box car and 
not long and narrow like a cigar. 

If one engine fails, the other 
carries on with none of the trou- 
blesome and potentially danger- 
ous aerodynamic difficulties usual 
to today’s design, a problem very 
much on the minds of those con- 
cerned with the safety of air 
travelers. 

If a Burnelli has to be “ditched” 
at sea, the wide fuselage, which 
can be made watertight, becomes 
& stable and durable lifé raft. The 











Burnelli Continues Fight 
For Better Aircraft 


By Charles Evans 

Aviation Editor 
HOW LONG will we be satisfied with inefficient airplane 
design? One man with a perfect right to ask this question 
is Vincent J. Burnelli, whose “lift-fuselage” commercial 
plane in 1920 pointed. the way that the conventional de- 
signers have ignored for two decades. Joining him will be 


wings could be jettisoned quickly 
from inside the cabin. 


Pilot Pangborn Impressed 
By Low Landing Speed 
THESE POINTS are all made by 
Clyde Pangborn, famous pilot, who 
has been test flying Burnellis. As 
a pilot, he is also impressed with 
the ability of the plane to ride 
through rough air with greater 
and with its low landing 
speed of 60 miles an hour, one of 


ease, 
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the functions of the lift-fuselage. 
Passengers rarely consider the 
somewhat sobering fact that to- 
day’s transports land at 90 to 125 
miles an hour, but pilots know. 
More and more city engineers 
are wondering why they have to 
build longer and longer runways 
for the airplanes which designers 
insist on designing and operators 
insist on operating. Perhaps the 
Burnelli plane has a very impor- 
tant economic feature here. 
Passenger comfort and enjoy- 
ment of flight is greater in a Bur- 
nelli type fuselage, its designer 
claims. The best place to enjoy a 
flight is in the seat alongside the |- 
pilot where forward vision is un- 
obscured. The Burnelli; with its|, 
wide-nosed fuselage provides a 
regular show-window lounge in 
front, where passengers’ vision is 
unobstructed. Windows in the ca- 


















cabin is 20 feet wide, six feet and six inches high and 19 feet long. 


at than the top side of a wing. 


2,600 Cubic Feet Volume 


Given in New Type CBY usable on sod as well as on paved | crease efficiency. 
BURNELLIS newest plane is the | Tunways. 

CBY, built in Canada under li-| Burnelli is one who believes that 

cense from Central Aircraft Corp.,|we have just about reached the/ ers’ opinions. 








CANNED OIL IS AS DEPENDABLE AS 
A LIFEGUARD. YOU ALWAYS KNOW 
DEFINITELY WHAT BRAND AND 
GRADE YOU'RE GETTING. 














EDDIE SURE KNOWS HIS STUFF! 
| NOTICED HE HAD OIL IN CANS | 
(2.) AGAIN TOO. | COULD USE SOME 

FOR MY CREAKING JOINTS. 














BOY, THAT SWIM OUT HERE 
MADE ME PUFF LIKE MY OLD 
CAR--BEFORE EDDIE'S SERVICE 
STATION STARTED GIVING GOOD 
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THAT'S RIGHT! I'M AN OIL- 
IN-CANS FAN MYSELF. | LIKE 
IT BECAUSE I'M SURE OF 
GETTING THE CORRECT QUALITY-- 
AND THE OIL CAN'T POSSIBLY 
BE ADULTERATED! 


















It’s swell having oil in cans again! It sells faster be- 
cause I can display it better and offer a wide variety 
of oils. Besides, it’s cleaner to handle. And how it 
saves work in changing oil! Eliminates 
breakage, too! 


AMERICAN CAN COMPANY 


New York « Chicago « San Francisco 


NO OTHER CONTAINER PROTECTS LIKE THE CAN 


NEWEST PLANE designed by Vincent J. Burnelli is the CBY pictured above. The 


bin are below the wing, giving the | 501 Fifth Ave. The cabin is 20 feet) ultimate in size of our transport 
passengers something ‘8 < heoke wide, six feet, six inches high and | airplanes, if the maximum effici- 

19 feet long. This gives a volume/|ency of the unit is considered. He 
of 2,600 cubic feet, equivalent to} goes back to his original conten- 
a small box car. It is all-metal and | tion that more of the space in the 
has dual wheels which make it|fuselage must be utilized to in- 


‘‘Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
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Evidence that Nash isn’t kidding 
itself about the current lush mar- 
ket is found in a letter from N. F. 
(Shad) Lawler, director of adver- 
tising and sales promotion, in ref- 
erence to distribution to dealers of 
a booklet, “Tallyho.” 

The booklet, produced by the 
Auto Club of 
Michigan, con- 
tains the names 
of the 2,500 or so 
makes of cars 
that have fallen 
by the wayside as 
well as the hand- 
ful that survived. 

Lawler points 
out: 

“Nash has 
earned the right 
and is proud to 
be among the 


N. F. Lawler 


—Auto Advertising| 


That Lush Market? 
Straw in Wind 
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By Bob Finlay 


handful of manufacturers compris- 
ing the automobile industry today. 
To become an automotive leader 
requires the concentrated efforts of 
our entire organization. 

“In other words, it behooves all 
of us, from the production line 
to the dealer} to get ready now 
for the competitive market which 
is certain to come—and not let 
the current lush market throw us 
off the track.” 

The record shows that Nash has 
been one of those practicing this 
philosophy as well as preaching it. 


To the Point 


An interesting point about the 
much-touted lush market is brought 
out in a survey completed after the 
war by True Story. 

In. its best periods, the auto in- 
















R. E. CARSON, district manager 
Carroll F. Coyne (left) and Joseph F. 
ship at 4709 Baum Bivd., The 
activities in Pittsburgh for several years. 







dustry was tapping the wage-earn- wage earners, the survey shows.) 
er market which True Story cov- Now, however, the survey 
ers. (Three out of five readers are| shows that while 80 percent of 



















Photograph courtesy of 
Paramount Pictures 


Sartorially speaking, Bing Crosby and Bob Hope may be appareled in a manner 
that leaves something to be desired. But, histrionically speaking, they’re dressed 
to kill. A star combination that packs ’em in for Paramount, they keep the 
customers rollicking and the cashiers in the box offices busy. Their “Road” 
pictures, taking them on zany treks to remote places of the world, have been a 
world-wide success — and Road to Utopia, their latest and zaniest, is no exception. 


Star combination on the road to an advertiser’s and merchandiser’s Utopia 
in the Philadelphia market is “The Record — and One Other.” And the reason 
for the combination is basic. Philadelphia liberals buy, believe in and support 
The Record. Philadelphia traditionalists read either, or both, of the dailies that 
reflect their habit of thinking. Liberal and traditional segments together constitute 
a five billion dollar market, third largest in America — and there’s nothing zany 
about getting on the road to that! 


PHILADELPHIA RECORD 


QUARTER MILLION DAILY « HALF MILLION SUNDAY 
Represented Nationally by George A. McDevitt Co.—New York. Chicago, Philadelphia, Detroit, Cleveland 








True Story families intend to buy 
@ new car, 75.3 percent say they 
intend to wait a year or more 
before 


buying. 

The breakdown is this: 5.8 per. 
cent immediately, 19.4 in a year and 
748 a year or more. 

Significant, too, is the fact that 
20.9 percent expect to pay less than 
$800, 46.1 percent $800 to $1,000, 22.7 
percent $1,000 to $1,250, 8.8 percent 
$1,250 to $1,500 and 1.5 percent over 


(Present prices for the least 
expensive cars run about $1,200.) 

Before the war, the survey shows, 
71.7 percent of True Story readers 
owned cars; now 57.6 percent own 
one. 

Those purchased new: 49.2 per- 
cent. 

From here, it looks like this is 
just one more straw in the wind in- 
dicating a buyer’s market not so 
far ahead. 

And the survey shows further 
that it will have to be a good sell- 
ing job. Only 22.5 percent said they 
would buy from the same dealer. 
Those who won’t—23.4 percent say 
the dealer is no longer in business, 
37.4 percent say they are no longer 
in dealer’s territory, and 8.9 percent 
say they are not satisfied with ser- 

ice. 


Meets Challenge 


Behrend Bros. (Ford) met the 
challenge of stories of “under the 
table payoffs” for new cars with an 
ad last week in the Baltimore Sun, 
which included this statement: 


“There will be no undercover 
dealings at Behrend Bros. .. . 
there will be no black market at 
Behrend Bros. ... and there will 
be no gratuities at Behrend Bros. 
You pay no penalty on your 
trade-in price ... in order to get 
your new 1946 Ford.” 

Fox Advertising Co. handled. 


| Aderaft 


New officers of Detroit’s Adcraft 
Club are Elliott Shumaker, national 
advertising manager of the Free 
Press, president; Fred L. Black, 
Nash public-relations director, first 
vice-president; John D. Burke, of 
Hearst Advertising Service, second 
vice-president; Robert McInnis, of 
Maxon, Inc., secretary of the board, 
and C. Leroy Austin, Ernst Kern 
Co., treasurer. 


The directors reappointed Harold 
M. Hastings as secretary-manager. 

In addition, three new directors 
were elected: Starr L. Wade, of 
Whitaker Paper Co.; Philip Rup- 
recht, Detroit manager of McGraw- 
Hill, and James B. Jones, Detroit 
manager of Scripps-Howard. 





Ad Costs Included 


In Taft Amendment 
Advertising expenditures are 
included as legitimate costs in 
the Taft amendment to the OPA 
extension bill, now being con- 
sidered in the Senate. Producers 
would be allowed to count as 
legitimate costs advertising up 
to the amount they did in 1941. 
Under present OPA rules, ad- 
vertising is included under ad- 
ministrative costs of selling. 
The Taft amendment would 
take the price levels of Oct. 1-15, 
1941, as base period, then add in- 
creased average cost to producer. 


Financing Series 

Designed to carry directly to the 
public the message, “Finance Your 
Car Through the Dealer,” a weekly 
coast-to-coast radio series will be 
sponsored by Commercial Credit 
Corp. starting June 23, it was an- 
nounced last week by Howard L. 
Wynegar, president. 

“Special Investigator,” the Com- 
mercial Credit show, will be heard 
over more than 275 Mutual network 
stations each Sunday out of New 
York at 8:30-8:45 p.m. EDT. 


Pulse 


McGraw-Hill has issued its June, 
1946, “Pulse of Industry,” contain- 
ing discussions of current and fu- 
ture industry trends by McGraw- 
Hill editors. 


Nice Work 


With the cooperation of the 
Laramie (Wyo.) Automobile Deal- 
ers Assn., the Laramie Republican 
and Boomerang got out an excel- 
lent Golden Jubilee edition. 
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Auto Show Favorites 


Two-Wheel 1911-1912 B1-Autogo Most Popular 
At Antique Car Exposition 


been adjudged the oldest car, re- 
gardiess of ownership, entered in 
the jubilee parade. 

Other prize winners amgng the 
individual entries included the 
1900-1901 Knox entered by Frank 
J. Diebel, of Pigeon, Mich., which 
won second prize consisting of a 
red ribbon and radio; an 1896 Dur- 
yea, exhibited by Kirkland H. Gib- 
son and George H. Waterman jr. 
of Providence, R. I., who won third 
prize, a yellow ribbon: and car 
heater. ; 

Manufacturers entering the com- 
petition ruled themselves ineligible 
for prizes but were qualified for 
ribbon awards. As a result of the 
voting for cars in this category, 
second prize went to Oldsmobile 
for its 1910 model; third prize was 
awarded the “999” Ford racing car 
of 1902 vintage, once driven by 
Barney Oldfield. The vehicle was 


DETROIT.—The 12 most popular 
cars at the Antique Automotive 
Exposition, as determined by votes 
cast by 40,000 of the 175,000 visi- 
tors at the seven-day Automotive 
Jubilee event, were disclosed last 
week by Alfred Reeves, manager 
of the exposition. 

The largest number of votes, 
3,052, acclaimed the 1911-1912 Bi- 
Autogo super-sports, two-wheeler 
experimental car the most popu- 
lar. Built by James Scripps Booth, 
of Grosse Pointe, Mich., this $28,- 
000 vehicle won the first prize 
among individual entries. 

About 2,300 voters cast their 
ballots in favor of the 1896 Ford, 
Henry Ford’s first automobile, as 
the most popular old-time ve- 
hicle among the manufacturers’ 
entries. 

To some 2,278 voters, various 
1946 model cars and trucks had 
the most appeal. 

The Bi-Autogo, which won for 
its owner and builder a blue rib- 
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FORD DEALERS in Atlanta, Ga., and officials of the company inspect a 1904 model 
N Ford on display at the Belle Isle building commemorating the Automotive Golden 
Jubilee and Ford’s 5@ Years of Progress. From left to right: R. J. Burke, branch man- 
ager, Ford Motor, Atianta; A. M. Chandler, Ford dealer, Decatur; Col. E. B. Schiant, 

Graham, Lincoin- 


Frost Motor, Atlanta; Frank Mercury dealer, Atlanta; Milt Daniels, 

Ford dealer, Atlanta; T. F. Walker, Southeast Tractor & Equipment Co., Atlanta; Bill 

Paris, Ford dealer, East Point; ©. C. Swenson, assistant manager, Ford Motor, Atlanta; 
tanta. 


exhibited by the Edison Institute. |m. L. Jones, Ford motor representative, A’ 





Wage Ruling 
Plan for Short Week 


Clarified by NWSB 


WASHINGTON. — The summer- 
time work week may be reduced 
by employers without making cor- 
responding reduction in wages, 
National Wage Stabilization Board 
announced last week. 

This may be done without the 
approval of the board, but the tech- 
nical wage increase resulting may 
not be used as a basis for seeking 
price relief. The resumption, later 
in the year, of the established work 
week will not be considered a 
wage decrease, according to the 
board. 

An employer who operates un- 
der this ruling may also extend 
the provisions to employes whose 
salary adjustments are under the 
jurisdiction of the Salary Stabil- 
ization Unit of the Treasury . de- 
partment, it added. 


Roberts Heads Rotary 


John D. Roberts, manager of 
Roberts Motor Sales, Inc., has been 
elected president of the Lancaster, 
N. H., Rotary Club. 


bon and a set of tires, is believed 
‘to be the first large two-wheeled 
motor car in the world. It has an 
eight-cylinder V-type engine; a 
three-passenger, aluminum body; 
and two sets of “landing wheels” 
raised by a lever when the car 
attains a speed of 20 miles an hour. 
Earlier in the exposition, Booth’s 
son, Lieut. John M. Booth, of Colo- 
rado Springs, Colo. won a Blue 
Ribbon for his Circa 1900 Benz, 
adjudged by a board of judges to 
be the oldest privately-owned car 
traveling in the June 1 Jubilee 
parade under its own power. 
The blue ribbon given the Ford 
was the second blue _ ribbon 
award won by this early vehicle 
during the jubilee celebration. 
Earlier in the exposition it had 


(Continued e Page 1) 
truck production the best we can 
do is 1,250,000 to 1,500,000 a year.” 

He recalled that since 1929 there 
have been only five years when 
more than 3,000,000 passenger cars 
were made. 

Laying the responsibility for lack 
of high production at the door of 
labor, Coyle asserted that manage- 

ment has done everything it can. 

He described the Case Bill as 
a wholesome reflection that labor 
has overrun itself. Labor, he said, 
has not accepted responsibility 
commensurate with the power it 
has seized. 

Coyle pointed out that 366 strikes 
have prevented or interferred with 
General Motors production at va- 
tious times this year, either di- 
rectly or through stoppages at sup- 
ply points, resulting in a loss of 
750,000 passenger cars that other- 
wise would have been manufac- 
tured. 

Asserting that labor must real- 
ize that the consumer is the real 
employer, Coyle added that if con- 
sumption is cut down by higher 
prices, employment will fall off, 
not only in the automobile indus- 
try itself, but in all industries that 
supply it. 

Labor has overstepped itself, he 
said, and must be controlled for 
the good of the country. 

Turning to future developments, 

Coyle said that jet engines have 
@ great future in aviation, but it 
will be a long time before they 
are used in automobiles. 

Aluminum, magnesium and plas- 
tics, he said, are not yet ready to 
displace steel in automotive pro- 
duction because of comparatively 
high costs. 

Meanwhile, in connection with 
steel for cars, the Wall Street 
Journal said last week that sur- 
veys show that in 1947 there will 
be sufficient steel for only 4,250,- 
000 to 4,900,000 cars and trucks. 

However, in 1948 the capacity is 
expected to be greater in view of 
expanded steel facilities. 





















Detroit Dealers Plan 


Golf Party July 23 

‘ DETROIT.—Detroit Auto Deal- 
ers Assn. will hold its twenty-fifth 
annual golf tournament July 23 at 
Grosse Isle Golf and Country Club, 
Paul T. Graves, manager, an- 
nounced last week. 


BEST WAY UNDER THE SUN TO 


cover all 3 


AMER EE 





It’s a fact! The Journal is read regu- 
larly by 96% of all the people engaged 
in Portland’s 9 wholesale automotive 
supply firms. What’s more, 96% of the 
people in Portland’s retail automotive 
business; stores, garages, service stations, 
etc., regularly read The Journal, too! 
Facts established by independent survey. 


That means when you use The Journal 
in Portland, Oregon you cover all three, 
distributors, retailers, consumers. The 
Journal is this market’s most potent 
consumer medium...it reaches more 
Portland families than any other daily 


newspaper. But, because of its intensive 


IN PORTLAND, 
OREGON 


readership among men and women 


employed by these wholesalers and 





retailers, it also serves you as an effec- 


tive trade advertising medium. 


The Journal today, as it has been for 
years, is Portland’s favorite newspaper, 
offering advertisers the largest peace- 
time circulation in its history both daily 
and Sunday. Its thorough readership 
by people in all walks of life assures 


advertisers complete penetration of this 


important Pacific Coast Market. 






THE 
JOURNAL 


Only Afternoon Newspaper 1 
in Oregon's Only 
Metropolitan Market 


PORTLAND, OREGON 


Member Metropolitar icific Parade Groups 










Represented by REYNOLDS-FITZGERALD, Inc., New York, Philadelphia, Chicago, Detroit, San Francisco, Los Angeles, Seattle 
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‘Union Claim Faked’.. . 


Detroit’s Ford Dealers 
Deny AFL Pact Story 


DETROIT.—Officials and mem- 
bers of the Ford Dealers Assn. of 
Greater Detroit vigorously denied 
a local newspaper report Friday 
to the effect that a salesmen’s con- 
tract had been signed with the 
AFL Teamsters union: 

James Hoffa, head of the Detroit 
Teamsters, was quoted as _ the 
source of the report. Dealers con- 
tacted by Automotive News ex- 
pressed the opinion that Hoffa was 
attempting to stampede dealers 
into signing up. 

Dan Courtney, chairman of the 
Ford dealers’ labor negotiating 
committee, flatly denied signing 
of a contract. Other dealers also 
said they knew of no such agree- 
ment. 

The newspaper account quoted 
“a dealer” as saying: . 

“Sure, it’s true. No contract 
means no deliveries of new cars 
and no deliveries by the union. New 
cars are plenty hard to get these 
days. 

“IT guess we took the line of least 
resistance and signed up.” 

If a local Ford dealer did utter 
these statements, he had no au- 
thority to speak for the entire as- 
sociation, other Ford men agreed. 
It was speculated that this dealer 
had possibly made a_ tentative 
agreement himself with the union, 
such as a Detroit used-car dealer 
did several months ago. 

Since the Ford a gre 
to agree to a Hoffa proposal for 
extending their 1945 agreement, 
there have been no developments 


The local Chevrolet dealers have 
refused union contract for ,sales- 
men. The Chevrolet group is now 
considering a nine-point program 
of employment standards for their 
salesmen (See story on Page 2). 

Officials of the Detroit Auto 
Dealers Assn. cautioned dealers 
not to be stampeded into sign- 
ing up with the union. They dis- 
missed the newspaper report of 
a Ford agreement as “another 
scare attempt.” 

Ford Motor Co. said it is not tak- 
ing part in the dealer labor situa- 
tion. Jack Davis, vice-president in 
charge of sales, made the follow- 
ing comment: 

“Ford Motor Co. dealers do not 
have to join any unions as far as 


AMA 


(Continued from Page 1) 
ilar period in the history of the in- 
dustry. 

The depression year of 1932 
showed the second greatest deficit. 
with a-loss of 6.7 percent on every 
dollar of sales. 

Lack of materials and parts and 
other interruptions of operations 
are the primary causes of the oper- 
ating loss, Oscar P. Pearson, chief 
statistician of the AMA, said in 
commenting on the survey. 


In contrast with the first quarter 
of 1946 figures, the r vehicle 
companies, after taxes, averaged a 
3.97 percent return on sales in 1945, 
2.6 percent in 1944, 3.1 percent in 
1943, 3.56 percent in 1942, 6.45 per- 
cent in 1941, 7.07 percent in 1940, 
and 8.25 percent in 1939. 


Santa Cruz Dealers Firm 


In Fighting Shop Strike 
santa OU, Cndt-_Deulers 
‘in this coastline town have held 
their lines firm against union- 
ization in spite of a four-month- 
old strike of mechanics. 
Deman 


two-thirds of the shop workers 


dealer organizati 
complete victory in time. 





the company is concerned. The 
company is making no recommen- 
dations and no. suggestions.” 

%, * * 


Omaha Unionist Doubts 
Drive for Salesmen 


OMAHA.—At this time, accord- 
ing to union officials, salesmen and 
dealers, the salesmen are not only 
unorganized, but no immediate 

Typical of salesmen’s remarks 
was, “I don’t think any of us are 
interested in joining a union. What 
have we got to sell?” . 
plans to unionize them are known. 

.A union official explained: “They 
never have been organized in 
Omaha; they are not now; I don’t 
think they will be.” 

Most dealers are more interest- 
ed in getting some new cars to sell 
than to worry about an eventual- 
ity that has not, to all appearances, 
arisen yet. 

The history of union organiza- 
tions in Omaha has not followed 
a pattern of gangster tactics dur- 
ing organization drives. Usuall; 
printed circulars are passed 
around, a few meetings held, then 
either a new group affiliates with 
the AFL or CIO, or the matter is 
dropped. 

> * * 


K. C. Sales Front Quiet 

KANSAS CITY.—No effort to 
unionize salesmen is being made 
here at this time, according to 
dealers. The shops are already or- 
ganized. 


* * 


AFL Mechanics Deny 


Chicago Salesmen’s Drive 

CHICAGO.—The AFL Mechanics 
union is not seeking to organize 
dealership salesmen here, Don Bur- 
rows, business agent of Local 701, 
declared last week. 

Burrows denied a report that the 
union had reached a_ contract 
agreement covering salesmen with 
the Chicago Oldsmobile dealers. 
Contracts negotiated by the union 
are designed to embrace mechanics, 
apprentices and helpers only, he 
said. 

Local 701 has signed shop con- 
tracts with the local Oldsmobile, 
Buick and Pontiac dealers, Bur- 
rows said, adding that negotiations 
are underway with the Chevrolet 
and Ford groups. 

“We are not interested in organ- 
izing salesmen,” Burrows asserted. 
“Some dealers have approached us 
on the subject, but we have turned 
them all down.” 

The AFL Teamsters union is un- 
derstood, however, to be planning 
a salesnicn’s drive here. The Team- 
sters have been unsuccessful in 
their efforts to unionize Detroit 
salesmen. 


SALES OF MAJOR LINES: 
IN CANADA... 


Canadian Manufacturer with coast to coast coverage 

selling to Automotive jobbers and detailing to garages 

and service stations is interested in adding one major 
line — a letter will bring complete details in complete | 


confidence. 


Box AN2, Automotive News, Detroit 











Soviet's New Car se *s 


_RUSSIA’S NEWEST and best known car is the 
utomobile 


Stalin A we . Lined up in the 


raised. 





THIS PICTURE shows the interior of the Russian ZIS 
Photoservice, 


wool and has wide folding seats.—(SIB 


ALBANY, N. Y.—Charging OPA 
with “poor long range thinking and 
planning,” C. E. Fribley, president 
of the New York Automobile Deal- 
ers, in a letter to Sen. James Mead, 
warned last week that “if OPA is 
allowed to weaken and destroy 
small business the country will be 
put at the mercy of labor unions, 
big business and bureaucrats.” 

Fribley refuted OPA.claims made 
on the basis of surveys conducted 
by OPA which covered less than 
one percent of the automobile deal- 
ers. ‘ 

He charged to Mead that a more 
thorough survey made by NADA 
was never even used by OPA. This 
survey showed, Fribley said, that 


AAA to Push 
Free Travel at 


World Parley 


WASHINGTON. — Launching of 
worldwide efforts to remove all ar- 
tificial barriers to international 
travel is the principal objective of 
the delegation of American Auto- 
mobile Assn. officials who left by 
plane last week to attend the gen- 
eral assembly of the international 
organization of motor clubs in 
Paris June 24-27. 

The Paris meeting will be the 
first gathering of world motor club 
officials since 1939 when the assem- 
bly of the Assn. Internationale des 
Automobile- Clubs Reconnus was 
held here. 

Representing the United States 
at the Paris meeting are: H. J. 
Brunnier, president of AAA; John 
L. Young, managing director of the 
Cleveland Automobile club and sec- 
retary of AAA; J. J. Cavanagh, 
general manager of the Chicago 
Motor club and chairman of the 
All-Inclusive Travel committee; 
William G. Bryant, chairman of 
AAA's National Touring board, and 
Edward G. Sparrow, European rep- 
resentative. 

Andrew J. Sordoni, president of 
the Pennsylvania Motor federation 
and first vice-president of AAA, 
will go as an alternate delegate, 
while Russell E. Singer, general 
manager, and J. D. Ryan, director 
of the International Travel division, 
will accompany the delegation as 
consultants. 





Poinsett Incorporates 
Poinsett Motors, Inc., of Green- 
ville, S. C., has incorporated with 
authorized capital stock of $15,000. 
Officers are Van B. White, presi- 
dent; Lindsay J. Forrester, secre- 
tary and treasurer. 
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Fribley Assails OPA 


NYAD President Says “Poor Long-Range Thinking”’ 
Created Black Market Condition 
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the average gross profits from new 
car sales in 1939, °40 and ’41 was 
17.43 percent and that the net profit 
total- of the dealers averaged 2.47 
percent. 

The survey also showed, added 
Fribley, that dealer expenses up to 
November, 1945, had increased 25.91 
percent over 1941 figures. 


Fribley stated that OPA had 
been warned that a black market 
would develop as the result of its 
used car ceiling program of July, 
1944, and that conditions today 
prove the warning was justified. 

“We told the OPA,” wrote Frib- 
ley, “that the industry would not 
produce four to six million cars in 
1946, which Chester Bowles stated 
as a fact in the fall of 1945. Now, 
with the year half gone the indus- 
try will be lucky to produce two 
million cars this year.” 

In conclusion, Fribley wrote, that 
he believed that the present Con- 
gress can truly govern this coun- 
try. “We are counting on you,” he 
added, “to continue the American 
way of life.” 


Ceilings 
(Continued from S' 1) 
brought under the agency’s new-car 
formula. It is understood that the 
new prices, to be announced within 
30 days, will reduce present truck 

prices considerably. 

The orders, to be issued one by 
one for individual truck manufac- 
turers, will require the same dealer 
absorption on light trucks as on 
cars. However, on heavier truck 
models, dealers will be forced to 
absorb one-fifth of their previous 
discounts. Thus, where a dealer 
now has a 20 percent discount on 
heavier trucks, he will be allowed 
only 16 percent under the new plan. 

It was also learned that, after 

OPA issues the individual factory 
orders on new truck prices, it will 
be the obligation of the factories 
to notify dealers on the prices 
and discounts, when the prices 
start, etc. This is due, it is under- 
stood, to the variety of truck 
models on hand. 

Committee members, composed of 
new and used car and truck deal- 
ers, urged OPA officials at the 
meeting to lift the price ceilings on 
used trucks, declaring that they 
are no longer necessary. However, 
OPA refused the request “at this 
time.” 

* At a meeting of the Truck Trailer 
Advisory’ committee later in the 
week, it is understood that OPA 
urged manufacturers to abandon 
certain models of trailers, contend- 
ing that too many types are now 
being built. 











Inventor Wins 


$310,000 Patent 
|Claim from GM 


ST. LOUIS.—Elmer G. Kesling, 
elderly dentist of Bloomfield, Mo, 
has been awarded $310,486.08 pat- 
ent infringement against Chevrolet 
in the U. S. District court here. 

The patent in question was for 
a vacuum booster mechanism 
which, by admission of the de- 


‘!fendant company’s attorneys, the 


company has used 2,034,000 times. 
The award was at the rate of 12 
cents for each time the booster was 
used. 

Bendix Aviation, which handled 
the defense on behalf of General 
Motors, reported that it was .con- 
sidering whether to appeal the 
award. : 

Attorneys for both sides, in con- 
ference with District Judge Ruby 
M. Hulen, who made the award, 
agreed before the hearing on the 
number of devices used and the 
amount due Kesling for each, if it 
were found that Kesling’s device 
was the same used by the company, 
Although denial was made by the 
defendant counsel that the device 
used was Kesling’s, the court found 
for Kesling on this point. 

The judge held that Kesling’s 
patent for a vacuum-operated gear- 
shift mechanism was a new com- 
bination of devices which was used 
in Chevrolets and other automo- 
biles, but was not operable until 
Kesling worked out their proper 
arrangement. Kesling has patented 
several other devices relating to 
automobiles. 


Woodall to Open 
Plant in Miss. 


LAUREL, Miss.—Woodall Indus- 
tries, Inc., manufacturers of indus- 
trial parts for automobiles, has an- 
nounced the purchase of the South- 
ern Fabricators, Inc., here. 

Herb Dee, of Chicago, vice-presi- 
dent of the Woodall organization, 
said that the plant here will be the 
company’s seventh. Others are in 
the East and Midwest. About 50 
persons will be employed in initial 
operations here. 


Proved in thousands of motor 
car dealerships for more than 
a third of a century. 

@ Standard Accounting 

Systems 

@ Repair Orders 

@ Time Tickets 

@ Payroll Records 
Hundreds of other time-sav- 
ing forms for the automotive 
dealer. 

Prompt Shipping Service 
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high 
income, 
high 
standard 
of living, 
high 
readership 


Plus 750,000 class circulation—at less 
than $2 per thousand! It’s a “natural.” 
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"Dealers Buy 1,769... 


U.S. Truck, Jeep Sales 
Top 7,000 in 245Weeks 


WASHINGTON.—During the two 
weeks’ period that ended May 15, 
7,075 trucks of all types, including 
jeeps, were sold, according to a 
report released last week by the 
War Assets administration. 


The report said that 6,354 trucks 
were sold during the period, while 
acquisitions for the same time were 
4,130. Veterans who bought 3,176 
trucks accounted for the majority 
of surplus disposals. Federal gov- 
ernment agencies bought 734, state 
and local governments 744, and au- 
tomotive dealers, including veteran 
dealers, 1,700 

The inventory figure at the 
close of the two weeks’ period 


Packard Expands 
Plant in Toledo 
For Air Engines 


TOLEDO.—Plant expansion cost- 

ing $1,000,000 at Packard Motor 
here was announced last week by 
Arthur Nutt, plant manager and 
director of aircraft engineering. 
. The new development will be a 
supersonic airflow laboratory to be 
added to the test laboratories of the 
company whose engineering is cen- 
tered here. Construction will start 
immediately. 

Nutt also revealed that Rear 
Adm. F. W. Pennoyer jr.; his son, 
Lt. Comdr. F. W. Pennoyer III; 
Lt. J. D. Leitner, Lt. L. EB. McCalley 
and Col. J. D. Vincent inspected 
the Packard jet propulsion engine 
program over the weekend. 

Nutt said the new laboratory de- 
velopment will be for complete en- 
gineering of aircraft engines of all 
types. 


Rubber Officials 
Honored by OPA 


WASHINGTON. — Wartime ser- 
vice of members of the Tire and 
Tube Repair Materials Industry 
Advisory committee in. assisting 
OPA on price administration prob- 
lems won them certificates of merit 
here last week at a dinner where 
@ number of OPA officials paid 
tribute to the committee. Appre- 
ciations were expressed on behalf 
of the committee by Vice-Chair- 
man G. F. Oliver of the Oliver Tire 
& Rubber Co., Oakland, Calif., and 





John J. Wolfe of Rubber Manufac- 


turers Assn., who served as secre- 
tary-treasurer. 


The committee includes, besides 


‘Oliver and Wolfe: Chairman Ernest 


Leach, General Tire & Rubber Co., 


‘Akron: M. J. Way, Miller division, 


B. F. Goodrich; T. J. Bagley, R. M. 


Hollingshead Corp., Camden, N. J.; 
‘Albert Buxbaum, Buxbaum Co., 
| Canton, O.; B. C. Eberhard, Good- 
year Tire and Rubber; J. W. Hodg- 


son, Firestone Tire & Rubber; 
Harry L. Kincade, United States 
Rubber, and H. J. Cope, Cascade 
Rubber Co., Cuyahoga Falls, O. 
Certificates were mailed to the 
family of BE. A. Schneider, deceased, 
and Walter L. Clarkson, former 
members of the committee. 


50-Year Growth 
Pittsburgh Glass Salutes 
Its Jobbing System 

PITTSBURGH. — Pittsburgh 
Plate Glass Co. this month marks 
the fiftieth anniversary of the es- 
tablishment of its extensive ware- 
housing. system. 

In 1896, just 13 years after plate 
glass first was produced success- 
fully at its Creighton (Pa.) plant, 
the company acquired eight glass 
jobbing concerns located at New 
York, Chicago, Boston, Cincinnati, 
Kansas City, St. Louis, Milwaukee 
and Minneapolis. 


This distributing organization, 
during the 50-year period, has been 
expanded to 152 outlets, 75 of which 
are large distributing and jobbing 
enterprises. An additional 41 units 
for the distributing of paint are 
operated on the West Coast, 


was approximately 40,732 trucks, 

WAA said. 

Jeep disposals by WAA during 
the first two weeks of May dis- 
closed that the great majority of 
sales were made to veterans, who 
took 637 of a total of 721 sold. Vet- 
eran dealers bought 69 jeeps and 
state and local governments 15. 

No jeeps were sold to the federal 
government. Total jeep acquisi- 
tions during the period added up 
to 1,049. 

WAA reported that for the first 
time, for a given period, more 
trailers were sold than were ac- 
quired; 1,750 trailers were dis- 
posed of during the period, while 
1,628 were acquired. 

On the basis of present figures, 
WAA officials reported that ap- 
proximately 3% months elapse be- 
tween the time a truck is declared 
surplus and time it is disposed of. 
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A SHIPMENT OF half-ton British Austin panel trucks arrived in Los Angeles from 


England last week. They were consigned to 


Light Car Motors, West Coast distributors. 


The new model is a smart looking job with a body capacity of 120 cublie feet, suitable 


for many 
ing to 


Billingsley Named Manager 
Of Goodrich Unit 


W. F. Billingsley has been named 
manager of tire construction of B. 
F.. Goodrich. Harold Gray, technical 
superintendent of the tiré division, 
stated last week. He is a graduate 
of Case School of Applied Science, 
Cleveland, and joined B. F. Good- 


trades where prompt and economical delivery is desired. They are 
panel trucks of any type to be delivered to m Pacific Coast dealer since the war, accord- 
Edward N. Nathan, president of the distributing organization. 


the first 


rich in 1929. He was manager of 
tire testing from 1933 to 1941 and 
when war came was assigned to 
special tire development problems. 


Alouf Building OK’d 
CPA has approved the applica- 
tion of Albert R. Alouf, Roanoke, 
Va., to construct a dealership cost- 
ing $15,000. 


Oil Price Boost 
Allowed to State 
Trade Act Levels 


WASHINGTON, — All sellers of 
lubricating oils and allied prod- 
ucts may now apply. for higher 
ceiling prices when they are frozen 
at prices below State Fair Trade 
act levels, it was announced last 
week by OPA 

The authority, effective June 10, 
applies to all sellers except retail- 
ers of lubricating oils, greases, 
naphthas, solvents and specialty pe- 
troleum products. Retailers of all 
products have had this permission 
since June, 1944. 


OPA said that the action was 
taken following receipt of an ap- 
plication for a higher ceiling price 
on behalf of a wholesaler of ¢lean- 
ing solvent who was selling below 
the State Fair Trade act level in 
March, 1942, and was frozen at that 
price. During part of the war the 
wholesaler did not sell the prod- 
uct, but now he wishes to resume 
sales. 


Regional offices are authorized 
to act on these applications: 





Rural production-line efficiency makes 


Tne Golden Crescent a rich market for you 


. and 12.1% of the value of all farm implements 


Manufacturers hold no exclusive patents on streamlined 
methods of production. The principle works in rural 


America, too. . 
pay and pay well. 


. in sections where agriculture is made to 
. such as 


In this rich territory—comprising the states of Michigan, 
Ohio and Pennsylvania—farm income is at an all-time high. 
These farm folks know how to make money. And they 
know how to spend it. Part of it has been shrewdly invested 
in “plant” and modern equipment. For instance, 70.4% 

of the farms in this area are fully 











OHIO FARMER e 


CLEVELAND 





owned by their operators (as com- 
pared with the national average of 
50.6%). Of all the electrified farms 
in America, 17.2% are in Zeke 


13.8% of all farm autos 


DETROIT 
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and machinery. 
Yes, the farmers of HKe 
dent industrialists . 


who know about electronics as well as poultry .. . 


Golden Mica are indepen- 


: three million up-to-date farm folks 


who 


know the value of brand names on advertised goods, and 
who look for those names when making their enormous 


and varied purchases. 


HERE IS A’;COMPACT MARKET which you can reach 
with your sales story—thoroughly and economically—using 
only three publications. These are the well-read and com- 
pletely trusted MICHIGAN FARMER, OHIO FARMER 
and PENNSYLVANIA FARMER. 


If you’re interested in new and lucrative markets, take a 


close look at 


The Golden Crescent 


"Your distribution may be national, but your selling is always LOCAL” 


ARRISBU 


Copyright 1946, Capper-Harman-Slocum, Inc. 
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motive News estimates show car 
assemblies totaled 34,058 and com- 
mercial vehicles 12,734. The total 
of 46,792 last week, however, was 
still only about 30 percent of the 
129,627 cars and trucks turned out 
in the comparable week in 1941, 
according to Automotive News es- 
timates. 

Since Jan. 1 through last week, 
car output is estimated at 623,753 
units and trucks at 308,180. 

General Motors divisions pro- 
duced an estimated 19,593 cars and 
trucks last week, marking a slight 
gain over the revised total of 16,- 
655 in the previous week. Since 
Jan. 1, it is estimated that the cor- 
poration has turned out 205,030 ve- 
hicles. 






production 

ed at 12,620 compared with 12,- 
981 in the previous week. DeSoto 
appeared to bé most affected by 
material shortages. Since Jan. 1, 
Chrysler Corp. output is estimat- 
ed at 292,889. 

Although Ford of Canada re- 
sumed output last week, a Cana- 







only four days. 
On this side of the border, sub- 





Car, Truck Output Up 
To 46,792 in Week 


(Continued from Page 1) 


dian holiday held assemblies to 
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414% Increase 
Granted on Tires 
For New Cars 


WASHINGTON. — The price of 
cars will not be “increased at this 
time” as a result of the 4% per. 
cent ‘boost granted manufacturers 
on new car and truck tires, an 







































assembly operations were to be re- 
sumed at Ford’s Rouge plant to- 
day (June 17). Final assembly is 
slated to be resumed next Monday 
(June 24). 


Nash, which reopened June 10, 
got off to a slow start and turned 
out an estimated 2,000 cars last 
week after a two-week shutdown. * * * 

Continuing on the uptrend, Hud- 
son production last week hit an 
estimated 2,650 compared with 
2,400 in the previous week. 





































































Chrysler Totals 
198,000 Cars 
Since Dec. °45 


DETROIT.— Chrysler Corp. has 
shipped 198,000 passenger cars from 
early last December through June 
13, K. T. Keller, 
president of Chry- 
sler, said last 
week in a letter 
to stockholders. 

Truck output at 
Chrysler since the 
government au- 
thorized assem- 
blies early last 
year totaled 105,- 
000 as of June 13, 
Keller added. 

The statement 
pointed out that 
shipments of cars and trucks to the 
corporation’s 10,000 dealers have 
been at a rate less than 50 percent 
of capacity. 

The comparatively low produc- 
tion is the result of “constant hind- 
rances since V-J Day at Chrysler 
Corp. and supplier plants,” accord- 
‘ing to Keller. 

The letter to stockholders also 
announced that a dividend of 75 
cents was payable June 14 to share- 

holders of record May 18, 1946. 
















K. T. Keller 


©.P.A. Car and Truck Forms 


Certificate of Transfer—Used Cars $1.50 per 100 













































compared 1,575 in the pre- OPA spokesman said last week. — 
vious week. Appro: S00 It is expected that manufactur. § the « 
new 1947 Studebaker cars were ers’ ceiling on tires sold as re. § Mack 
assembled last week. placements will be increased soon, § idle | 

At Willys, jeep output totaled an Said to be somewhat less than the § was 
with 708 in the previous. week. mounted “until OPA “determingy | fest 
w ; n the previou ° nounc: 

Crosl roduced an estimated 50 whether the rise will be paid by The 
eime aee eek compared with 21 the — eS — partially og 
in the previous week. Crosley is or entirely by dealers. 
reportedly operating on a 10 car The price agency has said that | an @ 
per day basis. it will consider no additional price | line | 

Diamond. T and Mack Truck con- increases for cars until the indus- | rise | 
tinued strikebound last week. Other try has achieved and maintained } union 
truck makers, however, built an its 1941 production rate for three Pe 
estimated 3,349 units compared months. 
with 3,048 in the previous week. OPA said that if the price in. § Philil 

Cute —— were a ar ergy = =  . 

s industry would sustain a subs 
GM” 8 Linden Plant Institute, Nein Park, Cleve- tial net operating loss that would this | 
Begins Car Output AN OUTSTANDING feature of the new General Electric Institute, ; threaten continned necessary pro- ~ 

DETROIT.—The General Motors duction of these tires.” 
plant at Linden, N. J., which — iid Niseeceteclinlck i tell saa 
been closed since V-J Day, resum 
production of Buicks, Oldsmobiles Shun Black Market — 
and Pontiacs last week. A rate of ® d S ll “ ] Deal F BI 
100 cars per day is expected within ig ee . ma upp y Casper ers Fear Blow pect 
a few weeks, : : To Reputation Sig 

Prewar output reached 5 poets at NADA Official Sees 60% of ’41 Auto Output CASPER, Wyo.New-car dealems [319 
Yea ae aren ee I f Hindrances Are Removed here are scrupulously avoiding the cent 

where Sarr & WASHINGTON.—Even with the |more than a week’s output before Booms qs on copesuualy na os 
Ford Reopens Unit prompt ending of the coal strike |the war. caught up many Gealers ia other aie 
At Highland Park and the absence of other difficul-| “From the car buyer’s stand- areas. The 

t mig ar ties such as labor troubles and | point, the next most important Robert A. M. Scott, of the Cas- Ren 

Roads ates ied teak cea: shortages of supplies, the automo- | question is, how many persons are r Motor Co (Buick) and presi- drive 
nounced last week that manufac-/pile industry will not be able to | likely to be standing in line to buy Ts or the Camper bas 
eae dell te seeammek taeie tomes produce more than 60 percent of jone of these very scarce cars?” Dealers Assn oad 4 that the free- In m 
plant will be resumed today (June/tne 1941 output of new cars during |Lee Moran, executive vice-presi- ‘ enh: . ss as 
17). Parts and tractor manufac- the entire period of 1946, National | dent of NADA, pointed out. dom rom black market operations te 
turing will comprise initial oper-| 4 ytomobile Dealers Assn. reported On this situation, too, he assert- constitutes one of the many ad- Wh 
ations. last week. This would mean an ed, the answer is not easy to find. vantages of being in business in a we 

‘ outside estimate of 2,245,000 cars tn 1941, there were 3,700,000 pas-| Wyoming’s wide open spaces.” ior © 
Hudson Hits 8,955 Cars __|for the year. senger cars sold in this country.| Scott voiced his opinion that in Jf 9 Je: 
For Peak in May The estimate is based on @ can-/1¢ this rate had continued until|a smaller community (present pop- to m: 
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postwar peak during May when|e.n oa ity production from now ’ his reputation with. black market Tw 
8,948 vehicles were turned out, ac-| ee h cold rolled steel can |_| “hile the exact number of per- | deals. the 1 
cording to A. E. Barit, Hudson 7 & sons who are now waiting to buy| . the 

be turned out for more than 2,- ‘There will be a day of reckon- ] 
president and general manager. 500,000 new cars is indefinite, it unques-|. 4 settle 
, cars. During April, new car ing,” Scott said, “when black mar- 

Barit added that Hudson is now] production was 150,000, just a little |oma@bly runs into the millions. favor 
operating at the rate of 560 cars P F , Furthermore, the limited produc- ket operators will have to pay the Ho 
daily, an increase of 40. percent U.C. Fi F — now in progress is not help- ew — will either have to B hack 

‘ 400 a d te-of produc- ing reduce the shortage appreciably | ‘make it all now’ and get out, or Bitrans 
tion aie 4. ee 2 . urm aces because of the rapid rate at which | change their tactics and treat peo- tomo 
—— Charges Under junk wearing out and being|ple the way they should be § 

. treated.” 
Evans Heads C olo D ealer A ct “The automobile dealers of the —_ 
° ° Deal ° nation will do everything possible ) 0 
Miami ers DENVER. — Charges under the |to get cats into the hands os buy- Steel Shortage Halts . 4 
motor vehicle dealer’s law ers as rapidly as they can, he said. ° : IN 
pMTAMI—"The Miami Automobile !by the last state Legislature have |Meanwhile, we urge car owners| Wis. License Output Pe 
last week and elected L. P. Evans| een filed against W. D. Sperry |to take the best possible care of} | MADISON, Wis.—Commission- 7 
presi aus end Den Seene vice- |2nd his father, P. M. Sperry, who their vehicles as it may be a mat-| ¢F B. L. Marcus of the State Mo- ce 







tor Vehicle department, received 
notice from the Wisconsin State 
prison last week that no more 
automobile registration plates 
can be made until steel is ob- 
tained for their manufacture. 
“It will, therefore, be neces- 
sary to continue using wind- 
shield sticker until such time as 
we are able to get plates,” Mar- 
cus said. “State law makes it 
mandatory that the plates be 
from the prison.” 


Sell 
America’s 
substantial 
customers 


ter of years before the new ones 
can be made available generally.” 


U. C. Report Firm 
Eyes Other Fields 


CHICAGO.—An expansion pro- 
gram calling for appraisal serv- 
ices in the aviation and electric 
refrigeration fields is planned by 
the National Used Car Market Re- 
port, Inc., which since 1908 has 
concentrated upon the automotive 
industry through its Blue Book 
and Red Book. 

Branching out of activities was 
disclosed last week by W. E. But- 
ler, following his reelection as 
president of NUCMR. Along with 
Butler, who heads Butler Motors, 
Inc., Willys distributor here, 
Charles E. Gambill, vice president, 
and Henry. Paulman Jr., secre- 
tary-treasurer, were re-elected at 
the annual meeting of the com- 


operate a used-car business at 5335 
Pecos St., by District Attorney 
Richard Simon in the district court 
at Brighton, Colo. 

The complaint was signed by 
William Schultz jr., division su- 
perintendent of the motor dealers 
administration under the state rev- 
enue department. 

The Sperrys are accused of four 
violations in bringing used cars 
from the East for resale in Colo- 
rado, operating without a dealers 
license, operating with a store li- 
cense, paying no sales tax on trans- 
actions and possessing no certifi- 
cates of title. 

The charges are all misdemea- 
nors and carry maximum penal- 
ties of one year in jail with vary- 
ing maximum fines. 








president. Those elected to serve 
on the board of directors were the 
retiring president, C. B. Tutan; Ben 
McGahey, D. F. Adderhold, Gene 
Wallace and Frank Edelen. 


Ore. Dealer Patronage 


Shows Gain Over ’45 

PORTLAND, Ore.—An_in- 
creasing interest in automobiles 
was indicated by a bureau of 
census report which revealed 
the shopping habits of Oregon- 
ians. 


Mr. and Mrs. Oregonian shop- 
per spent $1.45 with motor ve- 
hicle dealers during the first 
three months of the current year 
for every dollar spent with those 
dealers in the comparable period 
last year, the census disclosed. 























































































































Jonesboro Assn. Elects 


Patton as President 

JONESBORO, Ark.—R. H. Pat- 
ton has been elected president of 
the Jonesboro Automobile Dealers’ 
Assn. Charlie G. Johnston is sec- 
retary-treasurer. 























general manager. 








Tags Combined—4” x 8”—Used Cars $2.45 per 100 
New Car—Certificate of Transfer $1.25 per 100 
Warranty “in Duplicate”—Used Cars $2.35 per 100 
Certificate of Transfer—New Truck $1.40 per 100 


Prepare Now For Increased Sales 
Prepaid If Check Enclosed — Otherwise C.O.D. 


MODERN SELLING METHODS CO. 
P. O. BOX 666 LOUISVILLE 1, KY. 
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On Eve of Second Half . . - Electronics for Shops . . . 
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Alemite Announces 


New Electronic 
Wheel Balancer 


CHICAGO.—An electronic wheel 









Supply Picture Seen 
Clearing a Little | 


(Continued from Page 1) 


also are looking for an upturn in| contract with the UAW was signed 
the «second half. Although White, |last week, ending a two-month 
Mack and Diamond. T were still| strike. The Houdaille walkout had 
idle last week, the truck industry | almost completely stopped the flow 
was amassing supplies in antici-|of bumpers to the industry. 
pation of smooth sailing for the A five-month strike at 18 plants 
rest of the year. & Refin 
The only blot for the future came 
from the UAW-CIO leaders, who 
last week reiterated warnings of 
an early wage drive if the price 
line buckles. But two factors gave 
rise to predictions that the auto 
union would choose to defer the 
drive until the end of the year. 
The first was CIO President 
Philip Murray’s pledge against any 
wage campaign in the steel indus- 
try until 1947. Murray, in making 
this pledge several months ago, in- 
ferred his awareness that a boost 
in production was the sole way to 
prevent inflation this year. 
Murray’s stand against any 
further contributions by the un- 
ion to inflationary trends was ex- 
pected to carry considerable 
weight in the UAW. 
Significantly, steel output shot up 
$7.9 percent last week to 76.1 per- 
cent of capacity. By the end of 
the current week the rate will 
reach normal levels, it was pre- 
dicted 






the vehicle and at an average time 
of less than 10 minutes per wheel 
—has been announced by Stewart- 
Warner Corp. 

The new device is being market- 
ed through the distributor and 
jobber organization of the com- 
pany’s Alemite division. Car and 
truck dealers, tire stores, service 
stations, fleet owners and other 
automotive service establishments 
are expected to be principal users. 












































at other large copper companies 
where strikes have been in prog- 
ress. These shutdowns have pre- 
cipitated a serious crisis in the 
supply of copper and other raw 
materials. 






A wage raise of 18% cents an 
hour was the settlement figure in 
both the Houdaille and copper 
strikes. Federal conciliators . were 
instrumental in the negotiations at 
both concerns. ‘i “ 

The number of supplier strikes | Alemite division, which will handle sales of new product. George Thomas, 
has decreased sharply in the past ager of Stewart-Warner’s main plant, Chicago, where unit is being produced, is at right. 
few weeks. Idle Ford suppliers 
dropped below 25 last week, com- 
pared to a peak of 52 in early May. 
Less than 100 General Motors 
sources are now astrikebound, 
against almost 150 only a fort- 
night ago. 

Auto-Lite Plans Holiday 

Several parts plants are plan- 
ning two-week shutdowns to allow 
their employes to take vacations. 
Electric Auto-Lite announced such 
a holiday last week, beginning June 
22, but these plants will make every 
effort to meet all requirements in 
advance of suspending operations. 

Meanwhile, Walter P. Reuther, 
UAW president, won an election 
test in his political battle with the 
leftwing faction of the union. Au- 
gust Scholle, backed by Reuther, 
was reelected president of the 
Michigan CIO council over the op- 
position of the leftist forces. 


Reuther threatened to call a 
special convention of the UAW 
unless the feuding of union exec- 
Saute difficult to  aauek 
finding it it to worry uu! PICKUP AND SPINNER in position 
the. manufacturers, s0 intense | The whee! balancer ls new Siewart-Wamer devies, ns ns 


was its internal breach becom- 
* crease, retroactive to March 4. M k S 
The UAW president told the Non-union workers will receive a 00c 


state CIO convention here that the|15 Percent raise. « 
union will not sidestep a plant in| George T. Christopher, company At Graduation of 


Active, its wage drive because the con-|president, said the increases will ‘ 

wants: cern’s contract forbids further pay | total $3,500,000 a year for 8,000 em- Chrysler Institute 

, ABLE Toe . TE talks this year. . ployes. 

2) OFFERS FROM ; “The union will not be breaking} Dues checkoff and an increase DETROIT.—Harry G. . Moock, 
ive D IN EXCLUSIVE EX-lits contracts because Washington|in call-in pay are also specified. |™anaging director of the Chrysler 


ERESTE. 
estes "Wake a s has not kept faith on price rises,” | Bargaining sessions began early in|Conference of Business 


NG 
oa U.S. A. he declared. April after agreement on the wage | ™ent, delivered the baccalaureate 
COLEMAN TRADING COMPANY The General Moto d Ford | increase. address at the thirteenth annual 
1845 Grand Central Terminal e ner mors an commencement exercises of the 
New York 17, N. Y. pacts specifically prohibit reopen- All the auto manufacturers have Chrysler Institute of Engineeri 
ing of the wage issue until they/now reached contract renewal/| >) a. 44 in the Rack Me 
;Jexpire next spring. Chrysler local|agreements with the union. There morial buildi a — 
unions have been agitating for an- | have been strong indications, how- ng. 
other wage boost, taking advan-|ever, that the UAW will not wait|, H. T. Woolson, president of the 
tage of the provisions for reopen-|until 1947 before opening another | institute, presided at the exercises 
ing of the issue in the Chrysler | wage drive. and introduced Moock. The Rev. 
contract. R. A. N. Wilson, pastor of the 
[T_T s,s, -. ss 56d} Woodward Ave. Presbyterian 


In the truck industry, there ; ° 
was no indication of when the UAW Pays Tribute: ° 9 Soa, O0? fe fnvesstion ‘and 
three strikes might be settled. | ‘90 Years of Starvation . 


UAW wage protests have halted DETROIT. — Members of the Twenty students of the Institute 
Mack since Apr. 29 and White | UAW-CIO are not in complete |Graduate school received masters 
since June 4, while an indepen-'| accord with the tributes paid | degrees in automotive engineering. 
dent auto workers’ union has tied | the auto industry during the [In addition, 24 certificates were 
up Diamond T since Apr. 15. Golden Jubilee, if the expression ee . peer of -~ began 
The continuing UAW strike| °f one striking local can be uni- school; n science, 8 
against Clark eiieniens is prov- versally applied. ‘ . a drafting and design, and 
ing an obstacle to truck produc- Delegates from Local 351 to |four in mechanical drafting. 
tion. Two of Clark’s four Michigan the Michigan State CIO conven- Two members of the undergrad- 
plants are closed, and the output| tom here last week wore gold- |uate school were awarded diplo- 
colored cards with the following | mas indicating completion of prep- 






















of equipment or accessories for 
the automotive industry. ‘ 
Three features which are said 







































ancer and make possible the rapid 
attainment of both kinetic and dy- 
namic balance, were pointed out 
by Stewart-Warner engineers, a8 
follows: 

1. A magnetic pickup unit, which 
is attached to a fixed part in re- 
lation to and adjacent to the 
wheel. Sensitive to vibration am- 
















The second factor likely to in- 
fluence postponement of a UAW 
drive in the near future was the 
attitude of the workers themselves. 
In most auto plants the workers 
have been laid off for extended pe- 
riods because of supply shortages. 

Whether they would be willing 
to venture another work stoppage 
for a union pay drive is doubtful, 
at least until they have had time 
to make up the wages lost in pre- 
vious shutdowns. 

2 Bottlenecks Broken 

Two strike settlements during 
the week prompted optimism in 
the plants and dealerships. The 
settlements represented the first 
favorable break in the parts crisis. 

Houdaille-Hershey will swing 
back into production of bumpers, 
transmissions and other vital parts 
tomorrow (June 18). A new master 





















degree of unbalance in the wheel. 
It also actuates— 


2. An electronic assembly. This 

































power and control— 

8. A stroboscopic light. This is 
a Neon gas-filled tube which 
flashes when the car vibrates 
against the pickup unit. The flash- 
ing light creates a visual effect 
of “stopped motion” for the opera- 
tor. Projected at the wheel being 
balanced, it shows the operator the 
exact spot at which the wheel is 
out of balance and opposite which 
corrective weights must be placed 
to bring it into balance. 













































EXPORT ORGANIZATION 
specializing in automotive 













































































service as periodic lubrication. 
To this end the device has been 
demonstrated to car and truck 
factories, some of which have de- 
cided to include wheel balancing, 
at 5,000 mile intervals, as a pre- 
ventive maintenance service in 
owners’ manuals and dealer serv- 
ice instructions, according to C. 
I. Kraus, sales manager of the 
Alemite Distribution division. 
Service on the unit will be main- 
tained by the Alemite distributor 
organization. In each Alemite dis- 
tributorship a wheel-balancer serv- 
ice and operation specialist has 
been assigned, following training 
at a factory-conducted school. 
































































































of axle housings for medium- 
weight trucks is at a standstill. a ae Gs aon, aratory high school work. Maximum Commissions 
‘ow ch wk be hi raft division| of Starvation and Sweat Shop . 
own all bu re sion . ° we ° 
Friday night. B. F. Sibley, plant| fn. Sera" “go Years of Exploits. | C@'t Stop Legal Pickets, Specialists in 
)]manager, said the closing is due| tion of the Automobile Industry Ore. High Court Rules e 
“4 entirely to a shortage of steel and 1896-1946.” ® SALEM, Ore.—An Oregon Su- Automobile 
some other materials and that if Local 351 is the group which preme court opinion handed ° 
auticlent steel supplies can be ae picketed a company official’s | down here recently held that the Finance 
oe oe Bre MO Feopen a@bou'| home in its continuing strike | court has no authority to re- I 
The Electric Auto-Lite shutdown on ut. Detrelt Steel uate Gamat oy eee : urance 
is the concern’s first since the war. (Borron’s Nors: The axto in- The opinion upheld a suit For Finance Companies and 
dustry pays the highest wages brought by Peters Co., Portland Dealers Financing Their Own 
Packard Agreement Ends | in the world.) steel products manufacturers, Time-Sales 
for an .injunction to force the Write for Full Particulars 
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46 Auto Contract Talks General Tire Report AFL to stop picketing the com- 
DETROIT.—This year’s round of pany. Employes of the company 

contract negotiations between auto} The executive committee of the; had voted against joining the 

assemblers and the UAW-CIO was/| board of directors of General Tire} ynion. 

completed last week when the|& Rubber Co. has declared the Justice Belt held that the re- 

Packard local ratified its new|Tegular quarterly dividend of| quested injunction could not be 

agreement by a 4-1 margin. $1.0625 per share upon the $100/ issued under the federal Norris- 
The Packard contract provides|par value preferred stock of the; LaGuardia act. 

company, payable June 28, 1946. 
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for an 18%-cent-an-hour wage in- 








30 


AUTOMOTIVE NEWS, JUNE 17, 1946 





Crawford Section OK’d... 


Full Discounts Seen 
Restored July 1 ~- 


(Continued from Page 1) 


no further cost absorption difficul-|from more than 30 states were in 


ties for dealers. 

There exists a possibility that 
through the Wherry amendment, 
which passed the Senate on Thurs- 
day night, dealers would be guaran- 
teed profits even though the pro- 
visions of the Crawford amend- 
ment run out before OPA expires. 
The Wherry amendment would pro- 
vide that OPA should allow prewar 
profit margins above cost in fixing 
ceilings for all retailers. 

This amendment went through 
the Senate by a thumping major- 
ity, but it has not passed the 
House and therefore must be 
dealt with by the conferees. 

The conference committee will be 
dominated, of course, by Admin- 
istration friends of OPA and for 
that reason the Wherry proposal 
may encounter difficulties. It is, 
however, a separate subsection of 
the bill and, as Sen. Wherry ex- 
plained in offering it, does not in 
any way affect the Crawford 
amendment. Senators Murray, 
Moore and Stewart were co-spon- 
sors of the Wherry proposal. 

Supporters of the Crawford 
amendment were fortunate in hav- 
ing it passed upon with the prin- 
cipal section of the bill as reported 
from the Senate Banking and Cur- 
rency committee. Thus, there was 

no separate discussion of the 
amendment. - 

Had there been, a dozen sen- 
ators, “equally divided between 


t. 

Sen. Tobey, of New Hampshire, 
introducer of the amendment in 
the committee, was prepared to 
take the floor. He will be one of 
the conferees, as will Rep. Craw- 
ford. 

Other Senate conferees will be 
Wagner, Barkley, Radcliffe, Dow- 
ney, Taft and Milliken. All House 
members have not yet been chosen. 

Automobile dealer delegations 


EXCLUSIVELY FOR 


Aggressive 
Automobile 


Pocket Size Prdspect Book 


12 Bors $35.85 


“One Year’s Work” 


' Prepaid If Check Enclosed 
Otherwise C.O.D. 


MODERN SELLING 
METHODS CO. 
P. O. Box 666 
Louisville 1, Ky. 









Washington during the week re- 
newing their Capitol Hill contacts, 
The NADA Executive committee 
also met while the bill was being 
considered. President William Mal- 
lon and Legislative Chairman Dave 
Kelly kept in constant contact with 
the situation. 

Once thé votes started rolling 
against the existing law, amend- 
ments were by large ma- 
jorities. The final vote on the bill 
was 58 for and 11 against. 

Included among those who voted 
against the bill was Chairman 
Wagner of the Banking and Cur- 
rency committee. Six other Demo- 
crats— Downey, Kilgore, Mead, 
Meyers, O’Daniel and Thomas of 
Oklahoma—and four Republicans— 
Ball, Bushfield, Moore and Wherry 
—also voted against the bill. 

The fact that these Republicans 
voted “No” should not be taken 
as indication that they were op- 
posed to the Crawford amendment. 
On a separate vote, all of them 
would have supported it. Their pur- 
pose in voting against the bill was 
to register their general disgust 
with OPA. 

One important Senate amend- 
ment, from a dealer standpoint, 
would require OPA to obtain 


ting 
against alleged price control vi- 
olators. 

Another amendment of the same 
type which failed to the very great 
surprise of many, would have com- 
pelled OPA enforcement officers to 
obtain the endorsement of local 
boards before attempting to penal- 
ize retailers in any way. 

This was strongly supported by 
Senators Cordon and Morse, but it 
got only a handful of votes. Had 
this amendment been adopted, it 
would have gone far toward elim- 
inating many dealers’ difficulties. 

As finally voted, the Senate bill 
would extend the OPA’s life until 
June 30, 1947, in contrast to the 
House provision that it should be 
terminated on Apr. 1 next year. 

Major provisions of the Senate 
bill are: 

1. Restoration of markups and 
elimination of cost absorption for 
auto dealers. 

2. End of all price controls on 
meat, livestock, poultry, eggs, milk, 
dairy products, tobacco, gasoline 
and other petroleum products on 
June 30. 

8. Extension of the food pro- 
duction subsidy program for 10 
months with payments reduced 
to $1,100,000,000. 

4. Transfer of authority over 
agricultural prices from OPA to 
the secretary of agriculture. 

5. Establishment of a special “de- 
control” board to direct the re- 
moval of price restrictions on non- 
agricultural commodities. 

6. Requires OPA to permit pro- 
ducers to charge their selling 
prices of October, 1941, plus sub- 
sequent rises in material and 
labor costs. Maintains prewar 
markups for distributors, whole- 
salers and retailers. 

7. Repeal of OPA’s higher mar- 
ginal requirements for purchase of 
cotton for future delivery. 

8. A general decontrol policy re- 
quiring the end of controls on all 
nonessential products by the end of 
this year and |this year and lifting of other re- of other re- 
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EQUIPPED 


soline tanks. 








and Stewart W. Munroe, general sales manager of Chrysler di 


Ce 
strictions when supply and demand 


are in approximate balance. 

9. Elimination of OPA’s maxi- 
mum average price plan for in- 
creasing the output of low-cost 
clothing. 

10. Requires OPA to obtain 
consent of U. S. District attorneys 
before instituting prosecution 
against price-control violators. 

In the drive down the stretch, the 
Administration managed to defeat, 
51-21, a proposal which would have 
freed all farm and food commodi- 
ties, timber and petroleum from 
price control. 


WAA Advises 
Early Disposal of 
10 Rubber Plants 


WASHINGTON. — Early disposal 
of 10 specialized plants used in the 
wartime synthetic rubber program 
was proposed in a report submitted 
to Congress last week by the War 
Assets administration. Aggregate 
government investment in the 
plants was $182,000,000, it was esti- 
mated. 

According to the report, the 
plants represent more than one- 
fourth of government ‘synthetic 
rubber plants costing more than 
$5,000,000 and also more than one- 
fourth of the total government in- 
vestment in such plants. 

They represent the entire butyl 
rubber capacity of the country, 
more than 90 percent of the styrene 
capacity, 86 percent of the neo- 
prene, 66 percent of furfural and 
8 percent of carbon black. 

WAA proposed the following dis- 
pasal steps: 

The plants will be offered imme- 
diately and their availability given 
wide publicity; preliminary nego- 
tiations will be carried on with 
potential purchasers or lessees 
after which a cutoff date for bids 
for plants in each category will be 
set; efforts will be made to sell 
the plants, but if offers are unac- 
ceptable, leases will be considered. 
The owning agency when necessary 
will prescribe conditions for dis- 
posal to insure an adequate supply 
of synthetic rubber while natural 
rubber remains scarce; special at- 
tention will be given to offers 
which afford prospect of introdu- 
cing competition in the field of neo- 
prene, butyl and furfural produc- 
tion; the Office of Rubber Reserve 
will be asked to advise or assist 
prospective purchasers or lessees 
in acquiring patent rights. 


As Europe Eats 
Grain Diverted Overseas 
Cuts Tire Output 


DALLAS.—So that Europe can 
eat bread this summer, motorists 
of America are being forced to cur- 
tail their driving. This was the 
statement of L. A. McQueen, vice- 
president of the General Tire & 
Rubber Co., while in Texas to con- 
duct the company’s first postwar 
dealer conference. 

A shortage of synthetic rubber 
is primarily attributed to diver- 
sion of grain to Europe that was 
originally earmarked for alcohol, 
which is a component part of syn- 
thetic rubber. The result is that 
25,000 tons of rubber, enough for 
4,000,000 tires, was not available 
and tire output was curtailed in 
the spring, said McQueen. He pre- 
dicted that the premium tire 
would return to the roads this fall. 


This tire, which is stronger and an 


safer, he pointed out, requires more 
real rubber than has been avail- 
able for four years. 


allace, president of the {Chrysler division; Oldfield, 


vision. 





GM Dealerships 
Boost Contest 
By Fisher Guild 


DETROIT.—General Motors deal- 
ers throughout the country are 
helping ‘teen-age boys to gain an 
appreciation of fine craftsmanship 
and to develop manual! skill through 
participation in the $75,000 model 
car building and Napoleonic coach 
competitions of the Fisher Body 
Craftsman’s Guild. 

Joining with the Craftsman’s 
Guild in its educational program 
to encourage youths in a whole- 
some activity, the efforts of GM 
dealers are responsible for a sizable 
portion of the total enrollment. 


Each dealer was sent a folder de- 
scribing the Craftsman’s Guild ac- 
tivities and the important role he 
could play in his community by 
calling attention to the Guild pro- 
gram as a means of combating 
juvenile delinquency and encour- 
aging boys to learn craftsmanship 
and perhaps earn a university edu- 
cation. 

Reports from virtually all sec- 
tions of the country. indicate that 
dealers have joined wholeheartedly 
in the program and are contribut- 
ing substantially to its success. 

The Guild is an educational foun- 
dation sponsored by Fisher Body 
and was established in 1930. This 
year it is offering eight university 
scholarships and 588 cash awards 
to boys who submit the best model 
cars and Napoleonic coaches. 


Asks Pa. Drivers 
Test Cars Early 


HARRISBURG, Pa. — (UTPS).— 
Shortages in replacement parts 
were cited last week by Claude S. 
Klugh,. manager of the Pennsyl- 
vania Automotive Assn., as one of 
the major reasons why motorists 
should make arrangements for a 
prompt check of their vehicles dur- 
ing the current semi-annual in- 
spection period which ends on 
July 31. 

“Motorists who wait until the 
final days to have their cars in- 
spected st an official inspection 


station may be forced to do with- 
out their automobiles until garages 
are able to obtain certain critical 
parts,” Klugh warned. 





Houston Dealers 
Offer Priority 
Plan to Vets 


HOUSTON, Tex.—A plan giving 
veterans in greatest need priority 
on 25 percent of the new cars on 
the Houston market has been pro- 
posed by directors of the. Houston 
Automobile Dealers Assn. at a 
meeting with a council of veterans’ 
organizations. 

Aiming to halt resale profiteering, 
the dealers also proposed that the 
veterans council set up a commit- 
tee to screen all purchase requests 
made by ex-servicemen. The com- 
mittee’s recommendation would be 
necessary for authority for the 
sale. 

Many new cars sold by the deal- 
ers have heen resold in a matter of 
hours or days at a tremendous 
profit, the dealers said in offering 
the plan to channel cars to persons 
in greatest need. This would offer 
more assurance that the car would 
not be resold. 

Although the dealers association 
handles only a small part of the 
used cars sold in Houston, sales of 
used cars to veterans would be han- 
dled in the same way. About one- 
third of the used cars taken in by 
association members are sold 
wholesale to used car dealers. 

Dealers present at the meeting 
included Earle North, Milby Dow, 
Byron B. Brown and Ralph Fowler. 


Shortages Stifling 
Coast Truck Maker 


SEATTLE.—A shortage of mate- 
rials, particularly machinery manu- 
factured in the East, has caused 
the Kenworth Motor Truck Co. to 
lay off 100 employes here. 

Firm officials said they hoped 
that the supply situation will im- 
prove within the next 90 days so 
that the plant can return to full 
operation. According to John Can- 
non, assistant general manager of 
the firm, the plant has been oper- 
ating at only 50 percent efficiency 
since Jan. 1, because of the General 
Motors strike and the coal strike 
which followed. 


Over Exposure 
Newspaper Photo Disturbs 
Simpson’s Sleep 

HOUSTON, Tex.—C. P. Simpson, 
president of Simpson Pontiac Co., 
wants the newspapers to omit pic- 
tures of new Pontiacs coming into 
this city. 

The other day, the Chronicle pub- 
lished a picture of a barge bring- 
ing 172 Pontiacs into Houston. 

“T haven’t had a moment’s peace 
since then,” Simpson moans. “J 
can’t walk two blocks in an hour. 
I have to fight my way into my 
office. My phone rings all night. I 
can’t make my old friends under- 
stand the situation.” 

The root of his trouble is that 
only six of the new automobiles 
that landed here were sent to his 
firm. The rest were distributed to 
Pontiac dealers in Texas, Okla- 
homa and New Mexico. 
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one of largest cities in middle west. 
Automobile executive, age about forty, 
with particular experience in zone man- 
agement but also having had actual re- 
tafl dealer experience and a familiarity 
with all branches of combined retail and 
wholesale operation. This is an oppor- 
tunity for a major executive of qualified 
experience to assume complete charge of 
a large operation. Address inquiry to Box 
1286, c/o Automotive News, Detroit 26. 
POSITION WANTED 


EXPERT CHEVROLET PARTSMAN, six- 
teen years experience; desires position 
large dealership. Location immaterial. 
Best references. Box 1287, c/o A. N., 
Detroit 26. 


TWO WORLD WAR Il VETERANS de- 
sire connectfon with automotive concern 
as representatives in Australid. Both 
with automobile experience and have ex- 
cellent references. Contact R. W. Jones, 
2320 Berwick Bivd., Columbus 9, Ohio. 


HIGH GRADE FORMER DEALER (20 
years experience) Chrysler, General Mo- 
tors lines, seeking connection as Gen- 
eral Assistant to dealer, distributor. Ca- 


pable supervising any department or 


take full charge. Has unusual wholesale |" 


experience. Now serving postwar in in- 

dustry served during war years. Will 

locate any territory. Highest references 

as to honesty and ability. Address Box 

i Country Club Station, Kansas City, 
oO. 


HAD CONSIDERABLE EXPERIENCE in 
sales and management, and financially 
able to enter into a proposition in the 
right location with future opportunities. 
Am now connected with an agency 
awaiting a connection when things be- 
come more normal. I am not looking for 
a job but a business. Age 39. Married, 
three children. Box 1293, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGER seeks employment. 
My sales and automobile senior account- 
ing experience with Certified Public Ac- 
countant should interest a progressive 
dealer. Box 1290, c/o Automotive News, 
Detroit 26. 

tere eieetieeeenieepnenetinteeetemeninemstniesions 

SALESMAN WANTED 

ADVERTISING NOVELTY SIDE LINE— 
Fast selling items (key cases,s etc.) espe- 
cially for auto trade. Highest commis- 
sions. Reorder protection. State qualifi- 
cations completely. Lederer Adv. Gifts, 
125 West 33rd Street, New York, N. Y. 


DEALERSHIP WANTED 


idle etleasethdecneteeeal tai iaiaeticaaeta a een act aeSliaa 
CAPABLE EXECUTIVE seeking share in 
dealership. Experienced automotive field, 
will invest services and capital in life- 
time opportunity. 28 years old, married, 
aggressive. What have you to offer? Box 
1288, c/o Automotive News, Detroit 26. 


WILL BUY % INTEREST in a Ford, 
General Motors or Chrysler dealership in 
Wisconsin, Minnesota, Iowa or Illinois. 
A-1 references, proven sales records, 16 
years automotive experience. Box 1291, 
c/o Automotive News, Detroit 26. 





BEN FISHEL AUTOMOBILE 
AUCTION COMPARY 


At 10:30 A.M. 
Used Cars and Trucks on Hand 
Every Tuesday — Rain or Shine 


AT All Times 


FOR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
WE BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 





43. med. 


~~~" DEALERSHIP FOR SALE  ~—_=sz 


LEADING Cc RS) for 
sale. Established 13 years. Parts Dept., 
shop equipment, office equipment, build- 
ing and lot on Route No. 1 in New 
Haven, Connecticut. For complete infor- 
mation, write. or call Ross and Company, 
569 Columbus Ave., New Haven, Conn. 
Telephone New Haven 7-3531. 


FOR SALE, established dealership, well 
equipped, doing good repair and parts 
business. Two popular cars and popular 
truck. Reason for selling, {ll health. New 
York state. Box 1292, c/o Automotive 
News, Detroit 26. 





TRUCK BODY 
FRANCHISE 
Available 


These are van type, all steel. Dou- 
ble rear doors, finest con- 
struction. Engineered and built by 
mass m methods, 12 ft., 
14 ft. and 16 ft. lengths. Factory 
now in production. Deliveries being 
made daily. Mounted on your 
trucks before driveaway at Detroit, 
Pontiac, Cleveland or Chicago. 


Oltman-O’Neill Co. 


Tel. LA. 8504 65171 Martin, Detroit 





TRUCK EQUIPMENT FOR SALE 


FOR SALE: RECONDITIONED THER- 
MO KING TRAILER REFRIGERATION 
UNITS, for immediate delivery. Com- 
pact unit mounts under trailer. Heating 
unit replaces refrigerator when required 
—either unit quickly removed or inter- 
changed. For complete information and 
prices, write or wire SMITH COMMER- 
CIAL BODY WORKS, INC., Truck & 
Bus Equipment Division, Fargo, North 
Dakota. 


BUSES WANTED 





WE BUY BUSES of all makes and models, 
any quantity. Also bus chassis. LINN- 
BAKER EQUIPMENT CO., Lansing. 
Michigan. Phone 83814. 


WE BUY BUSES not older than 1938. Any 
quantity. Good condition most impor- 
tant. The Queen City Chevrolet Com- 
pany, 6th and Sycamore, Cincinnati, 
Ohio, Parkway 4880. 


NEW BUS CHASSIS WANTED—Will pur- 
chase any number of new Chevrolet, 
Ford, International, and all other makes 
of chassis for immediate or near future 
delivery. Write, wire or call L. W. Fowl- 
er, Superior Coach Sales, Phone 1300, 
Gadsden, Alabama, stating prices, f.o.b. 
factory or other locations. 


TRACTORS FOR SALE 


TWO BM MACK TRACTORS and four 
EHT Mack Tractors, 1944 models, air 
brakes, fifth wheels, saddle tanks, ele- 
ven hundred tires. Good condition. 


Recaps 600x16, $7. 
650x16, $7.50. We guarantee to accept 
prepaid any of our tires (unused) found 
unsatisfactory for full exchange allow- 
ance, 25% deposit required on all orders. 
Walters and Fisher, 621 N. Prince St., 
Lancaster, Pa. 





TORQUEY 


SUEY, LADY, SCRAM, WILLYA ? WE'RE HAVING OUR OWN JUBILEE NOW AND 
YOU JUST PULLED AN 1896 PERCH RIGHT OUT OF THE PARADE!! 


x* 
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“SOLD THE FIRST DAY” 


‘‘The very first day our ad appeared in 
your paper, we got a phone call from a 
garage in Virginia. 

*“‘You might be interested to know that 
this purchaser asked us to ship the ma- 
chine C.O.D. express collect. We were just 
a little reluctant to ship such a distance 
without some deposit. 

“Upon asking the purchaser for a de- 
posit, he stated, “‘I’ve bought thousands of 
doliars worth of merchandise through 
ads in Automotive News and always had 
them shipped 0.0.D. and they were always 


as represented. 

“Needless to say we shipped machine 
C.0.D. and received our check by return 
mail, We also received a nice letter thank- 
ing us for the way our men had crated 
machine and saying they had machine 
working and believed they had made an 
excellent buy. 

‘‘We had another call from New York 
state, 

“I have been a subscriber to the Auto- 
motive News for many years and enjoy 
and read each issue.”’ 

Very truly yours, 
J. W. LANG 
Wes Lang Motors (Packard) 
Meadville, Pennsylvania. 
April 2, 1946. 


“‘T am so well pleased with the results 
from the Want Ad I placed in the Auto- 
motive News several weeks ago, and wish 
to state that I think this is by far the 
best medium of advertising anyone con- 
nected with the auto industry can possibly 
use for sure and quick results.’’—Roy 
Brooks, 227 8.W. Ninth Ave., Fort Lau- 
derdale, Florida. 


TRUCKS WANTED 


WE BUY ARMY SURPLUS 
new or used, any quantity, any size. 
Good condition important. The Queen City 
Chevrolet Company, 6th and Sycamore, 
Cincinnati, Ohio, Parkway 4880. 


WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 
BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Illinois 

















USED CARS FOR SALE 


Automobiles Wholesale 
All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois Detroit 
University 27317 











WOULD LIKE CONNECTION with dealer 
who is interested in clean, low mileage 
cars. John Gee, Victoria, Va. 


USED CARS WANTED 
SEVEN PASSENGERS, limousines, 


fives; cars must be clean. 
reasonable. McCLINTOCK - CADILLAC, 








Hi 


WILL BUY FIFTY good used cars, from 
*36 to ’46 models. Wire or call White 
Bros. Motors, Lawrenceburg, Kentucky. 








USED CARS WANTED 


All Makes — All Models 
Any quantity. Highest prices paid. 


Service 
Phone University 25617 or 27317 


CENTRAL SALES 
16220 Livernois 





BUSES FOR SALE 


THREE 1942, GMC, 2% ton, yellow coach 
buses, mechanism and rubber perfect, 
seating eighty-five. Yearwood Motors, 
Shelbyville, Tenn., Phone 290. 


secasmlihsassnsrdpcieapaiilieiaadeieeatsadeithelamapitenianisimnnemianame 

ELEVEN THIRTY A> FORTY 7 
passenger Wayne school type 
1941 and 1942 Ford and Chevrolet chas- 
sis. Excellent state of preservation and 
repair with over-size good rubber. Priced 
from $1,500 to $1,750. FLETCHER MO- 
TOR SALES, INC., Jacksonville, Florida. 


GOVERNMENT SURPLUS Wayne all steel 
bus bodies. 25 left at $475. Wire Con- 
solidated Bus & Equipment Company, 
420 Lexington Ave., New York City. 


SHOP EQUIPMENT WANTED 


VITALIZER WANTED or similar type in- 
ternal motor cleaning and flushing unit. 
Box 1294, c/o Automotive News, Detroit 
26. 


ONE ELECTRICAL FOUR POST HOIST, 
free wheeling type, eight feet wide 
equipped with automatic safety lock, 
new or used. Write or wire Welborn 
Motor Company, Anderson, 8. C. 

















Detroit | CYLINDER HEAD for 3-ton Diesel 


i? 


[i a. Low 


SHOP EQUIPMENT FOR SALE 
MODEL F BRANICK TIRE SPREADER, 


dition; Bear brand Moto Lab, like new; 
Meyers pressure car washer. Box 150, 
Cambridge, Ohic. Phone 2476. 


FOR SALE—CHAIN HOISTS, high speed, 
one ton to three ton capacity, inclusive. 
Yales, Hercules and Peerless. Knoxville 
Buick Company, Knoxville, Tenn. 


AUTOMOBILE EQUIPMENT WANTED 


OLDSMOBILE 1940 NINETY front bump- 
er face bar and all three front bumper 
back bars, new or used. Don Lord Mo- 
tor Company, Butler, Penna. Wire col- 
lect. 


AUTO EQUIPMENT 


PLACE YOUR ORDER TODAY 
Improved 
TOW PILOT—*17%,,,, 
Bumper to Bumper Tow Bar 


Improved Automatic 
RED ARROW 
ONE-MAN 


Tow-Bar 


“Vv” Type (folding) with 
Guide Cables 


$3363 Dealers 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS 


100 8. Clinton St. Chicago 6, Il. 
ANDover 8888—DORchester 8878 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literatare 





AUTO EQUIPMENT FOR SALE 





WANTED! 
DEALERS - DISTRIBUTORS 
New Electronic 
Ozonator Injector 


A Great New Discovery! 
photographic, 











Dodge 
truck 1940-1942. Part number 955629. 
New. $180. W. O. Streusbaugh Motor 
Company, 1097 Wick Avenue, 
town, Ohio. 





Entire or Surplus Stocks of Chrysler, 
DeSoto, Dodge and Plymouth Parts. For 
Quick Action and Ready Cash, Phone, 
Wire or Write Paul Schmidt. 


GARDEN STATE MOTORS 
Camden, New Jersey 


NEW MARLATT BATTERIES, 85 in 
stock. Will fit all late model Hudsons 
and practically ‘all trucks. Length 11%, 
width 7, height 8%. Will wholesale one 
or all. These batteries are guaranteed by 
manufacturer. Phil Stewart Motor Com- 
pany, 2640 South 6th St., Springfield, 
Tilinois. Phone 2-8512. 


count to 
Sales, 1971 Mass. Ave., Cambridge 40, 
Mass. 











Your 
two electric vulcanizing moulds, one pre- Cost 
cision buffer, one flexible shaft buffer; List Del. 
also, lot of curing tubes, bags and re- | Drills—Sioux Heavy Duty 
pair material. Will sell all or part. %4” with stand ........$126.10 $100.00 
Marion County Motor Co., Jasper, Tenn. Se ae Model 

WHEEL BALANCER ‘“ROTOGRAPH,”’ mu en, eee 
Model 27R, $75; in excellent condition. % Ton Capacity ....... 17.00 10.00 
Smith Acetylene Generator ‘‘Portable,""| ZIMMERMAN EQUIPMENT : . 
50 Ib. capacity, $90, in excellent condi- c . 
tion. Chester Mack Sales and Service, 

Inc., 126 West Second Street, Chester, 
Pa. 1941 PLYMOUTH Radiator shells. Chris- 

LIQUIDATION SALE. Wilmington air | ‘°Pher Motors, Miamt, Florida. 
compressor, 7 cu. ft. capacity, good con- | MOTORS, TRANSMISSIONS, PARTS, AC- 


CESSORIES for most any car. Write for 
catalog. John Gee, Victoria, Va. 








Rebuilt Ford Engines 


1932-1936 85 Horsepower ... $83.00 
1937-1942 85 Horsepower ... 83.00 
1939-1946 95 Horsepower ... 91.00 
1939-1946 100 Horsepower ... 91.00 


Ford-Ferguson Tractor ...... 2 


Exchange above incl cylinder 
heads and ee oan ts installation 


pump. 
service. Installation charges additional. 
ALVIN ©. RUXER 
Ford Dealer 
Jasper, Indiana 


- 














FOR SALE | 
One Bear Statie Dynamic 
Wheel Balancer 


ALVIN. C. RUXER 
Ford Dealer 
Phone 5 Jasper, 











PARTS WANTED 





+ condition. Will pay a premium 
one. Keller Motors, 2750 W. 
Denver 9, Colorado. 


NEW CHASSIS WANTED with cab or flat 
face cowl. FOB any point. Cash. Your 
ceiling price. Write or wire collect. Amer- 








South Woodland Bivd., DeLand, 


HOOD PANEL for 88 1941 DeSoto, Chrys- 
ler, Part No. 911793. Must be in 
condition. Contact Humphrey Motors, 
Inc., 1602 Florida Ave., Tampa, Florida. 


sion Service, 228 E. Erie 


ville, Ohio, 


WANTED: MOTOR 1941 120 Packard 
eight cylinder. Body for 1941 Fleetwood 
Cadillac. Frame fer 1939 Plymouth. Jus- 
tice & Smith Auto Parts Co., Box 1004, 
Jackson, Mississippi. 

WANTED RIGHT HAND DOOR for 1941, 
61 Cadillac Coupe and door from 1941 
Buick Sedanette or 1941 Pontiac with 
all lining and equipment. Will pay good 
price. Superior Motor Company, Inc., 
Charlotte, North Carolina. 





AOCESSORIES FOR SALE 


ATTENTION CAR DEALERS—<Auto seat 
covers custom-tailored and universal, in 
fiber and saileloth. Perfect Fit 
Company, 1776 Broadway, New York. 


ANTIQUE OARS FOR SALE 


FORD 1914 MODEL T TOURING 
A-1 condition. Will trade for new 
cury or Ford station wagon. John C. 
Buynak, 8440 Van Dyke, Detroit 13. 





i 





, 








HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
service. Strictly Hudson, 


else. Wilsey Hudson Sales, Lima, Ohio. 
NEW OPA TRUCK FORM—6085-2724 cer- 

tificate of transfer for new trucks 
new motorcycles (MPR 610). 100 in pad. 


pads $4. Postpaid. 
Central Street, Kansas City 


its 





Back 
34x41” (lots of 10) $1.58 ea. 


COOPER-LEWIS ©0., INC. 
765 Parkway » Mass. 


: 
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“The General Tire Franchise fits. 
perfectly into th 
Automobile Business 


CARL S. ORTMAN, Owner, 
HANSEL & ORTMAN 
Stockton, California 


rs spect fully 0 ane 
You 


c 


The General Tire Car Dealer Plan...proved the most profitable in AE 
the business...is now open. Write today for information...NOW A SF ye 


is the time to stake your claim for the premium tire market ahead. GENERAL 


TIRE 


THE GENERAL TIRE & RUBBER COMPANY AKRON, OHIO 





